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Some of the Smuggled Jewels Believed to Have Been Owned by the Russian Royal Family Which Were 
Seized and Recently Sold at Auction in New York City to Pay Customs Charges 
(See Text on Page 87) 
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PATTERN 


An Aristocrat 
Amongst Silver 


Beauty of design is a striking feature of all Alvin 
Long-Life Plate. It is made to look and feel like 
sterling. 


Alvin Plate is finished in every detail just as care- 
fully as sterling silver. A comparison with any 
other line of plate will show the difference. It is 
made by expert silversmiths who are accustomed to 
working on sterling silver flatware, as Alvin makes 
both sterling and plated ware. 


Alvin Plate is a Jeweler’s line and is sold through 
jewelry channels. For this reason the Jeweler is 
certain to get the future business when he sells 
Alvin Plate. The customer cannot complete the 
pattern, except by purchasing it through a Jewelry 


Store. This means future profits for you if you 
sell Alvin. 


Alvin Silver — 


Sag Harbor, N. Y. 


Chicago, 10 S. Wabash Ave. 
New York, 20 Maiden Lane 


NAWV/IV SILVER 


The Long-Life Plate 


CALVIN) <PATENT> 
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Review of the Dutch Diamond Trade 








Report to Department of Commerce Tells of Conditions in the Amsterdam 
Market During the Past Few Years 














WasuHincTON, March 10.—As_ diamond 
cutters, the Dutch excel all competitors, 
both as to the quality of the work and as to 
output, according to a report on the 
economic aspects of the commerce and in- 
dustry of the Netherlands during the 
period of 1912-1918, to the Department of 
Commerce by Blaine F. Moore. The year 
1913 was quite normal in the diamond in- 
dustry, he says, but it was seriously 
crippled by the war panic of 1914. In 1915 
there was a partial recovery and the next 
year was prosperous and very satisfactory. 
This condition was due largely to the 
heavy exports sent to the United States 
and to the high prices obtained for the 
diamonds. This prosperous condition was 
suddenly checked in the early part of 1917 
by the inauguration of the German sub- 
marine campaign. Sailings to the United 
States became so irregular and insurance 
rates rose to such an extent that the 
diamond trade was temporarily paralyzed. 

Then the Dutch government came to the 
rescue and insured diamonds at reasonable 
rates. However, the shipping situation con- 
tinued to grow worse. Diamonds _tortu- 
nately were so light that the mails could 
carry them, and consequently they were 
sent in large amounts by parcel post via 
England. This worked quite satisfactorily 
until October, 1917, when the British gov- 
ernment stopped all commercial cable com- 
munication to and from Holland. This 
was a disastrous stroke to the diamond in- 
dustry, for as the mails were very slow and 
uncertain, practically all business negotia- 
tions with the United States were carried 
on by cable. Since nearly all the rough 
diamonds imported came from English 
possessions, an appeal was made to Eng- 
land’s self-interest, and in February, 1918, 
the British government removed -the cable 
embargo so far as commercial messages 
were concerned. 


Although the diamond industry was in- 
terfered with because of the transportation 
and communication difficulties, and also be- 
cause of the fact that some countries con- 
sidered diamonds as luxuries and _ pro- 
hibited their import, yet because of the 
unusually high prices and the heavy ex- 
ports to the United States the trade 
through 1917 was considered rather good. 
At the end of the year, however, there was 
a depression, and 30 per cent of the 
diamond cutters were for a time unem- 
ployed. 

Strange as it may seem, continues the 


report, diamonds, which form a very con- 
siderable item in the Dutch import and 
export trade, are not listed separately in 
the official commercial reports. However, 
since the United States has been the prin- 
cipal importing country during the past 
few years, some idea of the condition of 
the trade may be obtained from United 
States statistics. 

The following table indicates the im- 
ports of diamonds into the United States 
from Holland, and the percentage which 
those imports bear to the total imports: 

D1aMonpD Imports INTO UNITED STATES 


FROM HOLLAND 
Fiscal Years. 
Pe 





 saacilaa sein rae ee 
1916, 197. 1918 
«+. «$16,631,486 $17,939,892 $11,437.047 


Diamonds 
Total U. S. Im- 

perts from 

Holland . 38,534,509 31,842,144 16,396,633 
Per cent dia- 

mond import 

ot total... 43 56 69 


The table shows the surprising fact that, 
in 1917, 56 per cent of the imports into the 
United States from Holland were diamonds, 
and in 1918 this rose to 69 per cent. The 
imports of 1917 were somewhat more in 
value than those of 1916, but 1918 showed 
a very material decrease. 








Eskimo Women Opposed to Wearing 
Rings, Said Admiral Peary 





HE death of Admiral Peary recalls to 
mind the interesting information 
which this great explorer brought out of 
the Northland, that Eskimo women are 
much opposed to wearing rings and other 
articles of personal adornment. Unlike 
the women of this country and many other 
climes, the Eskimo women prefer to use 
such articles of jewelry for decorating the 
walls of their tents and houses. 

While preparing his treatise on rings 
worn by the women of every nation, Dr. 
George F. Kunz communicated with Ad- 
miral Peary to ascertain to just what ex- 
tent the Eskimo women used rings. In 


February, 1916, Dr. Kunz received the 
following letter from the late Admiral 
Peary: 


‘Replying to your inquiry, I can recall 


no instance of an Eskimo of the whole 
Sound region wearing a ring. 

“On one of my earlier expeditions I took 
an assortment of bright rings along in 
addition to needles, thimbles, beads, soap, 
etc., for the women of the tribe. 


“T found they had no attraction. Women 
would accept them as gifts and hang them 
up in their tents or houses, but would not 
accept them in payment for anything, and 
would not wear them. 

“Sorry | cannot be of more assistance to 
you. Best regards. 


“Sincerely, PEARY.” 








Tennessee Jewelers’ President Heads Tri- 
State Driving Association 

Mempuis. Tenn., March 10.—Julius Good- 
man, president of the Tennessee Retail 
Jewelers’ Association, was re-elected presi- 
dent of the Tri-State Driving Club at the 
annual meeting here recently. He is 
a prominent local jeweler, and has always 














JULIUS GOODMAN, BEHIND ONE OF HIS FA= 
VORITE PACERS 


been one of the most active men in State 
circles. 

The Driving Club has for its members 

some of the most prominent men ot Ten- 
nessee, Arkansas and Mississippi who own 
harness horses and drive them for pleas- 
ure. Following their annual custom, they 
will stage trotting and pacing events at 
the Tri-State Fair Grounds track here 
every Saturday afternoon during the Sum- 
mer. , 
“I’ve loved horses ever since I was a 
boy down on the farm near Hernando, 
Miss.,” Mr. Goodman said. “There is 
nothing that gives me greater pleasure 
than to ride a sulky behind a high-stepper 
in a fast race.” 

Mr. Goodman now owns several horses 
which have track records to their credit. 
Some of those which he formerly owned 
were prominent on the Grand Circuit last 
Summer, and expect to repeat this year. 

Mr. Goodman has been a devotee of 
matinee racing for the past 12 years. 
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= occasion are opportune. A pair of Larter made Gold . 
=s Sleeve Links cannot but prove both pleasing and satisfac- =s 
: tory because of their practicability of operation and variety zs 
of design. == 
= , =: 
L == We have not only complete assortments in the Loose = 
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Popular Jewels for Spring Trade 





By Isabelle M. Archer 








ps preparing popular jewelry and utility 
pieces for their Summer trade, it has 
been the aim of all manufacturers this 
Winter to concentrate upon the new points 
in their output and to eliminate anything 
and everything reminiscent of past seasons, 
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The illustration gives an idea of some of 
these new designs and forms in gold and 
combined gold and platinum jewels. The 
latest in neck chains, even though enamels 
or semi-precious stones, are used mounted 
in silver is the sautoir form, a borrowing, 
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sign. At the top of the sketch on the left 
is shown a bar pin with a gold outer band- 
ing and a central gem and with, platinum 
wire-work as an inset, between the bars 
of gold. On the right is a pattern also 
carried out in combined gold and ‘platinum 
but here the gold makes three separate 
points for strength and the platinum ‘is 
used in loops of millegrain wire between 
the gold motifs. These bar pins are also 
to be carried out with the platinum over- 
laid on the’ gold and then the gem-setting 
takes second place in interest in the design. 
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NEW. DESIGNS IN SPRING JEWELRY OF GOLD AND PLATINUM 


either in form, composition or pattern de- 
sign. 

The result has been a turning out, not 
perhaps of. fashion makers, for those are 
found among the higher priced platinum 
jewels, but through gold, silver and enam- 
eled pieces at least. reflectors of the mode 
of the moment. 

The new features are found in coloring, 
material or combinations of material in 
shapes and form in decoration and in gem- 
setting, and although the scope of these 
popular lines is limited, the range is fresh, 
new features in jewelry for the Summer 
of 1920 is extremely large. 


of course, from higher priced jewels. In 
the illustration one of these sautoir neck- 
laces is shown with cushion-cut pieces of 
smoked amber, set in box settings of gold. 
This pattern is also carried out in combina- 
tions of onyx with colored opaque stones. 
Black and yellow, black and red, black and 
green, and black and pink are the favorite 
combinations, but later on it is promised 
that without the black, two colors will be 
used together to carry out these sautoir 
necklaces. 

Some new patterris in bar pins are shown, 
but here the feature is more a matter of 
material combinations than newness of de- 


Bangled bracelets, finger rings and small 
brooches are also carried out in this plati- 
num overlay and while it is, of course, a 
saving of precious platinum, it is also a 
very effective color. combination. 

Patterns for three finger rings are shown 
at the top of the illustration. These can be 
seen at once to be copies of finer jewels, 
but they are here carried out in silver or 
gold, and. their gem-settings are semi-pre- 
cious or imitation stones. 

Three patterns for small brooches, also 
replicas from Fifth Avenue jewelers, are 
here sketched, with their gem-settings to 
be table-cut amethysts in the first, peridots 
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Stern Bros. & Co. 
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Operating 
America’s 
Largest 
Diamond 
Cutting 
Works 
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OFFICES 
68 Nassau Street, New York 
31 N. State Street, Chicago 
10 Tulp Straat, Amsterdam 


CUTTING WORKS 
Most Modern and Complete 
136-146 W. 52nd St., New York 
Long Island City, New York 
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and pearls in the second, and jade and 
japiz-lazuli in the third. 

For the earring patterns to be worn next 
Summer, the favorites promise to be the 
long dangling pendant, but there are also 
some very pretty stud designs being made 
up now in anticipation of lively interest 
in earrings this Summer. The first design 
is a twisted rope pattern carried out in 
various small diamonds with a drop, a pear- 
shaped pearl, and the second pattern 1s 
mounted with oblong-cut topazes of various 
sizes. . 

There is still rivalry between the sautoir 
and the bracelet watch, but for sport wear 
in the Summer time, the wrist watch is 
certainly the winner. Here are three de- 
signs, any one of which can be carried out 
in either gem-setting for evening wear, or 
with a tailored idea in plain gold or silver, 
in enamels, strap mounted or in faceted 
gems and platinum overlaid on gold. The 
first is a popular rounded form raised at 
the dial and slanting down to the outer 
edge of the watch case. This raised form 
is also used on the center pattern and its 
three sections carry out this convex idea 
very effectively, for the shape sets well on 
the wrist. In the third pattern an inter- 
locked chain is used and the watch dial 
is overlaid with four points of the case 
material, making an odd shape for the 
watch face. 

Hat pins and hair pins make very popular 
Summer jewels, but to be acceptable this 
year, hat pins must be either decidedly large 
headed or the reverse and extremely small, 
the first being used as a hat decoration 
and the other as a utility jewel on the 
modern small crowned, large brimmed pic- 
ture hat. 
day time wear and made to match the 
gemmed bandeaux for the evening. They 
come in open work silver or in gold. wire, 
and the bandeaux and fillets are gem-set 
with diamonds, pearls or small sizes of the 
colored faceted gems. 

For Summer time jewelry for the men 
folk, there are collar holders, new in pat- 
tern this season® with knobs at either end 
of gold overlaid with circles of platinum 
wire, and the others square ended and set 
with very small opaque stones. Tie claps 
always become popular during the Summer 
months, are now shown in a frosted finish 
of either gold or silver with the initials 
making a smooth raised pattern at their 
center. Cuff links for the soft-cuffed shirt 
also follow this idea and instead of having 
the monogram incised by engraving, the 
initials are now raised from the level sur- 
face to make a pattern against the frosted 
finish and beveled edge of link and tie 
clasps. 

Among the utility pieces, small clocks 
used in the boudoir, smoking room, den or 
library at home and as a convenience while 
traveling are a specialty with the leading 
jewelers this year, and they will be seen 
with cases of leatlier, gold mounted of 
enameled silver or with frames for their 
small dials cut whole from semi-precious 
stones—jade, onyx or jasper. Vanity cases 
are another utility piece which will surely 
be to the fore among Summer jewels, and 
fans are this year to run them a close sec- 
ond, for when the vanity case is. discarded, 
during the evening ‘hours the fan, either 
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small and gauze mounted, or large and 
topped with ostrich plumes, is to take its 
place. Cigarette holders and other things 
for the smoker with smokers’ tables com- 
plete for the boudoir are another attractive 
Summer feature, for cigarette holders are 
being used now more than ever before by 
both men and women and the complete out- 
fit for the woman smoker must be included 
in the output from every wide-awake jew- 
elry manufacturer’s shop. 

Sewing and knitting conveniences, mani- 
cure sets, writing paraphernalia and travel 
things, with hand bags, parasols, cases and 
umbrellas are all newly patterned to meet 
the demand of the 1920 buyer. Attention 
must be given by the manufacturer to these 
details and if the individual point of view 
controls the pattern and the gem-setting 
with control only through the material and 
choice of gems, there is sure to be gained 
a line of Summer things that will attract 
the buyer from out of town and at the 
same time meet entirely the approval of the 
New York shopper. But these things, like 
the personal jewels, must be new and fresh 
in design to gain the needed attention. 

(To be continued) 








_ To Clean Old Pewter 





Lc is sometimes creative of a feeling of 

envy that the collector of old pewter 
comes across small collections of pewter 
utensils on the mantle or closet of resi- 
dents in humble abodes, where handsome 
forms have been doing “show-work” as ex- 
amples of 200 years or more existence, 
many years of which have been spent in 
active service of the family a generation 
or two back. Their lovely dark patina im- 
presses the visitor, and they glow in a bur- 
nished surface unmarred by scar or scratch. 
Their longevity and their mirror-like pol- 
ished surface is the outcome of years of 
care and solicitous rubbing at the hands of 
the housewife, who is proud of her family 
heirlooms. 

The subject of cleaning and preserving 
examples of old pewter is one that per- 
plexes many experts as well as amateurs. 
For pewter is subject, when neglected, to 
several diseases of the metallic surface; it 
shows sometimes a “pock-marked” appear- 
ance, at other times there occurs an “efflor- 
escence” in patches, or covering the entire 
surface, more or less. These defects are 
not curable, but the progress of the evil 
may often be hindered, if the. surface 
(after cleaning off the marred’ part) is 
painstakingly scrubbed with soap and 
warm water and a smooth cloth. The piece 
must next be subjected to a prolonged hard 
friction (preferably by hand) ; after which 
vaseline or a harmless oil is rubbed per- 
sistently over the surface. The vaseline or 
oil is then wiped off, leaving a slight film 
on the surface. 

Mrs. N. Hudson Moore says: “Museums, 
as a rule, do not have their pewter cleaned, 
and this example is followed by most 
English collectors. “But this refers to 
“museum” or perfect specimens, which 
have been always cared for by their former 
owners. When old pewter pieces are 
acquired which have their surface in bad 
condition they must first receive careful at- 
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tention and remedial applications to re- 
store them to a clean and handsome con- 
dition, fitting them to be placed as show- 
The above-named authority sug- 
gests: “A good plan is to soak in hot water 
in which a small quantity of potash (several 
pieces as large as a hickory nut to a quart 
of water) has been perfectly dissolved.” 
If the piece is suffering from a large accu- 
mulation of dirt or grease it can remain 
in the water a day or two, Mrs.. Moore 
says, then rub the surface with a cork 
dipped in oil and polish with a chamois 
skin and whitening. 

H. J. L. J. Massé (“Chats on Old 
Pewter”) devotes several pages to this 
question of cleaning and preserving old 
pewter. He says our forefathers “scoured” 
their pieces often, which would certainly 
shorten the life of the piece, besides giving 
a-metallic brightness not desired by the 
collector, who loves the blue-black patina 
that coats the surface of a well-preserved 
specimen. Finest silver sand mixed with 
an ounce of salts of tartar, dissolved in 
water and applied with friction on a soft 
woolen rag; after the pewter is clean wash 
off the sand and, polish with soft cloth 
dipped in whitening or precipitated chalk, 
is another process recommended. Many 
connoisseurs will gasp at this reckless use 
of sand or any other abrasive. Another 
recipe calls for very fine ash, sifted through 
muslin used as an abrasive, and which may 
be employed “with vinegar and a rag or by 
means of a half lemon.” 

Cleansing soaps containing kieselguhr, or 
infusorial earth, have been called “effec: 
tive,’ also fine emery-flour, or crocus 
powder applied with a rag have been 
recommended, but their abrasive action, 
though mild, acts injuriously on the deli- 
cate surface of a good pewter alloy. Rot- 
ten-stone (siliceous limestone disintegrated 
by long weathering) is another finely com- 
minuted abrasive. All abrasives alike, ex- 
cept in degree, are injurious and recom- 
mendéd only where the pewter surface -is 
so bad as to need heroic measures. 

Mrs. Gerald Walker advises “for clean- 
ing very dull pewter, or pewter that has 
been painted, boiling is the heat method in 
water with hay.” She claims it “will clean 
the most obstinate pieces and make them 
look as though new.” Certainly for pre- 
serving the satiny coat of good old pewter 
pieces prolonged rubbing (possibly pre- 
ceded by soap and water if soiled) with 
a cloth, then a rubbing of vaseline or oil 
(linseed or other oils which dry on the 
surface must be avoided) will do most 
good with no accompanying harm, if old 
pewter owners can give the time and 
“elbow-grease” to the examples _ they 
acquire. Slight scratches may often be re- 
moved by burnishing, but buffing on a 
lathe, while giving a high polish, is done 
at a loss to any patina and produces a 
sheen that is far from the natural beauty 
of fine old pewter pieces. The application 
of oil, besides aiding in giving a polished 
surface also preserves it against oxidation 
from gas or other vapors in the air of 
cities. 








F. H. Drake, jeweler at Hopkins, Minn., 
has sold his business*to J. R. Schermerhorn. 
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Canadian Imports of Clocks, Watches, Jewelry and Gems 





Toronto, Can., March 12.—The monthly Report of the Trade of Canada for De- 
cember gives the value of imports for home consumption in the jewelry and allied 


trades as follows: 


ECIOCKS ccc cccccecsseccccecsccsccccccecs United Kingdom .... 
United States . 
VSOAR cicmseees 
Other countries 
Totals. 4:0. 
Clock and watch keys, clock movements 
and clock CaS€S ....eeeeeseresecececee United Kingdom ..... 


United States . 
Japan 
Other countries 


Totals 


Clocks, cleck and watch keys, clock move- 


ments and clock caseS.......+..eesees United Kingdom 


“United States .. 
Japan 
Other countries 


Pon eae ee 


Totals 


Ter PET Te Cr ce ero ~United Kingdom 
United States .. 


Switzerland 
Other countries 


Watches 


Watch actions and movements and _ parts Totals .... 
thereof, finished or unfinished, including | 7 
winding bars and sleeves.........+.e06 United Kingdom 

United States .. 
France ....+ee- 


Switzerland 
Other countries 


TOtAle> 00 
Watch cases and parts thereof, finished or a 
BEOTINNGE, casa sencser sass soeenwsees . United 
United States .. 


Switzerland 
Other countries 


EGU és:0 
Electro-plated ware and gilt ware, n. 0. P.-United Kingdom 
United States .. 
France 
Other countries 


Totals 


Jewelry, nm. 0. Piceesesseceeceereceeees --United Kingdom 
United States 
France 
Japan 
Other countries 


Totals 


Sterling or other silverware, n. 0. P.--- i 
; United States . 


Other countries 


Totals 


Manufactures of gold and silver, n. 0. P--{jnited Kingdom 
United States . 

Other countries 

Totals 


Diamonds, unset 
United States . 
Netherlands 
Other countries 


Precious stones and imitations thereof, not 
mounted or set, and pearls and imita- 
tions thereof, pierced, _ strung Tr nited Kinedom 

ROG scccvsccoe ° x s 
not, but not set or mounte Sis See 


Fane  cccisccee 
Italy 

Japan 
Other countries 


Totals 


steer 


Kingdom ..... 


.e»United Kingdom ..... 


EECA THRE OTOETS +++eeUnited Kingdom ..... 







































































Month of Nine Montas 

December Ending December 

eas ae cea 

1918. 1919, 1918. 1919, 
Dollars. Dollars. Dollars. Dollars. 

‘ ™ 442 = 7,221 
ee > 58,432 sd 544,805 
Ade Ree _ one mak is 1,189 
ere * 1,635 ad §251 
blackacess ” 60,509 ™ 558,366 
° 535 * 1,210 
Cann eons * 11,980 7 46,414 
eeeeee ad eteeeee * oor eeee 
estilo axe cs 100 isd 40S 
inher wet * 12,615 = 48,033 
2 rere Zee sweecewe 
hedeis 48,346 Somers 510,582 Sannea 
ATES VERS  TeeeRO ‘ 1,749 ae 
awa ciesen tavedva < | oe 
seeds ABPSGB:  eeicsicce, SUBBED — .caisrnres 
701 119 10,423 2,631 

een 1,259 1,640 8,686 12,202 
Bin amia 3,541 6,844 31,286 50,780 
(heh Ratan Spenee sebatens 2,002 
Pane ore 5,501 8,603 50,395 67,615 
WO? >. sc: aeKes 9,685 5,717 
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*Included with “Clocks, clock and watch keys, clock movements and clock cases.” 
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FIRE IN JEWELRY STORE 


St. Paul Establishment Suffers From Flames 
Which Cause Heavy Damage 

St. Paut, Minn., March 10.—Fanned by 
a 25-mile wind that for two hours threat- 
ened to spread the flames to three nearby 
hotels, fire early last Friday destroyed the 
interior of the Charles Couplin Jewelry 
Co., 180 E. 7th St., and also damaged the 
New Rialto Theatre and an ice cream 
parlor adjoining. The losses are estimated 
at from $60,000 to $75,000. 

By a strange coincidence the jewelry 
store of Gerber & Hausler at 15 E. 7th St.,. 
was damaged, together with a theatre ad- 
joining, to approximately the same extent 
on the day before. 

The fire which damaged the Couplin 
jewelry store was discovered at 3 A. M. 
in the New Rialto ice cream palace in the 
lobby of the theatre and within a short 
time had eaten its way into the theatre and 
the jewelry store adjoining. Flames shoot- 
ing through the roof and high into the air 
cast a crimson glow over the entire down- 
town district of St. Paul and attracted 
hundreds of spectators despite the early 
hour and sub-zero temperature. 

Water poured on the burning structures. 
in forty streams froze quickly, creating 
fantastic ice designs over the ornamental 
electric displays in front of the buildings. 

Spectators driven from nearby hotels by 
the menace of the spreading flames gasped 
as the firemen carried hose lines up swaying 
and ice-coated ladders to the roofs of 
nearby buildings. Fifteen engine companies, 
three truck companies, and two squad 
companies responded to the general alarnr 
and fought the flames. ~ 

Possible loss of life was averted when 
the firemen prevented the spread of the 
fire to a garage in the rear of the jewelry 
store. It was feared for a time that the 
intense heat might cause a 500-gallon tank 
of gasoline to explode. 











Creditors of Miller-Hoefer Co., Detroit, 
Mich., Accept Offer of 55 Cents 
on the Dollar 

Following a meeting of the creditors of 
the Miller-Hoefer Co., Detroit, Mich., held 
last Wednesday in the rooms of the Na- 
tional Jewelers Board of Trade, 15 Maiden 
Lane, Ne wYork, the creditors’ committee 
sent out a letter calling attention to the 
fact that an offer of 55 cents on the dollar 
had been accepted. 

There were 27 creditors present, repre- 
senting claims of $83,000 out of a total 
amounting to $150,000. The adjustment 
committee of the board which has had this 
matter under consideration for some weeks, 
concurred in the action of the creditors in 
accepting the settlement offer. 








Royal Jewels Exhibited in New York 


The front cover illustration for this issue 
of THe JEWELERS’ CirRCULAR shows some of 
the articles included in the collection of 
Russian Crown jewels which were recently 
sold at public auction in New York to 
Charles A. Keene, a jeweler at 180 Broad- 
way. 

The jewels include many fine pieces, 
among which are several pearl necklaces. 
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Men are seldom, if ever, more innocently employed 
than when they are honestly making money. 
Johnson 


You Cannot Be More 


‘Innocently Employed 
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Than by purchasing your melees and smalls from 


HATTA AAA 


JAMES J. LOEB & BROTHER 


IMPORTERS and CUTTERS of MELEE 


68 NASSAU ST., N. Y. 


Antwerp, 1 Rue van Lerius London, E. C. 50 Holborn Viaduct 
Amsterdam, 2 Tulp Straat Paris, 11 Rue de Chateaudun 
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HOLD ANNUAL MEETING 





Members of Pittsburgh Jewelers’ Twenty- 
four Karat Club Elect Officers for the 
Ensuing Year and Plan for Banquet 
PitrspuRGH, Pa., March 11.—At the an- 
nual meeting of the jewelers’ 24 Karat 
Club held Monday, Sam F. Sipe was re- 
elected president for the fifth consecutive 
time. Decision also was made to hold the 
annual banquet in the near future and to 
invite all the jewelers of western Penn- 
sylvania, West Virginia and eastern Ohio 
to attend. It is likely to prove an impor- 
tant affair, for the tax problem is to be 
featured and discussed and particularly the 





SAM F. 


SIPE, PRESIDENT. 


question of a sales tax, as a means of rais- 
ing revenue and which appears to.be grow- 
ing in popularity. 

The following officers in addition to Pres- 
ident Sipe were elected: M. L. Cronin of 
the Grogan Co., first vice-president; W. H. 
Hoffman, Heeren Bros. & Co., second vice- 
president; J. Loughrey Roberts, john M. 
Roberts & son Co., treasurer and Frank 
W. Burger of August Loch’s, secretary. 
The directors follow: Frank W. Acklin, 
George B. Barrett II, J. Frank Bloser, Wil- 
liam R. Beam, J. Clare Crawford, Henry N. 
Detzenroth, A. C. Gies, Jr., P. C. Gillespie, 
A. C. Graul, J. Alexander Hardy, William 
E, jones, August Loch, Rodney Pierce, J. 
Allison Reed, John M. Roberts, William 
Sample, Harvey O. Scott, Henry Terhey- 
den, W. W. Warrick, G, Warren Wattles, 
Frank N. Worrell, P. C. Yester and O. C. 
Seidel. Some of the directors live outside 
of Pittsburgh, but as far as possible it was 
endeavored to spread the representation to 
take in the leading lines and districts. 

The meeting was held in the Union Club 
and was called to order by President Sipe. 
The annual report’ showed an enrollment 
of 97 members, a number of new members 
elected during the year, all bills paid and 
$278 in the treasury. Three members died 
during the year. 

Mr. Sipe read a very interesting letter 
from M. D. Rothschild, chairman of the 
Jewelers War Revenue Tax Committee 
who said among other things that he did 
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not believe any tax legislation would be put 
through Congress until after the Novem- 
ber election. ,. ' 

When the question of election of officers 
came up, Mr. Sipe left the chair and in- 
vited Mr. Cronin to take the seat as the 
next president. Mr. Sipe’ said he desired 
to retire. J. Loughrey Roberts however 
placed Mr. Sipe’s name in nomination. Mr. 
Cronin and other members present voiced 
the same sentiments. 

Because of so much persuasion, Mr. Sipe 
said he would again serve, but gave notice 
that he would not accept the office again 
after the present year. His election was 
made unanimous. No other jeweler has 
ever held the office longer than two years 
and Mr. Sipe thanked the membership and 
those present for the honor conferred. 

In passing the chair over to President 
Sipe, again Mr. Cronin expressed the senti- 
ments of the membership by saying that if 
Mr. Sipe had refused to accept, there would 
have been no other person in the Pittsburgh 
district to have taken the position where 
he left off. He said the club had prospered 
and the jewelry trade of the district had 
been solidified because of his tactfulness 
and that it was the proper thing to have 
the right man in the right place. 

Mr. Sipe presented the matter of banquet 
and suggested that all of the jewelers of 
the Tri-State territory be invited to partici- 
pate. The idea was agreeable to all of 
those present and is the sentiment of the 
trade at large. It will be a jubilee affair. 
President Sipe will announce his commit- 
tees shortly. 








NEW TABLET FOR JOHN ST. 





Maiden Lane Historical Society to Mark 
Spot of the Old Theatre and Famous 
Alley—Annual Luncheon, April 10 


The historic site of the old theatre on 
John St., New York, and of the alley which 
leads to it and which later, for many years, 
was associated with the manufacturing jew- 
elry business of New York, when the theatre 
site finally gave way to the old manufactur- 
ing building in the rear of 19, 21, 23 John 
St., will not be lost to posterity as a result 
of the new structures soon to be erected on 
the land between the Artcraft building and 
the structure at 15 john St. It was decided 
last week by the Maiden Lane Historic So- 
ciety to erect a tablet on the sight of the 
entrance of the old alley which leads to the 
theatre, telling of the history of this inter- 
esting site. This decision was arrived at 
at a meeting of the trustees held at the 
rooms of the Jewelers’ 24 Karat Club, 15 
Maiden Lane, Thursday morning, at which 
time an appropriation not exceeding $500 
was voted for the tablet and a committee 
appointed to decide on the wording of the 
tablet and also to make arrangements for 
the placing of the same on the new struc- 
ture, 

Routine business was transacted during 
the meeting which showed the Society to 
be in a healthy condition financially and 
maintaining its membership well. Two new 
members were elected. 

It was decided to hold the annual meet- 
ing Saturday, April 10, and this will take 
the form of a complimentary luncheon to 


CIRCULAR 


89 





the members which will be held probably at 
the Bankers’ Club, New York, on that date. 
At this, trustees and officers will be elected 
for the ensuing year and the details of the 
proposed work of the society for the coming 
year will be explained to the members. It 
is planned to have some interesting ad- 
dresses on the historical points. 





THE BROKERS’ TAX 





Internal Revenue Department Decides in 
Favor of New York Jewelry Firm which 
Protested Against Vocational Tax. 
Members of the trade who some months 
ago were apprehensive as the result of the 
raid of the Custom’s officials on some of 
our so-called brokers and dealers whom 
they ‘accused of not paying the vocational 
“broker’s tax” under Section 1001 of the 
War Revenue Act, will read with consid- 
erable interest the decision of the Treas- 
ury Department rendered through Acting 
Deputy Commissioner A. C. Holden, in re- 
gard to the case of one firm that had been 
compelled to pay a tax and had been fined 
25 per cent for failure to make the return 

within the time limit of the law. 

This house, Russell & Read of 15 Maiden 
Lane, denied being brokers and paid the 
tax and fine under protest. They, there- 
upon, tookithe matter up with the Jewelers’ 
War Revenue Tax Committee and through 
the chairman of that committee, M. D. 
Rothschild, the matter was taken up with 
the Commissioner of Internal Revenue and 
the complete facts laid before him, with a 
request for a ruling. The committee last 
week received a letter from Acting Deputy 
Commissioner Holden, stating that on the 
facts presented, Russell & Read were selling 
jewelry for their own account and the 
special tax liability of a broker was not at- 
tached to them. 

The letter sent to Mr. Rothschild reads as 


follows: 


Treasury Department, Washington, March 6, 1920. 

Office of Commissioner of Internal Revenue. 
Attention Mr. Meyer D. Rothschild, Chairman. 

Gentlemen: Reference is made to your letter of 
March 1, 1920, inclosing a letter addressed to 
Mr. M. D. Rothschild, Chairman of the Jewelers’ 
War Revenue Tax Committee, by Russell & Read, 
15 Maiden Lane, New York, N. Y., relative to 
their special tax liability as broker under section 
1001, paragraph (1) of the Revenue Act of 1918. 
It appears that Russell & Read have beeh re- 
quired to pay special tax as broker; also a penalty 
of 25 per cent for failure to make special tax 
return within the time prescribed by law. It 
further appears that the special tax, together with 
the penalty imposed, was paid under protest and 
a ruling is now requested as to whether the 
above concern is regarded as a broker under the 
above section and paragraph of the Revenue Act. 
It is noted that Russell & Read state that they 
do not sell goods for commission, that they 
render their bill for all merchandise sold by them 
and accept, drawn to their order only, all checks 
and acceptances .in settlement of accounts; also 
that they carry a stock of goods for which they 
pay cash or if purchased on terms, give in 
settlement, their acceptance. 

You are advised it is held by this office that 
persons who buy or sell any of the commodities 
enumerated in the: above section and paragraph 
of the Revenue Act for themselves, purchasing 
same with their own money, title to the securi- 
ties actually passing to or being in such persons, 
are not liable to special tax. Accordingly, it fol- 
lows that if the firm of Russell & Read are 
negotiating the purchase or sale of jewelry sold 
for their own account, special tax liability would 
not attach. Respectfully, 

(Signed) A.C. Horpen, 
Acting Deputy Commissioner. 
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Why Pay Top Prices for Diamonds? 


The custom of this house has always been to anticipate 
by many months when purchasing diamonds, with the 
result that at the present time we are in a position to 
offer our goods at prices considerably under the market. 


Weare carrying complete stocks of diamonds, loose and 
mounted in platinum and gold, rings, brooches, la val- 
lieres, etc., and solicit the privilege of submitting selec- | 
tions in competition. 


Se 


Avoid disappointments and loss of sales by sending 
your orders to the house carrying mammoth stocks of 


Practically Everything Sold or Used In a Jewelry Store 


A. H. POND Co. *"'sy.°" | 
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NEW OFFICERS ELECTED 





Annual Meeting and Dinner of Members of 

Hartford District Jewelers’ Club Held 

at Hartford 

Hartrorp, Conn., March 10.—The annual 
meeting, with dinner, of the members of the 
Hartford District Jewelers’ Club, postponed 
from last week, was held at the Hartford 
Club here last evening and proved to be 
an enjoyable and interesting gathering. 
On account of business and other engage- 
ments a few of the members were unable 
to be present and their absence was re- 





GEO. L. LUX, RETIRING PRESIDENT 


gretted, as several subjects of value to all 
retail jewelers were discussed. 

Previous to the opening of the meeting 
the arriving jewelers witnessed a match 
game of billiards between George L. Lux of 
Lux, Bond & Lux, 859 Main St., this city 
and J. C. Whittlesey, 4 Park Pl. Rock- 
ville, Conn., the latter jeweler winning the 
contest by a handsome majority. At the 
conclusion of the game the members re- 
tired to a private dining room at the club, 
where President Lux offered a few remarks 
of welcome after the members took their 
places. 

At the table were the following members: 
Lee Roberts, Bristol; j'.. C. Whittlesey, 
Rockville; Merton W. Bassett of the M. W. 
Bassett Co., Frank D. Mann, Carl W. Lin- 
quist, Otto W. Kapitke, J. Fred Bitzer, jr., 
Edward J. Brown, George L. Lux, Samuel 
H. Havens, manager for Henry Kohn & 
Sons, Inc., and THe JEWELERS’ CIRCULAR 
representative, all of Hartford. 

When the diners had finished, President 
Lux called the meeting to order, the minutes 
of the last meeting being read by Secretary 
Edward J. Brown. At the suggestion of 
President Lux the following were appointed 
members of a committee to nominate of- 
ficers for the coming year: Messrs. Brown, 
Bitzer and Bassett, who retired for con- 
ference. The report of Treasurer Linquist 
showed that all bills of the organization 
had been paid and a handsome balance was 
on hand. 

The club has engaged a stenographer to 
do its special clerical work during the year 
and good service has been rendered. In ex- 
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plaining some of the accomplishments of 
the organization the past year the members 
were told of the clever work of two Pin- 
kerton detectives who had been engaged 
following complaints made regarding the 
alleged violation of the night auction. ordi- 
nance for the sale of jewelry. Business 
had been conducted by a new concern in 
this city, for only a few weeks when an 
auction sale was inaugurated. It was re- 
ported that clerks in the place were selling 
jewelry at auction after the lawful hour. 
Pinkertons were called into the case by 
officials of the club and the necessary evi- 
dence and witnesses were secured, resulting 
in the arrest of the proprietor and a clerk. 
They were found guilty of the charge made 
against them and were fined in the city 
police court. The arrests were the first of 
the kind since the law went into effect in 
this city. 

When the nominating committee returned 
it reported to President Lux that the fol- 
lowing had been decided upon as candidates 
for office in the club: President, George H. 
Dyson of the Porter & Dyson Co.; vice- 
president, Samuel H. Havens; secretary, 
Fred Weber; treasurer, Carl W. Linquist ; 
Executive committee, George L. Lux, chair- 





M. W. BASSETT, WHO EXPLAINED PLANS OF 
NEW ENGLAND WATCHMAKERS’ INSTITUTE 


man; Lee Roberts, ).. C. Whittlesey, Frank 
D. Mann and J. Fred Bitzer, Jr. Mr. Bas- 
sett moved that Secretary Brown cast one 
ballot to make the election unanimous, 
which action took place. 

Following the election of officers Messrs. 
Lux and Bassett, who went to Boston, 
Mass., recently, explained the plans of the 
New England watchmakers’ institute and 
the Watchmakers’ Club. Many of the local 
retail jewelers are interested in this course, 
in fact employes of local concerns are now 
attending an institute near Boston, for the 
study of watchmaking. Others want to go 
to the school and are waiting for further 
advice regarding the establishment of The 
Institute, it was reported this evening. 
Some of the retail jewelers present re- 
ported that it was‘ absolutely impossible to 
secure young men to start in at the watch- 
making trade at low wages, say for the first 
three or four years, other jobs in different 
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lines of businesses being more attractive. 
The Institute, it is believed, will do away 
with this scarcity of help needed for this 
particular branch of the retail jewelry busi- 
ness. Messrs. Lux and Bassett are strong 
advocates for both the Institute and the 
Watchmakers’ Club and willingly answered 
all questions put to them regarding the 
scheme, which they feel quite sure will 
prove to be a big success. 

It was brought out at the meeting that 
soine retail jewelers in this city do not use 
the check system for watch repairing jobs. 
Most of the jewelers present are in favor 





GEO. H. DYSON, PRESIDENT-ELECT 


of this manner of tagging all timepieces 
left at their places of business by customers. 

The book entry and check system used by 
Jeweler Whittlesey in Rockville and ex- 
plained by him last evening proved inter- 
esting and thorough. When a customer 
leaves a watch at his store for repairs he 
or his clerk tags same, making entry in a 
special watch book of the time piece, make 
and the date received. After the watch- 
maker repairs the property a small “F,” 
signifying “finished” is placed beside the 
entry in the book and the watch is hung on 
the board to wait its owner. Upon his ar- 
rival the watch is turned over, book marked 
with proper notation, and the record stands 
forever unless the book is lost or mislaid. 

Samuel H. Havens of this city, manager 
and a diamond expert at Henry Kohn & 
Sons, Inc., spoke to his fellow club mem- 
bers regarding the careful examination of 
their fire insurance polices, paying particu- 
lar attention to the co-insurance clause at- 
tached thereon. He said that the subject 
had been brought to his attention by a 
friend, who warned him to be sure that his 
company was carrying the proper amount 
of insurance. Most of the Hartford jewel- 
ers carry fire insurance under policies bear- 
ing the 80 per cent (or more) co-insurance 
clause. It was urged that the jeweler be 
quite positive ofthe value of his stock and 
that he know how much insurance to carry 
with the co-insurance clause, as a misun- 
derstanding might prove quite embarras- 
sing in case of a loss by fire. Those who 
appeared in doubt were advised to consult 
their local fire insurance agents. 
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Stone and Shell Cameos 
THE WHEELER STANDARD in 


quality platinum jewelry is justly fam- 
ous; it has always successfully met 
the test that quality workmanship is 
inevitably subjected to. 


So in featuring our wonderful speci- 
mens of Stone and Shell Cameos, we 
do so with a supreme confidence that 
comes of a “promise faithfully ful- 


filled” WHEELER STANDARD in 
quality faithfully adhered to through- 


out. 


These exquisite examples of beauti- 
fully and appropriately mounted 
cameos will not only delight your 
clientele but will reflect credit on the 
retailer who displays them. 


We are pleased to announce to the trade 
the opening of our new Factory at 72-78 
Spring St., New York, where our manufac- 
turing facilities will be better than ever. 
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force is immediately necessary, for at the 
start an export department may be man- 
aged by one individual, or even by some one 
who devotes only part of his time to this 
work, until business warrants further ex- 
s. 

Ya eee should be made for trans- 
lating correspondence, packing and docu- 
menting properly, obtaining credit infor- 
mation, and financing shipments. If men 
who are familiar with both export practice 
and the jewelry trade are not available, 
there is usually the alternative of training 
one of the regular staff in export practice 
or engaging some one expert in foreign 
trade to become familiar with the endless 
details of the jewelry industry. The former 
method has been successfully used by sev- 
eral firms and has advantages over the 
other. In this connection it might be well 
to point out that the industry can to ad- 
vantage send down young men to be trained 
in the field; this is now being done in other 
lines. 

After the line has been adjusted to the 
requirements of the market and general 
preparations made to handle orders, tthe 
manufacturer is ready to undertake an ag- 
gressive selling campaign. 

METHODS OF SELLING 


The problem that presents itself to 
American manufacturers is how to develop 
this market effectively yet economically. It 
is obvious that expenses connected with the 
introducing of a new line are considerably 
higher than those for selling goods already 
known, and therefore the exporter should 
be prepared, if necessary, to transact busi- 
ness for a time without any profit. 

‘Among other ways jewelry may be sold 
in Chile through advertising, export com- 
mission houses, export jobbers, local repre- 
sentatives, export agents, and salesmen. 
The sales problems of individual firms vary 
somewhat with their lines and the expense 
to which they are prepared to go. The 
manufacturer who makes specialties, such 
as collar buttons, cigarette cases, or mesh 
bags, has a different merchandising problem 
from the one who makes a general line of 
jewelry, while eacff of those who have gold- 
plated, solid-gold, and platinum jewelry to 
introduce, has his individual problems aris- 
ing from the number of prospective cus- 
tomers, competition, and value of samples. 
While hard and fast rules can not there- 
fore be laid down, the sales campaign 
should include as many methods of selling 
goods as possible. 

TRAVELING SALESMEN 

Everything considered, traveling salesmen 
furnish the best means of developing jew- 
elry trade in Chile, just as they do in the 
United States. There are two objections 
to employing them—the expense involved 
and the difficulty of finding properly quali- 
fed men. For both these reasons, when 
a capable salesman is found it might be 
advisable to have him represent a group of 
firms making kindred but noncompeting 
lines. Too much care can not be used in 
selecting a salesman, because he must needs 
Possess all the qualifications of a domestic 
salesman and many in addition. The nature 
of the territory necessitates giving him al- 
most sole charge of such important matters 
as credit risks, terms of sale, etc. He should 
have some experience in foreign trade, be 
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well acquainted with his line, be able to 

adapt himself quickly to new conditions, 

and be in sympathy with the traditions of 

these countries, and, if possible, he should 

speak Spanish. Those possessing all these 

qualifications are far from numerous. 
EXPENSES 

The expenses of a salesman in Chile are 
higher than in our country. It is difficult 
to gauge them accurately, because of wide 
fluctuations in exchange, 40 per cent some- 
times being lost in converting American 
money into Chilean. Railway and steam- 
ship fares, although always high, have been 
materially increased since the beginning of 
the war. The cost of transporting and 
handling baggage is exorbitant; for exam- 
ple, landing two trunks and a suit case from 
the steamship to the piers costs 10 to 15 
paper pesos, and the transportation of 180 
pounds of excess baggage from Valparaiso 
to Santiago costs more than the fare. Room 
and board at the best hotels, which are 
none too good, cost 15 to 22 pesos paper 
a day. This does not include breakfast or 
baths, the latter costing 1 to 2.50 pesos paper 
each. Assuming that the salesman has two 
trunks and a hand bag and that he covers 
only three or four of the important cities, 
his daily expenses will run from $12 to $18 
United States currency. 

In 1916 laws were passed requiring sales- 
men to take out a license in each Province 
in Chile before transacting business. The 
transacting of business in Chile is regarded 
as a privilege and not as a right, the license 
in each Province costing 1,000 pesos paper, 
or about $200 United States currency. As 
far as can be ascertained, these statutes 
have not been enforced, nor have salesmen 
been fined for selling without a license. 
However, to be safe, some travelers arrange 
to sell their wares in the name of a local 


firm. (To be continued.) 








Report of Trade Commissioner Wilbur J. 
Page on Sheffield Silver Trade 

An interesting article on the silverware 
industry of Sheffield, Eng., appeared in a 
recent issue of the Consular Reports pub- 
lished by the Bureau of Foreign and Do- 
mestic Commerce, Washington, D. C. The 
report was written by Trade Commissioner 
Wilbur -J. Page, and reads as follows: 

“Sheffield’s association with the manu- 
facture of solid-silver ware dates back many 
centuries, but it was not until 1742, when 
the method of plating copper with silver 
was discovered by Thomas Bolsover, that 
the foundation for the manufacture of what 
today is known as old Sheffield plate was 
laid. 

“Prior to that time the purchase of solid- 
silver ware had been confined to the very 
wealthy, and the Sheffield silversmiths had 
been in constant competition with the sil- 
versmiths of Birmingham and London. The 
production, however, of the cheaper so- 
called old Sheffield plate so increased the 
market for the products of the Sheffield sil- 
versmiths that Sheffield soon became the 
leading center for the production of silver- 
ware and plated ware in Great Britain, a 
position which it still holds. In 1840 the 
discovery of the electroplate process and 
its subsequent improvement sounded the 
death knell of the old Sheffield plate, with 
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the sesult that by 1850 the manufacture of 
old Sheffield plate practically ceased. 

“At the present time the silver used for 
manufacturing purposes in Sheffield is gen- 
erally supplied to the manufacturers in 
sheets or bars of the required thickness. 
The bulk of the articles have to be stamped 
from these sheets into various shapes and 
then mounted with the requisite edges, han- 
dles, feet, spouts, etc. For this mounting 
work silver is used for the soldering. This 
operation requires a skillful workman, as 
do most of the operations in the silverware 
trade, which is one of the few trades which 
still retain and require exceptional handi- 
craft. The stamping and mounting roughly 
comprise the first steps of the manufactur- 
ing of silver goods. Following this step 
the goods go to the assay office for mark- 
ing, and on their return are finished by fil- 
ing, buffing, and polishing. So far Shef- 
field silverware has maintained a strong 
hold on British domestic markets, but be- 
cause of the Sheffield makers’ practice of 
working on wholesale lines only and placing 
their goods on the market through retail 
establishments. 

“The export trade built up by the Shef- 
field manufacturers amounts to a consider- 
able figure, but their best efforts\have been 
retarded by many difficulties. Chief among 
these have been import duties imposed by 
different foreign countries and hall-mark- 
ing regulations current on the Continent. 
Another difficulty has been the variation in 
standards of silver operative in different 
countries. In France and Austria, for in- 
stance, before the war the standards dif- 
fered considerably from the British stan- 
dard, and all silver goods entering these 
countries or crossing their frontiers had 
to be tested and stamped by the assay office 
of these respective countries before they 
could be sold. , 

“Shortly after the outbreak gf the war 
in 1914 the Sheffield silver manufacturers 
found themselves very hard hit. 

“With the armistice orders began to come 
into the Sheffield silver manufacturers from 
their old customers. The manufacturers did 
their very best to reassemble their skilled 
operatives and to some extent they have 
been successful, but at this time, 15 months 
after the armistice, there is not one out of . 
the eighty-odd silver manufacturers who has 
more than 75 per cent of his pre-war num- 
ber of skilled workers. 

“As in other industries, wages in the sil- 
verware trade have increased considerably. 
Further, whenever new machinery has been 
introduced into plants the unions require 
that these machines must be operated by 
the same skilled worker who formerly either 
did the job by hand or on an inferior ma- 
chine, and that the worker must be given 
the full benefit of the increased production 
gained by the introduction of new machin- 
ery. The unions furthermore strictly de- 
fine the number and wages of women and 
girls employed. 

“There is a great similarity between the 
wages of the cutlery-trade and the wages of 
the silverware trade owing to the fact that 
many silverware and plate firms manufac- 
ture also certain lines of table cutlery. 
Piecework in these trades predominates, and 
since 1913 the scale of rates has increased 
roughly 80 per cent. 
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MONG the interesting small jewels 
seen about New York there are some 
remarkably attractive designs and The 
Rambler has chosen from among these 
some unusual patterns and forms to tell 
you about this week. 
* * * 

Seen on Fifth Ave. one afternoon last 
week and worn with a costume of silver 
grey chiffon velvet, was a vanity case of 
platinum enameled in dark grey and pur- 
ple. Lines of the enamel ran completely 
around the case and at its center a small 
watch outlined in the enamel was mounted. 
The case form was long and narrow, 
pointed at top and bottom, straight on the 
sides but the whole so rounded as to form 
a smooth finish that made the enameling 
run like a ribbon completely around the 
jewel. 

x *k * 

Passing through the lobby of a hotel 
within the space of an hour three well 
dressed New Yorkers carried three typi- 
cally stylish mesh bags. All were long 
narrow forms to prove their newness fin- 
ished with tassels at the lower end and 
topped with overlapping mounts. Their 
handles were straps of fine mesh and two 
of the mounts held watches while the third 
formed a complete vanity case. An oval, 
a long narrow triangle and an irregular 
rounded top were the mount forms in gold 
while the meshes were combinations of 
gold and platinum. 

* * * 

In a prominent window of one of Fifth 
Aves famous jewelers there is a rep- 
resentative grouping of jewels and utility 
pieces for men. Some watches seen in 
this window, unusual both in form and 
finish, included three for the pocket and 
two for the wrist. The pocket watches 
were attached to matching chains which in 
each example made a part of the jewel. 
The first watch was attractive on account 
of its peculiar shape. As it hung from 
the chain this watch was exceedingly nar- 
row, actually going to a point where it met 
the chain while at the lower edge it meas- 
ured quite an inch and _ three-quarters 
across. Its mount was platinum, smooth 
rounded and set at each of the three cor- 
ners with a cabochon cut sapphire. The 
second pocket watch was an oval hung 
lengthwise from the ‘chain and finished top 
and bottom with deep sections hand en- 
graved except where the lower section was 
left plain for the carving of the monogram. 
The third of the trio of pocket watches 
was an oblong blunted at the corners so 
as to make an uneven octagon shape. This 
third watch, like the second, was formed 
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of pale tinted gold and the watch chain 
was gold with hand engraved links to 
match the designs on each of the watch 
cases. The two wrist watches were again 
typical of these jewels for men in their 
latest pattern. They were wide of band, 
but narrow for the watch form and the 
cases were smoothly rounded from the 
high point cn the watch face down to the 
low edge of the case where it met the wrist 
band. A belt buckle, a long narrow oblong, 
had a tracing of gun metal inlaid on its 
gold surface. This ribbon-like black line 
made a banding all the way around the 
buckle and left a space smooth-polished 
in the centre for the monogram. 
* *K x 


In many of the new brooch designs there 
is a tendency which is persistently notice- 
able. This is an overturning or an appar- 
ent overlapping of either end of the jewel 
to make an overlaid lap either three-cor- 
nered or rounded in contour. Sometimes 
this overlaid detail appears at both top and 
bottom of the jewel as well as at either 
end and for one brooch where this lap- 
ping appeared on the four sides the largest 
of its many gems were mounted in these 
raised pieces and the main part of the 
brooch itself was merely an accompanying 
row upon row of smaller diamonds for a 
background, while the large gems in the 
laps were oddly cut rubies and diamonds. 

* * * 

During the hour for “five o’clock tea” 
(but this time the place was a coffee 
house—one of the latest to arrive in town) 
there was seen an unusual finger-ring 
design. The gems in this ring,—pearls 
and diamonds,—were so mounted that the 
center section, although highly raised 
above the surrounding border, became 
prominent only through this raising of the 
form and not through any difference in 
the size of the gems, for the entire bezel 
was built up of pearls and diamonds of 
matching sizes, but the whole bezel was 
rounded to form a series of curves and 
the jewel so made that it fitted snugly 
against the finger. 

x *k x 

Lines, stripes, bands, and: rows of gems 
are a sure sign in the modern jewel of 
freshness of design and newness of manu- 
facture. This motive cleverly and artis- 


tically used appears well in all of the bet- . 


ter jewels and in many differing pieces. 
Brooches, pendants and finger-rings are 
especially well adapted among the personal 
jewels to the arranging of this style of 
patterning, and on utility pieces these gems 
.appear inset in the mount or for an en- 
crustation. On one of the newest gem- 
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studded necklace pendants for evening 
wear this stripe motive is carried out in 
gem rows of two widths. These are used 
in alternative sizes, the larger being of 
diamonds and the smaller in pearls, then 
sapphires, and for the third, emeralds. 
These rows of gems make the upright 
striping for the lower part of the pendant 
and for the necklace proper. Above this 
striping the pendant is capped with an 
open-work top, set with diamonds and 
pearls and finished below with a pear- 
shaped drop. 
x ok * 

A sautoir watch seen at a _ musicale, 
where although it was a morning hour, 
the dress was formal, had its case and 
chain entirely encrusted with diamonds. 
The unusual design brings this jewel to 
our notice this week, for although the 
chain was the regulation row of box-set 
gems, the watch case itself was of a pattern 
entirely new and original. For the top 
directly above the watch face there was 
an overturned row of the box-set diamonds 
made quite flexible like the neck chain, but 
below the face the diamond encrusted plat- 
inum took the form of upleaping flames 
and row upon row of the gems overlapped 
to make these flame-like points on either 
side of the watch. A more demure, but 
still unusually attractive design, was used 
while shopping on the Avenue. The watch 
face was hidden beneath a lapel of emer- 
ald and diamond platinum and the watch 
case itself was disguised beneath another 
tri-cornered detail of diamond and emerald 
studded platinum mounting. The chain 
again held the green and white gems and 
the section holding the arms of the chain 
in place repeated the tri-cornered design 
of the watch case lap. 
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The J. j. Freeman Co., jewelers and gem 
importers, celebrated the 43rd anniversary 
of the establishment of the business of the 
concern early this month and also used the 
anniversary as the subject of a most inter- 
esting advertisement in the Toledo papers 
in which the long career of the house was 
spoken of and the portraits of the officers 
and department heads also appeared. These 
included that of J. J. Freeman, president 
and treasurer, who started the business in 
1877; N. E. Hascall, secretary and general 
manager, who has been with the house since 
1884; M. F. Kratt, the diamond specialist, 
with the house since 1880; R. S. Freeman, 
the manager of the optical department; M. 
E. Van Dusen, manager of the watch de- 
partment; Norman F. Hascall, manager of 
the stationery department; F. W. Snider, 
manager of the china department, and Miss 
N. Palmbla of the accounting department. 
On the evening of the anniversary, a din- 
ner was held at which employes to the num- 
ber of 75 were entertained. There were ad- 
dresses by local speakers and members of 
the firm, after which the guests devoted 
their time to music, dancing and other en- 
tertainment. President Freeman in his ad- 
dress mentioned the fact that he had been 
continuously in business at the one location 
for 43 years and spoke feelingly to the em- 
ployes, some of whom have been connected 
with the institution for periods ranging 
from 15 to 40 years. 
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A NOTABLE TRIBUTE 





Unusual Honors Paid to the Late Eduard 
Van Dam at His Funeral Held in 
Amsterdam 


A letter received last week from Amster- 
dam tells of the unusual honors which were 
paid to the late Eduard Van Dam, the 
well known diamond cutter of that city, 
when the funeral services were held there 
last month, these services being marked by 
the attendance of over 1,000 people, friends, 
relatives and employes, and by tributes ex- 
pressed and implied that indicated the high 
esteem in which the man was held not only 
among his fellow merchants in Amsterdam 
but by the large number of people who 
knew him both as friend and employer. 

A brief note of the death of Eduard Van 
Dam appeared in THE JEWELERS’ CIRCULAR, 
Feb, 18. He passed away after an illness 
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THE LATE EDUARD VAN DAM 


of four or five months, dying Friday morn- 
ing, Feb. 13, the day before his birthday. 
The reports of the funeral received last 
week would almost make one think that it 
was a king who had died and not simply 
a prominent merchant, the letter saying: 
“There were over 200 men in carriages, and 
over 1,000 people walking behind, while 
at the cemetery itself there were 500 people. 
Amsterdam never before witnessed such a 
funeral. The heads of all the big indus- 
tries, banks, etc., attended and there were 
speeches and eulogies beside the grave. The 
women of the sorrowing family are not al- 
lowed to accompany the corpse to the ceme- 
tery, but everyone else in Amsterdam did. 
The workmen from the factory in Antwerp ; 
having no passports, walked or rode bicycles 
to pass the border in Holland. 

“The crowds before the house were prac- 
tically impassible, and as the hearse passed 
the factory, the entire streets and neighbor- 
hood was crowded with crying people. The 
flags on the public buildings were even low- 
ered to half mast. They are going to erect 
a head-stone with the indication of all he 
has done, and the position he held here 
during his life. 

“It is the most impressive sight I ever 
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saw,” says our informant. “At least 1,000 
people trailing after the hearse! Over here, 
the flowers go first. He had 40 wreaths 
alone! Orchids, purple pansies, great Eas- 
ter lilies! Then the carriages; the hearse, 
and finally the carriages containing the 
sons. The crowd followed, some to the 
cemetery, which is situated away outside 
the city. 

“I do not believe there is anyone of prom- 
inence in Amsterdam who doesn’t offer his 
sympathy to Mrs. Eduard Van Dam. Even 
the porter here at the Hotel Anistel went 
out to the cemetery, and the chambermaids as 
well. Many of the men who spoke at the side 
of his grave were overcome with emotion, 
and many of the workmen and foremen 
tried to make speeches, but their voices 
failed them. Amsterdam truly misses a 
great man.” 








United States World’s Largest Ex- 
porter of Manufactures 


The United States is still leading the 
world as an exporter of manufactures. The 
total value of manufactures exported from 
this country in the calendar year 1919 was 
$3,436,000,000. 

This figure of $3,486,000,000 worth of 
manufactures exported in 1919, says a state- 
ment by The National City Bank of New 
York, leaves the United States still clearly 
in the lead as an exporter of manufactures. 
In the year preceding the war (1913), our 
exportation of manufactures amounted to 
$1,117,000,000, and in 1919, the first full 
peace year following the war, $3,486,000,000, 
or three times as much in value in 1919 as 
in 1913. 

This phenomenally large total of manu- 
factures exported in the first full peace year, 
$3,486,000,000 keeps us, says the Bank’s 
statement, at the head of the list of world’s 
exporters of manufactures. Prior to the 
war the United States ranked third among 
the list of nations exporting manufactures, 
Great Britain being first, Germany a close 
second, and the United States third, with 
France a close fourth. 

The only country in which the exports 
of manufactures in 1919 approximate those 
of the United States, says the Bank’s state- 
ment, is Great Britain, whose official figures 
show total exports of all domestic prod- 
ucts in the full year (if based upon the nor- 
mal valuation of the pound sterling) $3,- 
883,000,000, and of “articles wholly or 
mainly manufactured” $3,075,000,000 as 
against our own total of $3,486,000.000 of 
wholly or mainly manufactured articles in 
the same period. 

Of course it is not assumed, says the 
Bank’s statement, that the large increase 
in value of our exports of manufactures in 
1919 over that of 1913 means a correspond- 
ing increase in quantities sent out of the 
country, for doubtless the average valuation 
of the articles exported is fully double that 
of the pre-war period, but as this condition 
would also apply in the figures of other 
countries it seems apparent that the United 
States still stands at the head of the world’s 
exporters of manufactures, though the rapid 
gains made by Great Britain in 1919 indi- 
cate that a maintenance of our present rank 
will require close attention to this line of 
foreign trade by the manufacturers and ex- 
porters of the United States. 
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STEALS GEMS WORTH $4,629 





Well Dressed Stranger Visits St. Louis Jew- 
elry Store and Escapes Undetected 


St. Louis, March 12.—It has been learned 
that diamonds valued at $4,629, including 
a pair of earrings valued at $375, were 
stolen a week ago from the stock of 
Frederick W. Drosten Jewelry Co., 900 
Olive St., by a well dressed man who 
pretended that he wanted to purchase a 
pair of earrings for his wife. The police, 
in reporting the theft, stated that only a 
pair of earrings valued at $550 had been 
taken. 

E. J. Poursine, manager of the Fred- 
erick W. Drosten Jewelry Co., says that 
in addition to the earrings the thief got 
40 unset diamonds of the following de- 
scription: One valued at $288, two val- 
ued at $849.60, another valued at $423.50, 
one at $275, one at $260 and 34 smaller 
stones valued at $2,158.80. He said the 
police were told when the theft was dis- 
covered that the total loss was about 
$5,000. 

The thief operated under the eyes of a 
salesman and so cleverly that the dia- 
monds were not missed until after his 
departure. He was waited on by E. W. 
Bornmueller, head of the diamond de- 
partment. He asked to be shown some 
diamond earrings and said that he 
wanted to pay, between $200 and $300. 

After inspecting the contents of a tray 
that was placed before him on the show- 
case, he said he would like to see some 
loose stones. Bornmueller took him into 
the diamond room, a small compartment 
in the front part of the store. Several 
packages of diamonds were placed on a 
table for his inspection. Bornmueller’s 
back was turned only once, and then 
only for a few seconds, when he reached 
into the display window for more stones. 

After looking over the stock, the 
visitor said he believed he would let his 
wife make her own selection and left the 
store. As Bornmueller was replacing the 
packages he discovered that many dia- 
monds were missing. 

Later, when Bornmueller returned to 
the earring counter, he discovered that a 
pair of earrings were missing from the 
tray which he had shown to the prospec- 
tive customer. 

In describing the man, Bornmueller 
said that he appeared to be between 24 
and 30 years old, and that he wore a fur- 
collared overcoat, light Fedora hat, 
brown tight fitting suit and kid gloves. 
When he removed one of his gloves to 
inspect the stock, it was noted that his 
fingers were cigarette stained. 

A reward of $500 for the recovery of 
the diamonds has been offered by an in- 
surance company which had insured the 
Drosten stock against theft. 








The fact that the policeman on the beat 
had to drive the police patrol on account 
of the regular driver being sick one day 
recently gave a thief a chance to break 
a window in the store of Abe Delovage, 
Butte, Mont. The thief got three watches, 
12 rings sapphire set, diamond ear screws 
and probably some small pieces. 
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J. MEHRLUST 


Manufacturer of diamond jewelry of the highest class. 





Gems and diamonds and precious stones of every description. 


Main Office and Factory Downtown Office 
6 Wes t48 th S treet 12&14- John S treet 
TELEPHONE {1332} BRYANT TELEPHONE {$38} CORTLAND 
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Oriental Pearl NecKlaces 


Loose Pearls for Additions 
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Fancy Cut DIAMONDS and PRECIOUS STONES | 
FredericK W. Rauch 
170 Broadway, New York h 
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DIAMONDS 
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Auto Bandits Make Big Haul 











Gang of Gunmen Smash Window in Armiger Jewelry Store in Baltimore and 
Escape with Diamond Rings Valued at $21,000 














BattimoreE, Md., March 13.—The initial 
attack by daylight armed highwaymen 
against the jewelry trade in this city hap- 
pened at 10.45 a. m. Tuesday. Baltimore 
until now, had enjoyed comparative 
safety from such attacks, which almost 
have been daily occurrences in other 
cities of the country. The blow by auto- 
mobile bandits was struck here when the 
exclusive shop of the James R. Armiger 
Co., 310 N. Charles St., was attacked by 
five bandits armed with .45 calibre auto- 
matic pistols, a hatchet and an automo- 
bile hub wrench. 

One man was shot down and the ban- 
dits escaped with 30 handsome platinum 
and diamond rings, valued at $21,000. 
Two rings valued at $2,000, fell from the 
trays seized by the bandits when they 
broke holes in two sections of the Ar- 
miger window. Police circles here are 
stirred over the daring theft and the ex- 
ecutives of the department have issued 
instructions for the arrest of the high- 
waymen at all costs. The hold-up and 
attack on the Armiger stores, the holding 
at bay of pedestrians by the bandits was 
the most sensational daylight job in the 
history of the city. The Armiger store, 
situated in the fashionable Charles St. 
shopping centre, had on display in its 
two large windows, jewels of an esti- 
mated value of over $50,000. The loss is 
covered by insurance, and the firm is a 
member of ‘the Jewelers’ Security Alli- 
ance. 

The attack was similar to many such 
attacks which have happened during the 
past year in Philadelphia, Pittsburgh, 
Cleveland, Detroit and Chicago. The 
bandits were trained men, and each of 
the five had a duty to perform from the 
time that the high-powered motor 
stopped in front of the. store until the 
highwaymen, shooting as they left, dis- 
appeared from view. 

In less than 24 hours after the robbery 
Detective Lieutenants Herman Pohler, T. 
W. Quirk, P. S. Bradley and J. F. Dough- 
erty, four of the shrewdest men of the 
Detective Bureau,’ had established the 
identity of two of the five bandits. The 
two men identified are members of a 
Philadelphia gang, now wanted by the 
Quaker City authorities, for similar 
crimes. The identification was positively 
made by Charles E. Williar, manager of 
the Grant Automobile Agencv here. who 
was shot down when he attempted to 
thwart the escape of the bandits. Other 
information is now in possession of the 
police, which the heads of the depart- 
ment decline to disclose. 

In the lot of stolen jewelry were 30 all- 
platinum rings, set mostly en calibre, the 
combined weight of the stones in each 
mounting ranging from one-half to one 
and one-half carats. The stones are of 
the pure white-blue grade and are hand- 
somely mounted. The serial scratch 


number is in the 11,000 mark (11,796; 
11,556, 11,003, etc.). In a statement to 
the correspondent of THE JEWELERS’ Cir- 
CULAR, Police Marshal Carter was emphatic 
in his declaration that the highwaymen 
would be caught. Analysed by the offi- 
cials, the police authorities here are posi- 
tive that the attack was planned in de- 
tail. The finale of the attack was the 
shooting down of Mr. Williar, who 
braved the fire from the bandit’s pistol 
in his attempt to frustrate their escape. 
Mr. Williar was shot in the right leg, and 
a .45 steel-jacketed bullet was removed 
by surgeons of Mercy Hospital. 

The jewelry was stolen from the north 
window of the store, after the bandits 
had broken the thick plate glass with 
blows from a hatchet and hub wrench. 
The exact time of the attack was 
fixed as 1045 A. M. while members 
of the firm and clerks were inside the 
store. In a few seconds the windows 
were broken, two trays of rings were 
seized, Mr. Williar shot and the bandits 
were speeding away. Half a block from 
the Armiger store a traffic policeman 
signalled traffic. He knew nothing of 
the attack until he heard the pistol shot. 

Louis P. Maas, president of the Armi- 
ger company, was standing inside the 
“showcase circle” waiting upon Mr. and 
Mrs. A. Lynn Baker, of Belair, Md. Mr. 
Maas looked toward the front door, 12 
feet away, and what he saw caused him 
to utter a suppressed scream. Mr. and 
Mrs. Baker turned toward the door. The 
eyes of the clerks looked toward the 
door. There stood the “strongarm” 
bandit with the muzzle of a blue-steel 
automatic pistol pointed at those inside 
the store. The bandit’s face was set and 
a wicked gleam shone from his eyes. 
The highwayman was motionless save 
for a slight movement of the muzzle of 
the automatic as he moved the weapon 
a few degrees to the right or left. 

Almost simultaneous with the appear- 
ance of the man at the door a crashing 
of glass was heard. Blows from the 
hatchet and hub wrench broke the plate 
glass and the trays containing the rings 
were seized. The two bandits who 
seized the trays ran to the waiting auto- 
mobile, the bandit at the door backed 
swiftly away and leaped into the tonneau 
of the automobile while his safety was 
assured by another bandit with drawn 
pistol who covered pedestrians. While 
the attack was on, the automobile stood 
in the street, headed north toward the 
Washington Monument of Mount Ver- 
non Place. The “heavy work” was com- 
pleted and the bandits were begining 
their escape in the moving machine. 

Mr. Williar, who saw what had hap- 
pened, jumped from his automobile and 
attempted to frustrate the highwaymen 
in their escape. As he neared the ban- 
dit’s machine one of the bandits knocked 
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him to the street with a bullet from his 
automatic. Sitting next the chauffeur 
was an armed bandit. He had been sit- 
ting there with drawn automatic since 
the attack began. As the automobile 
darted off it was “crowded” to the curb 
by a bus. The gunman next the chauf- 
feur leveled his pistol at the chauffeur 
of the bus and demanded room. He got 
the space, and the car shot ahead, run- 
ning on the sidewalk as it whisked 
around the bus. The bandits’ car went 
north on Charles St. to Mulberry St, 
turned north on Cathedral St., and was 
soon lost in traffic. The license num- 
bers on the car were stolen Monday 
night from a citizen’s car in Northwest 
Baltimore. The police learned that the 
bandits went as far as Mount Royal Sta- 
tion, where they jumped from the Cadil- 
lac, and engaged a taxicab. The opera- 
tor of the Cadillac then drove away at a 
rapid pace. 

The Armiger store is located half a 
block from the new store of Fair & Co., 
jewelers, which is now nearing comple- 
tion. An assignment of detectives to the 
Armiger case signifies that results must 
be obtained. The theft is the largest of 
its nature to happen here in many years, 
eclipsing the Steman & Norwig safe 
burglary five years ago. Detectives 
assigned to the Steman & Norwig case 
worked on it six months, going ‘as far 
west as Detroit, from where the trail 
led to Boston and finally to New York, 
where the two men were caught as they 
were about to board a steamer for Ha- 
vana. Both burglars are now serving 
terms in the Maryland Penitentiary. 





Philadelphia Police Say Gang Which 
Robbed Baltimore Store Is One Which 
Has Been in Their City 


PHILADELPHIA, March 13.—The Philadel- 
phia police were asked on March 10 by 
detective headquarters at Baltimore, Md., 
to make search for five motor bandits 
and a young woman who accompanied 
them in a daring jewel robbery in the 
Maryland city on Tuesday. 

One of the men smashed a plate glass 
window in the jewelry store of the James 
A. Armiger Co. on Charles St., and, 
aided by the others, stole $21,000 worth 
of precious stones. A man who gave 
chase in his automobile was shot and 
slightly wounded by one of the robbers 
in the automobile. 

The Baltimore police have already 
identified two of the bandits from pic- 
tures found in the Baltimore rogues’ 
gallery and the reproductions of these 
were received by the police department 
here. The theory of the Philadelphia 
detectives is that the same gang which 
terrorized the jewelry trade in this city 
has switched temporarily to Baltimore 
and executed the Armiger robbery. 





A window was broken at Duval jewelry 
Co.’s. store, Jacksonville, Fla., early one 
morning recently and between $200 and $300 
worth of jewelry taken, the only clue be- 
ing that the police have a partial descrip- 
tion of a man seen running away from the 
store. 
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Henry E. Oppenheimer & Co. 


1 Maiden Lane, New York 


Fine Melee— In original lots 
Jura for manufacturers © 
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are —to the eye — identical with the 
genuine—rivaling in lustre and beauty 
the gems taken from the sea. 


If you want the best indestructible 
pearls on the market, order Orientas 
today. 











Catalog and descriptive literature on 
request. 
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Alleged Check Swindler Waives Extradition 





Man Arrested by Montreal Police as a Result of Jewelers’ Circular News Story 
Being Taken to Minneapolis to Answer Charge of Passing 
Bogus Check on J. B. Hudson & Son 
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MontreaL, March 10.—H. H. Muggley, 
the alleged check swindler who robbed J. 
B. Hudson & Son, of Minneapolis, of jewel- 
ry worth nearly $6,000 and who was ar- 
rested in this city as a result of the pub- 
licity given to this theft in THE JEWELER’s 
CIRCULAR, waived extradition and, accord- 
ing to a report here has agreed to return 
all of the goods he had taken in Minneapo- 
lis and Vancouver and expressed a desire 
to make additional restitution on the Van- 
couver charge. The jewelry seized by him is 
being held by the chief of police and there 
is no doubt it will be delivered to its own- 
ers without much loss of time as soon as 
legal requirements are complied with. 

As told in THE JEWELERS’ CIRCULAR last 
week, Muggley was arrested at the Wind- 
sor Hotel by local detectives acting with de- 
tectives of the Burns Agency after the lat- 
ter had been notified of his presence here. 
The man responsible for the arrest was W. 
Talbut Payton, secretary-treasurer of Map- 
pin & Webb, Canadian jewelry branch at 
353 St. Catherine St., West. Mr. Payton 
is a careful reader of THE JEWELERS’ CirR- 
CULAR and for some time past has kept a 
scrap book of clippings from this journal, 
containing photographs of crooks and ac- 
counts giving the details of their operations. 
These are classified and indexed in a way 
that gives him a miniature rogues gallery of 
the jewelry trade. What is more this work 
has kept the details fresh in Mr. Payton’s 
mind so that when Muggley called on Map- 
pin & Webb’s store and talked of purchas- 
ing a necklace with a check on a United 
States bank, Mr. Payton was reminded of 
the robbery of J. B. Hudson & Son, an 
account of which had appeared in this jour- 
nal Feb. 25. Comparing the name, descrip- 
tion and methods of the operations of the 
man in Minneapolis with that of the pros- 
pective customer, he became convinced that 
Muggley was the: man wanted and notified 
the detectives. 

Acting on the telegram sent to Minne- 
apolis, Police Chief Regan and Detective 
Crummy of that city arrived in Montreal 
Tuesday accompanied by Mr. Loughead 
of the jewelry firm that had been swindled 
there. They presented their warrants and 
other papers to Judge Choquet, extradition 
commissioner, who found them regular and 
Mr. Loughead identified some of the jewels 
found on the accused as those alleged to 
have been obtained from his firm, The 
American detectives were not at first per- 
mitted to take charge of Muggley as they 
had hoped to do immediately on their ar- 
rival as according to law the man must be 
kept in custody of the Canadian authorities 
and brought to the boundary line of the 
country, there to be surrendered to the 
American officers. In view of this it was 
decided that instead of taking him back 
over the “Soo” road as they expected that 
they would go by way of the Sault Ste. 
Marie at which place it was arranged for 


Detective Savard to deliver Muggley over 
formally into their custody. 

Advices were received by the Montreal 
Detective Department today that Muggley 
is wanted also in Detroit, Atlanta, Tuscon, 
Ariz., Los Angeles, San Francisco, Port- 
land, Ore., Ruxan, Wis., Arlington, Mass, 
Boston, Mass., Springfield, Mass., and Vic- 
toria, B. C., to answer the charge of be- 
ing the man who operated check swindles 
in these cities. In Victoria, the articles 
have been recovered, so the charge is not 
being pressed. 





Muggley on His Way to Minneapolis to 
Stand Trial on Charge of Robbing 
J. B. Hudson & Son 

MINNEAPOLIS, Minn., March 11.—H. H. 
Muggley is being held in Montreal, Canada, 
for the Minneapolis police, accused of 
fraudulently obtaining $5,400 worth of dia- 
monds and jewelry from the store of J. B. 
Hudson & Son. He has waived extradition 
proceedings and is on his way to this city 
for trial. 

The arrest was made on information con- 
tained in circulars sent to all parts of the 
country by the local authorities. According 
to the complaint filed by Hudson & Son. 
Muggley purchased a diamond ring valued 
at $4,500 and other jewelry worth $900, 
paying for them with worthless check on a 
California bank. It was some time after 
the check was returned marked “no funds,” 
that the Hudson company became con- 
vinced that it was the victim of a swindle 
and reported the case to the police. 

Muggley arrived in Montreal four days 
ago, accompanied by his wife and 13-year 
old son. After engaging rooms at a hotel, 
he went to jewelers there to have a valuable 
piece of jewelry repaired and, while wait- 
ing, expressed a desire to purchase other 
articles. 

According to Chief of Police Walker, of 
Minneapolis, Muggley is one of the best 
known confidence men in the country and 
is wanted by the police of Boston, San 
Francisco, Los Angeles and Milwaukee: He 
was well dressed and gave the impression 
of being a prosperous business man. His 
wife, also fashionably attired, accompanied 
him on his visits to the Minneapolis jewelry 
stores. 








One night recently, H. Bridge, Ardmore, 
Okla., forgot to take his diamonds out of 
the window when closing, and at 6.30 the 
next morning the owner of the restaurant 
next door telephoned that the jewelers’ dis- 
play window had been broken. The thief 
used a brick which did not shatter the 
glass very badly. He secured four pairs of 
1%, carat diamond ear screws worth $450, 
three cameo La Vallieres worth $30, and a 
pair of cheap cuff buttons. The police sus- 
pect three drug users who hang about near 
the Bridge store. 
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Bandit Holds Up Proprietors and Gets Away 
With a Diamond Ring, Cash and a 
Liberty Loan Bond 

St. Paut, Minn., March 11—While a 
steady stream of people was flowing past, 
a lone robber held up Lazarus Bros., 167 
E. 8th St. last Saturday at 9 P. M. The 
loot, so far as the owners have been able 
to check up, included a two carat diamond 
ring, valued at $1,500, over $400 in cash 
and a $100 Victory loan bond. 

Louis Lazarus was standing at the 
counter and his brother Jacob was seated 
nearby, when a man entered and asked for 


a loan of $10 on a watch. Louis looked up ' 


from examining the watch to find a revolver 
pointed at him. “Hand over the money 
from that safe,” commanded the bandit. His 
request was readily complied with but he 
was not satisfied. He ordered the brothers 
to open the strong box inside the safe, 
from which he obtained the ring. 

The robber, covering the Lazarus brothers 
with his revolver, ordered them into the 
back room and again turned his attention 
to the safe. He succeeded in opening sev- 
eral more compartments and secured a 
small additional sum in cash and the bond. 
The proprietors began to cause a disturb- 
ance in the back room and the robber, be- 
coming alarmed, walked out the door, 
locking it behind him, but leaving his 
watch. . 

The police were immediately notified and 
the Central Station car loaded with detec- 
tives, rushed to the scene, but the thief 
slipped through the drag-net thrown out 
for him. He is described as a smooth 
shaven and heavy-set man, about 35 years 
of age. 








Connecticut Retail Jewelers’ Assn. to Hold 
Annual Meeting April 7 


HartrorD, Conn., March 12—Owing to 
the fact that the Massachusetts and Rhode 
Island State associations will hold their 
annual meetings the same week, the officials 
of the Connecticut State Retail Jewelers 
Association have decided to hold their gath- 
ering on Wednesday, April 7, instead of 
March 29, as previously announced. 

The affair in this city will be held at the 
Hartford Club and a large attendance is 


expected. j 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York’as re- 
ported for the last week. 

Selling Price 


London U. S. Gov't 
Date. Official. Assay Bars. 
RUGS oo tide cereilestves 77% 131% 
| Sn 75 130% 
eS 5 a eee 69% 125% 
a eae et re 70 12@% 
jE Rane a pane ee 70% 120% 
Pe So ke ions 70% 119 





At Albany, N. Y., last week, the jewelry 
business of Harris Bros. & Co., Utica, N. Y., 
was incorporated with a capital of $40,000. 
The incorporators are Benj. N. Harris, 
Moses Harris and Stewart Harris, 1663 
Howard Ave, Utica, N. Y. 
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Our Diamond Cutting Plant is fully installed and we are Becta 














Cutting Diamonds in Detroit 


We are now in a position to cut, besides the regular grade of Diamonds, 
Emerald-cut, Marquise Diamonds, etc. 


We respectfully solicit your Diamond Repair work with the assurance 
of most expert craftsmanship and unexcelled service. 








AMSTERDAM: 


en JACOB SEGAL & CO. 


87 Nassau St. 
IMPORTERS AND CUTTERS OF DIAMONDS Wholesale 


CHICAGO: 
1216 Heyworth Bldg. ° ° ° . ‘ 
P. di. Witwer, ater. Liggett Bldg., Detroit, Mich. Exclusively 


















































~FVIDUM OW VIGO ULI UY 


DIAMONDS DIAMONDS —~ 
» SARPHATI STR 52-54 MAIDEN LANE 


f I 
AMSTERDAM NEW YORK 
poe. med ~ 
¥ “+ > 


IMPORTERS of DIAMONDS : Case Wholesale Distributors of 


WHOLESALE JEWELERS ere 4. Watches and Watch Bracelets 
ANS" 











LAPIDARIES 


AND 
IMPORTERS ~ 
OF ¥ 


PRECIOUS AND a wee 
SEMI-PRECIOUS 6 ae 
STONES 





ESPOSITER, VARNI CO. 


INCORPORATED 


¢ 45-49 John St. 
New York 
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Court Gives Judgment Against New York 
Jewelers Who Innocently Purchased 
Stolen Diamonds 


A decision by Municipal Justice Genung 
in replevin suits brought by the owner of 
diamonds from a necklace stolen by a ser- 
vant and disposed of to dealers, was an- 
nounced last week in which the court stated 
the law regarding the liability of dealers 
who buy stolen gems and sell them, in case 
the stones are identified satisfactorily. The 
plaintiff was Mrs. Jennie el Whitman, 
whose husband is Malcolm D, Whitman, 
former tennis champion. 

Mrs. Whitman sued Silas W. Neuberger, 
Martin Feingold, Pauline Trigger, David 
Gurvich and Siegal & Okunoff, who inno- 
cently bought some of the diamonds con- 
tained in a necklace stolen from Mrs. 
Whitman’s bedroom on ‘Sept. 19 last by 
John Reider, a house servant. He took the 
necklace containing 64 diamonds of various 
sizes, and certain other jewelry and disap- 
peared. He was arrested several weeks 
later and confessed. He was the chief wit- 
ness at the trial of the replevin suits in 
behalf of Mrs. Whitman, and said he sold 
certain of the diamonds to each of the five 
defendants. Seven diamonds in a wrapper 
taken from Reider by the detective who 
arrested him were produced in court. He 
testified that he had taken them from Mrs. 
Whitman’s necklace, and Mrs. Whitman 
said they were similar to those in her neck- 
lace. 

Justice Genung in his opinion says in 
part: 


These entries showed the following purchases 
by the defendants from the thief: 

Whitman v. Neuberger—Four loose diamonds, 
total weight 1.87 carats, purchased for $375; resold 
by defendant for $400. : 

Whitman v, Feingold—Four loose diamonds, 
total weight 2.15 carats, purchased for $390; ‘re- 
sold by defendants for $425. 

Whitman .v. Trigger—Four loose diamonds, total 
weight 1.90 carats, purchased for $350; resold by 
defendant for $393.50. 

Whitman v. Gurvich—Four loose diamonds, total 
weight 166 carats, purchased for $265; resold by 
defendant for $283. 

Whitman vy. Siegel—Three loose diamonds, total 
weight 1.15 carats, purchased for $180; resold by 
defendants for $200. F 

The defendants each testified that the stones 
which they had purchased from Reider were of a 
different cut and of inferior color and quality to 
the seven stones produced as aforesaid. . . . 
Plaintiff testified that she had examined closely 
others of the stones from the necklace recovered 
from the dealers who produced their purchases 
from Reider at the request of the district attorney 
and had compared them with the seven stones 
found upon Reider, and that they were exactly 
similar in color and appearance. She had been in 
possession of the necklace for over 14 years. 

From the foregoing testimony it clearly appears 
that the plaintiff has shown a chain of events by 
which the diamonds in question were wrongfully 
taken from her possession and subsequently ac- 
quired by the defendants. . . . 

This witness Reider was upon the witness stand 
upon two occasions, testifying altogether for about 
four hours, and was subjected to severe cross-€x- 
amination by many counsel. He gave the im- 
pression of an intelligent young fellow whose 
purpose, as he put it, was to right the wrong he 
had done, and his story was told in a straight- 
forward manner and remained unshaken. At the 
time of the trial he was awaiting sentence for his 
crime in stealing these jewels. He may have 
hoped that his assistance to the plaintiff would be 
considered in his favor in imposing sentence, but 
that circumstance does not weaken his testimony 
or furnish any reason for disbelieving his state- 
ment. If there were any evidence to combat the 
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main essentials of Reider’s story, his credibility 
as a convicted thief might be so shaken as to in- 
vite disbelief; but in the absence of such evidence, 
or of any inherent improbability in the facts 
stated, his testimony cannot be disregarded. 

It is elementary that a thief cannot give good 
title to stolen property and that the owner is 
entitled to recover such property from one claim- 
ing to hold it by virtue of purchase from the 
thief. The plaintiff is entitled to judgment in 
each of these cases for the possession of the dia- 
monds, or, if their return is not made, to money 
damages. 

The law in this jurisdiction on the question of 
damages is stated: by the Court of Appeals as 
follows: ‘‘The successful party in an action to 
recover possession of personality, in case recovery 
or return thereof cannot be had, is entitled to 
its value at the time of the trial’? (N. Y. Guar- 
anty; &c., Co. v. Flynn, 55 N. Y., 653). 

That rule was also followed in Allen v. Fox 
(51 N. Y., 562), Brewster v. Sillman (38 N. Y., 
423), Duffus v. Schwinger (79 Hun, 541), Pabst 
Co. v. Filter Co. (54 Misc., 305). 

The plaintiff’s expert, a diamond buyer of long 
experience, testified that the value of these dia- 
monds had increased at least 15 per cent. since 
the defendants acquired them. The value of the 
stones at the time of the trial may be fairly de- 
termined by taking the prices at which the defend- 
ants claimed to have resold them and adding the 
15 per cent. increase since the defendants acquired 
them. 

On the disputed questions of fact the court 
finds in favor of the plaintiff in each action. 
Plaintiff is entitled to alternative judgment in 
each action in the following amounts: 

Whitman v. Neuberger—Selling price, 
increase 15 per cent., $60; total, $460. 

Whitman v. Feingold—Selling price, $425; in- 
crease 15 per cent., $63.75; total, $463.75. 

Whitman v. Trigger—Selling price, $393.50; 
increase 15 per cent., $59.02; total, $452.52. 

Whitman v. Gurvich—Selling price, $283; in- 
crease 15 per cent., $42.45; total, $325.455, 

Whitman v. Siegel & Okunoff—Selling price, 
$200; increase 15 per cent,, $30; total, $230. 

The defendant in each action is granted a five 
days’ stay of execution. 


$400; 





HOLD MONTHLY. MEETING 





Members of Rochester Retail Jewelers’ Asso- 
ciation Discuss Trade Problems at Well 
Attended Gathering 


The regular monthly meeting of the 
Rochester Retail Jewelers’ Association was 
held last night, at Powers Hotel. It was a 
well attended meeting. After a dinner 
came business discussions. 

President James J. Ernisse called the 
meeting to order in rooms reserved for the 
purpose. Owing to the absence of Secre- 
tary James Given, the proceedings were 
kept by George Schaffer. Jared A. Darrow, 
who recently acquired the Hopkins Jewelry 
Co. business at Penn Yan, was accepted as 
a member. 

Charles E. Sunderlin, S. D. Burritt, 
George P. Klee, E. J. Scheer and George 
Van Winkler were appointed by the presi- 
dent on a membership committee. 

Mr. Scheer offered a motion to the effect 
that the association favors a repeal of the 
present jewelry tax and the placing of such 
nominal tax on all commodities as may be 
necessary for government requirements. 

The convenience of a central bureau 
where records of discontinued patterns, and 
old patterns of silverwear of any jeweler 
who may have some in stock was suggested 
and Mr. Klee offered a motion that each 
jeweler send a list of such stock to the 
secretary and in the event of sales of any 
such stock afterward to notify the secre- 
tary. 

In the round table talk some amusing 
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experiences were related of the interpreta- 
tions of the State tax rulings. The griev- 
ance seems to lie in the nuisance of laber- 
ious detail work. 

The new board of officers for the ensuing 
year are President, J. J. Ernisse; vice-pres- 
ident, George Schaffer; secretary, James 
Given, and treasurer, L. M. Campbell. 








DEATH OF REV. A. J. MYERS 





Widely Known Preacher and Manufacturing 
Jeweler Passes Away Suddenly 


ProvipENcE, R. I., March 13.—Rev. Ar- 
thur J. Myers, a widely known preacher in 
the Methodist Episcopal Church, and for a 
number of years a manufacturing jeweler 
in this city, died suddenly at his home, 246 
Smith St., Edgewood, last Thursday at the 
age of 67 years. Since a severe illness from 
pneumonia two years ago following an at- 
tack of influenza he had not been so strong 
physically and about a week ago he took 
cold as a result of the extreme weather and 
exposure which developed into another at- 
tack of pneumonia. 

Mr. Myers was born in Litchfield, Eng- 
land, was an attendant at the old John Wes- 
ley City Road Chapel in London, and was 
educated and ordained under the Wesleyan 
Methodist Church, coming to the United 
States about 45 years ago. He came to 
Providence and was associated with St. 
Paul’s Methodist Episcopal Church in 
South Providence, serving as a preacher 
and organizer of missions. The Washing- 
ton Park M. E. Church, one of the largest 
of the denomination in this city, is the prod- 
uct of a mission that he opened in that field. 

The remuneration connected with mission 
work was too small for the support of Mr. 
Myers and family, and being of a very in- 
ventive mind and an expert toolmaker, he 
took a small shop and put several novelties 
in jewelry findings on the market under the 
style of the Bradney Mfg. Co., at 117 Point 
St. In 1899 he had developed a lucrative 
business and begun the manufacture of a 
line of cheap jewelry in which he was as- 
sisted by his wife, Mrs. Annie Myers, the 
latter directing the office while he gave 
his attention to the operation of the factory. 

The firm name was changed to the Brad- 
ney Novelty Co. and a specialty was made 
of aluminum novelties. A small mail order 
jewelry business under the style of The 
Myers Mfg. Co., was also, conducted. 

Selling out the business in 1912 Mr. My- 
ers devoted himself entirely to church work, 
which he had previously continued in con- 
nection with his secular occupation. The 
Helping Hand Mission in the Olneyville sec- 
tion was conducted by Rev. Mr. Myers and 
his wife for 10 years. He was pastor of 
churches in Wickford, Riverside, Rumford 
and Woonsocket in this State; and Lynn, 
Mass., and at Leicester, Vt. For a few 
years he followed evangelistic work in the 
broader fields, going south, and north into 
Canada, and west into Ohio and’ Indiana. 
After disposing of his jewelry business he 
took churches in charge at Leicester, East 
Middlebury and Brandon Mission in Ver- 
mont, The past two years he has held the 
pastorate of the Pentacostal Church of the 
Nazarene at Bristol, R. I. 
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Mack M. BurNSTINE 


DIAMONDS 


On and After April lst, Our St. Louis Office Will Be Located at 
508-510 ARCADE BUILDING 
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WILLIAM LEVINSON MORRIS ROSENBLOOM A. M. WEINBERG 
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MORRIS ROSENBLOOM & CO. 
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DIAMONDS 
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YOU, who Manufacture 


EMBLEMS, JEWELED INSIGNIA, 
or any kind of SYMBOLIC JEWELRY— 


PLEASE NOTE,—that WE SPECIALIZE in the exact stones you require 
most, some of them barely obtainable elsewhere; for instance SPHINX 
HEADS: then a full line of ROSE DIAMONDS, GARNETS, PEARLS 
AND COLORED STONES, ETC. Supplied in all sizes and shapes, in any 
reasonable quantity. THE HOUSE WHERE YOU GET JUST 
WHAT YOU WANT—JUST WHEN YOU WANT IT. 


H. NORDLINGER’S SONS 


New York, 15 Maiden Lane. Paris, 32 Rue Beaurepaire. Gablonz a/N., 16 Steingasse. Providence, 63 Washington St. 
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Jewelry Crime Wave Hits New York 











Window Smashers Keep Police Busy and Several Arrests Are Made—Pepper 
Thrown in Eyes of Clerk in One Store 














The crime wave which started in Chicago 
several weeks ago, has been moving east 
and during the last week reached New 
York. No less than five Metropolitan jew- 
elry stores were visited last week by thieves 
who carried off loot worth about $10,000. 

Of the five robberies, four were window 
smashings, one of them being one of the 
most daring crimes ever committed in New 
York. The other operation was an attempt 
to make away with several rings after blind- 
ing a clerk by throwing pepper into his eyes. 
The victims and their losses are, Herbert 
Sergison, 158 W. 125th St., $7,200; A. 
Scheiderman, 953 Westchester Ave., loss 
unknown; Joseph Leonard, 114 Manhattan 
St. $25 (goods recovered); Schwartz 
Bros., 37th St. and Broadway, $1,000; and 
Marcus Feldman, 1543 Broadway, $2,975 
(goods recovered. ) 


Lone Bandit Uses’ Iron Bar to Lock Store 
Door, Breaks Window and Escapes With 
Jewelry Worth About $1,000 


The most daring robbery of the week oc- 
curred last Friday night at the store of 
Schwartz Bros., 37th St. and Broadway. 
This store is located in the theatrical dis- 
trict and after dark is one of the most 
crowded sections of the’ Metropolis. About 
7:30 p. mM. last Friday night, while hun- 
dreds of people were passing the store, a 
lone bandit, shabbily dressed, stepped to 
the door of the store of Schwartz Bros., 
and before any one realized what he had 
done, shoved an iron bar into the strap 
handle of the door, imprisoning the clerks 
in the establishment. In another instant, 
he pulled from his pocket a piece of cement 
which he hurled through the lower end of 
the big show window, making a hole large 
enough to insert his hand. His actions 
thrilled the crowd which was rapidiy gath- 
ering, but undaunted, he went about his job 
in a cool manner. 

The imprisoned salesmen shouted and 
tried in vain to get out of the store, but 
their efforts were unsuccessful. While the 
robber was busy gathering up his loot, one 
of the men in the crowd stepped out and 
began to struggle with the thief. The 
stranger managed to keep the thief from 
crashing the window a second time, but dur- 
ing the struggle slipped and injured his 
wrist. By that time thousands of men and 
women on their way to the theatres had 
gathered, but no one volunteered to assist 
in subduing the man. The thief finally suc- 
ceeded in throwing his opponent and after 
pulling a revolver from his pocket fired a 
shot, which went wild. 

He then ran north on Broadway and at 
40th St. lifted a grating leading to the sub- 
way and dropped down out of sight. The 
police and the crowds who followed him 
were unable to open this grating and as a 
result the man succeeded in making his 
escape. 

A search of the hole down which the man 
had jumped showed that the robbery had 








been well planned. The thief had evidently 
entered the subway previously at the 42nd 
St. entrance and walked along the tracks 
to the grating leading to 40th St. This 
opening is supposed to be an emergency 
exit and can only be unlocked from the in- 
side. The thief evidently unlocked this 
exit and had planned to pose as a track 
walker after getting down into the subway, 
according to the police. The track-walker 
theory is borne out by the fact that the man 
had hidden under the grating a satchel con- 
taining a pair of overalls and a lantern. The 
pursuit evidently became so hot, however, 
that the thief abandoned this plan and 
sought to take his chances after disappear- 
ing into the subway. 

Some of the newspapers in which ‘the 
story of the robbery appeared mentioned 
that there were two men involved in this 
robbery, but: according to information 
gained from witnesses, the theft was com- 
mitted by only one man. For three days 
following the robbery, the employes at 
Schwartz Bros. were busy taking an inven- 
tory of their stock and last Monday after- 
noon volunteered the information that they 
had lost jewelry worth about $1,000. 





Thieves Throw Pepper in Clerk’s Eyes and 
Steal Diamond Rings 


On the same night and within a quarter: 


of a mile from the Schwartz establishment 
another thrilling drama was enacted at the 
store of Marcus Feldman. The attempt at 
the Feldman store, however, proved unsuc- 
cessful and finally resulted in the arrest of 
two men who sought to blind one of the 
jewelry store clerks. A strange coincidence 
of the Friday night robberies is that M. 
Feldman is a brother-in-law of the Schwartz 
brothers, whose store was robbed earlier 
in the eyening. 

About 8:15 p. m., while Albert Anuse- 
witz, a clerk, was alone in the jewelry 
store, a man entered the establishment and 
asked to be shown a ring set with a dia- 
mond valued at $575. After carefully ex- 
amining this article he called for another 
ring which was also set with a number of 
diamonds worth $2,400. While he was en- 
gaged in looking at these rings a second 
man entered and as he reached the counter 
said to the clerk, “Have you seen Brown 
tonight?” The clerk did not recognize the 
second man, but at once realized that the 
two men were acquainted. Before Anuse- 
witz realized what had happened, both of 
the men drew from their pockets hand- 
fuls of pepper and threw it into the clerk’s 
eyes. Anusewitz, who was blinded by the 
pepper, immediately set up a cry for the 
police. 

In the meantime, the two men seized the 
rings and dashed from the store. They 
were followed by the clerk, who after con- 
siderable difficulty, found his way to the 
door, and shouted for help. 

As the thieves dashed from the store, 
William E. Coyle, connected with the-ad- 
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vertising department of the New York 
Times, was passing and took up the chase. 
He was crossing Broadway in pursuit of 
one of the men who was going east on 
Fifth Ave., when he stopped to inform one 
of the traffic policemen that the Feldman 
store had been robbed. He then continued 
his chase down 36th St. and at Sixth Ave. 
finally succeeded in capturing the man, who 
gave his name as Scola Bartello. 

While Coyle was busily engaged pursuing 
his man, the police and the crowds were 
chasing the second man, who was finally 
caught by Officer Nevin of the Traffic Squad 
at 47th St. and Seventh Ave. This man 
gave his name as Vincent De Marlo. They 
were both brought back to the Feldman 
store and while being questioned, according 
to the police, one of the men took from his 
pocket the two rings which he had stolen 
and dropped them to the floor. 

The men were then brought to the 54th 
St. Police Station where on Saturday morn- 
ing they were arraigned in the Magistrate’s 
Court and after being granted a postpone- 
ment each was held in $5,000 bail. They 
will be arraigned for pleading on Tues- 
day after THE JEWELERS’ CIRCULAR has gone 
to press. According to the detectives, one 
of the men has a criminal record. 

While the men were being brought to 
the police station on Friday night, Anuse- 
witz was being attended by a doctor, who 
after bathing his eyes and removing most 
of the pepper, sent him home. 


Brick Thrown Through Show Window But 
Police Quickly Arrest Culprit 
Another robbery occurred last week at 
the store of Herbert Sergison, 158 W. 125th 
St. A few minutes aftef the robbery took 
place, a man was arrested charged with 


“committing the deed. Upon being searched, 


according to the police, a ring valued at 
several hundred dollars was recovered. Mr. 
Sergison, however, claims that other rings 
and a brooch worth $7,200 are missing. A 
search of the ground over which the al- 
leged thief ran failed to reveal any of this 
loot. 

About 7 :30 p. M. on the night of the rob- 
bery a man walked up to the window.of the 
Sergison store and after hurling a brick 
through the window put his hand through 
the hole and picked up some articles. A few 
minutes later he was arrested while run- 
ning along 125th St. He was brought back 
to the store by a policeman and after a 
search one ring was recovered, the policeman 
said. Several other rings were also picked 
up on the sidewalk, but an inventory of 
Mr. Sergison’s stock showed that there is 
still other merchandise missing. At the 
police station the prisoner, who is a negro, 
gave his name as Thaddeus ). Harris, and 
after pleading guilty before Magistrate 
Schwob, to stealing one ring, was sent to 
the Tombs Prison to await sentence. Harris, 
according to the police, is an ex-service man 
and saw action overseas. It is also claimed 
he was previously arrested in Syracuse in 
1916 charged with disorderly conduct, for 
which charge he was sent to prison for 20 
days. 

The merchandise which Mr. Sergison 
claims is still missing is described as fol- 
lows: One platinum and gold Tiffany style 


ring set with a diamond weighing 1.02 
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carats and six smaller diamonds weighing 
in all .18 carats; one all platinum ring 
mounted with a single stone weighing 1.82 
carats and 12 smaller diamonds weighing 
in all .38 carats; one platinum top gold 
shank Tiffany style ring set with a diamond 
weighing .56 carats; one all platinum ring 
set with a diamond weighing 2.06 carats 
and 10 smaller diamonds; one platinum 
top, gold shank, Tiffany style ring set with 
a diamond weighing 1.80 carats; one plati- 
num top, gold shank, Tiffany style ring set 
with a diamond weighing .77 carats; one 
all platinum fancy ring set with a diamond 
weighing 1.62 carats and two smaller dia- 
monds weighing .34 carats; one all platinum 
fancy ring set with a diamond weighing 
1.41 carats and an all platinum fancy brooch 
containing 53 diamonds weighing in all 
2.64 carats. Just where this loot has dis- 
appeared to is still mystifying the police, 
who are conducting an investigation. 

Piece Cut From Show Window and Several 
Hundred Dollars’ Worth of Jewelry 
Taken 

Some time between midnight on Friday, 
March 5, and early morning of March 6, 
burglars cut a piece out of the plate glass 
window at the store of A. Scheiderman at 
953 Westchester Ave., and carried off goods 
said to be valued at several hundred dollars. 
The robbery was not discovered until the 
following morning when the proprietor 
came to his store. The police were immedi- 
ately notified but as yet have failed to re- 
cover any of the merchandise. 





Thief Uses Screw Driver to Smash Window 
and Escapes With Jewelry 

Another window smashing cccurred last 
week at the store of Joseph Leonard, 114 
Manhattan St. The window was broken 
by throwing a screwdriver through the 
window and after the thief had gathered 
up several articles of jewelry and an alarm 
clock, made his escape. The police were 
immediately notified and two detectives 
were assigned to the case. A few hours 
later the detectives brought to the police 
station a boy who said he was 13 years old. 
A search of the youth’s clothing, according 
to the police, revealed the jewelry stolen 
from the Leonard store. 








Thieves Steal Unfinished Bracelets From 
Providence Jewelry Factory 

ProvipeNce, R. I., March 13.—Finished 
and unfinished jewelry, mostly bracelets, 
valued at $684, was stolen last Monday 
night from the manufacturing jewelry es- 
tablishment of the United Jewelry Co., on 
the first floor at 113 Point St. 

The property stolen included 412 oval 
flat top bracelets, English finished, valued 
at $270 and 250 bracelets of another type, 
valued at $325 were taken away. The re- 
mainder of the:stolen property included 
springs and boxes, two gross of chain swiv- 
els and trimmings for chains and bracelets. 

By breaking a pane of glass, unfasten- 
ing the catch and raising the window the 
thieves were able to gain easy access to the 
plant. The fact that valuable finished 
bracelets and chains were within reach and 
were not taken indicates the police say, 
‘that the thieves left in a hurry. 





THE JEWELERWN’ 
A LULL IN CRIME 





Special Police Guard Over Jewelry Stores 
Brings Cessation of Attacks by Motor 
Bandits on Philadelphia Merchants 
PHILADELPHIA, March 14.—Police guard 
day and night over the jewelry stores in the 
central section of the city together with 
close supervision by patrolmen of all simi- 
lar stores in the outlying business sections 
has brought a cessation of attack by armed 
motor bandits after a terrifying period of 
three weeks during which seven daring 

raids netted more than $75,000 in loot. 

The jewelers throughout the city have 
co-operated largely in defeating the bandit. 
There is scarcely a store within the city’s 
limits which is not now protected by a 
steel wire grating to the height of an or- 
dinary man and, in addition, most of the 
jewelers remove their more valuable stock 
from the display windows over night. Be- 
sides that numerous unique burglar alarms 
have been installed and the diamond mer- 
chant as well as the jewelry retailer, whole- 
salers and jobber keeps a revolver within 
reach of his hand every moment of the time 
that their place of business is open. 

There is no feeling of security as yet as 
none of the band of from two to five men 
which terrorized the trade during the last 
two weeks in February and the first week 
in March have been apprehended. The po- 
lice clues have all failed and the robbers 
seem to have vanished completely. Local 
jewelers and the police saw in the daring 
Baltimore and New York robberies of the 
past week a reproduction of Philadelphia 
methods and believe that some of the men 
who have been committing the crimes here 
are implicatd there. 

During the past month, the local police 
department has faced a crisis as a political 
dispute as to means of increasing the pay 
served to create somewhat of an air of dis- 
content, which now, through the prompt ac- 
tion of Mayor Moore, in promising a raise 
commensurate with the city’s income, has 
been allayed. Both the mayor and Director 
of Public Safety Cortelyou have focused 
their interest upon breaking up the bandit 
gang and protecting, above all, the one busi- 
ness which handles the largest amount of 
pawnable material. 








A HEAVY LOSS 





Burglars Visit Seattle Jewelry Store and Es- 
cape With Loot Worth Nearly $30,000” 
SEATTLE, Wash., March 10.—Burglars en- 

tered the store of R. Osakawa & Co., jew- 
elers at 408 Main St., a few days ago and 
robbed the safe of jewelry valued at near- 
ly $30,000. The robbery was discovered at 
an early hour in the morning when the pro- 
prietor, R. Osakawa, opened the store for 
the day. The thieves left no evidence as to 
how they entered the store. 

Detectives put upon the case are of the 
opinion that the work was done by experts, 
who used no force in either breaking into, 
the safe or gaining an entrance into the 
building. 

The loot consisted of 32 trays of watches, 
12 gold watch cases, 10 diamond rings, 82 
gold watch chains, two trays of gold 
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brooches, three trays of tie pins, one tray 
of gold rings, one tray of gold cuff links, 
one tray of gold lockets, 13 diamond scarf 
pins and a number of other articles, mostly 
of good quality, and over $300 in cash. 








JEWELRY THIEF PAROLED 





Nielsen, Convicted at Chicago, Released by 
Board Despite His Crime Record 

Cuicaco, March 13—Adolph “Swede” 
Nielsen, who was sent to Joliet Prison more 
than a year ago for robbing a jeweler in 
South State St., was paroled last week. 
Nielsen was released in spite of his long 
record of crimes. It is feared therefore 
that he may be back at his old tricks once 
more. 

Nielsen is 25 years old, has blonde hair, 
ruddy complexion, and is of stalwart 
physique. He is said to walk like a sailor. 
He operates alone, according to the police, 
and is ready to kill if resisted. 

Chicago newspapers last week were filled 
with stories of Nielsen’s release, and the 
Parole Board of the State is being roundly 
scored for having turned him loose to prey 
again. One newspaper charged Nielsen 
with having exerted special influence 
through a north side politician to obtain 
his release. 

At the time of his arrest for robbing the 
South State St. jeweler, the police found 
more than a dozen pawn tickets on Nielsen, 
and efforts were made to connect him with 
other jewelry robberies, but the police were 
never able to make a ‘case on any other than 
the one charge. 








Man Charged With Passing a Bogus Check 
Arrested at Idaho Springs 


Denver, Colo.,, March 12.—Through the 
efforts of the Colorado Springs and Den- 
ver police departments; one of the cleverest 
bogus check men in the west was arrested 
in Idaho Springs yesterday, according to the 
detectives. The man under arrest, is al- 
leged to have passed a $625 check on 
the Hardy Jewelry Co. of Colorado 
Springs, which he gave in payment for a 
diamond ring. Mallory is now in jail. 

Several days ago the man called at the 
Hardy store and asked for the proprietor, 
who at that time was absent. When in- 
formed of that, fact he expressed keen dis- 
appointment because, he stated, he had been 


‘told by the proprietor that he would accept 


some oil stock in part payment for a dia- 
mond ring which he wished to purchase. 

When he had selected the ring he ten- 
dered a check which the clerk refused to 
accept. The man then asked to use the 
telephone, called a number in Denver and 
at the same time gave the name of the 
United States National Bank in this city. In 
the conversation that followed the man pre- 
tended to being assured that his bank bal- 
ance was $2,100. Then, according to the 
police, the check and the ring changed 
hands and the man disappeared. Investiga- 
tion later disclosed that while he had given 
the name of the bank here when he had 
asked for the Denver number, he had not 
given the bank’s number to the Denver op- 
erator. Inquiry also disclosed that the man 
had no account with the bank. 
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WILL OF C. A. SHAFER 





Property of Veteran Washington, D. C., 
Jeweler Goes to Widow, Son and 
Daughter 


Wasuincton, D. C., March 13.—Under 
the will of Charles A. Shafer, dated 
January 18, 1918, filed for probate to- 
day, the entire estate, including his interest 
in the jewelry business of Harris & Shafer, 
is left in trust to Mrs. Mary N. Shafer, 
the widow; Charles F. Shafer, the son, and 
Mrs. Nettie S. Bacon, the daughter, during 
the life of the widow. The income is to be 
distributed among the widow and children. 





THE LATE CHAS. 


A. SHAFER. 


On the death of Mrs. Shafer the children 
are to divide the estate. 

A note about Mr. Shafer’s death, March 
4, appeared in the issue of THE )'EWELERS’ 
Circular, March 10, but this failed to call 
attention to the fact that Mr. Shafer, who 
was in his 88th year was at the time of his 
death, the oldest living jeweler in active 
business, as far as known in the city. He 
had been connected with the jewelry trade 
actively for about 72 years. 

Mr. Shafer, as already stated, was a 
native of Boonesboro, Md., where he was 
born August 12, 1832. He came to Wash- 
ington as a boy living there the rest of his 
life. He started his career with the old 
house of Galt, remaining with the firm un- 
til 1879 when he and Edward Harris, an- 
other employee, formed the partnership 
under the trade name of Harris & Shafer 
and opened a store at 1113 Pennsylvania 
Ave., N. W., just a few doors from the 
Galt establishment. Here his business re- 
mained until 1918 when he moved to F. 
Street. 

Mr. Shafer was a business man of the 
old school and was widely known and high- 
ly esteemed throughout Washington both 
among his customers and his associates in 
the business and social world. In fact, his 
long career of over seven decades in busi- 
ness builded for him a monument which 
no money could have -bought, namely, an 
honorable name and the love and esteem of 
everyone who knew him. His place in the 
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trade was an unique one which cannot be 
filled and the jewelry business has lost one 
of its pillars and the city one of its best 
and most faithful citizens. 








R. C. Abt Co., Chicago, May Settle with 
Creditors on Basis of 50 Per Cent 

On Monday at the rooms of the National 
Jewelers Board of Trade, the creditors of 
the Robert C. Abt Co., dealer in diamonds, 
31 W. State St., Chicago, held a meeting. Of 
the firm’s 10 creditors, nine of these were 
present. The affairs of the firm were re- 
viewed and it was shown that the Abt firm 
has liquid assets estimated at $52,000, con- 
sisting of stock on hand and outstanding ac- 
counts. The liabilities were placed at $108,- 
000. 

After this report was read, the suggestion 
was made that a settlement be made with 
creditors on a basis of 50 cents on the dol- 
lar. This offer seemed to be agreeable to 
the creditors present and Mr. Abt, who 
came on from Chicago to attend the meet- 
ing, stated that he would make an effort to 
raise enough money to meet this settlement. 

The company is a corporation of which 
Robert C. Apt is president, K. W. Apt, vice- 
president and treasurer and G. J. Gruener, 
secretary. The officers and Mrs. Robert 
C. Apt comprise the stockholders of the 
concern. Mr. Apt has been connected with 
the wholesale jewelry and diamond trade of 
Chicago for many years and for sometime 
was manager of the business conducted by 
Herbery W. Allen & Co., before starting 
in business on his own account. During 
the lifetime of Mr. Allen he had charge of 
the business and after Mr. Allen’s death 
the Robert C. Apt Co. later bought it out, 
as it did that of the C. J}. Roehr Co., in 
which Mr. Apt had purchased the interest 
of Mr, Roehr. 

The present concern is capitalized at $50,- 
000 and occupies a prominent space in the 
downtown section of Chicago. Mr. Apt 
and his associates have been well regarded 
in the jewelry trade for their standing and 
ability, although there has apparently been 
a lack of cash capital, which seriously ham- 
pered their efforts to carry on the business 
on the scale which suited our present re- 
quirements. 








Governor R. Livingston Beeckman, a 
stockholder and director of the Interna- 
tional Silver Co.; Lieut. Governor Emery 
J. San Souci, of J. O. San Souci Co.; Col. 
Harry Cutler of the Cutler Jewelry Co. and 
Arthur Henius of Henius & Co. are mem- 
bers of the advisory committee in charge 
of the plans of the Knights of Columbus 
to expatid the free business school that has 
been established by that organization in 
Providence, R. I., for the benefit . of 
world war veterans. Jewelry designing and 
other allied branches of the jewelry industry 
are contemplated among the new courses 
that are intended to prepare men for jobs 
in the leading industries. Other classes are 
proposed in laboratory work, in dental me- 
chanics, acetylene welding, plumbing and the 
addition of a course in vulcanizing to the 
automobile classes. At a recent meeting of 
the committee Governor Beeckman advised 
the school officials to proceed and give the 
former service men courses of instruction 
in practical studies. 
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ALLEGED THIEF ARRESTED 





Salesman Arrested in Chicago on Charge of 
Being Implicated in Trunk Robbery 
Committed in Minneapolis 
MINNEAPOLIS, MINN., March 12.—A shoe 
salesman, 25 years old, was arrested in 
Chicago, last Wednesday, at the request of 
the Minneapolis police, who claim that he 
was implicated in the theft of a trunk con- 
taining $15,000 worth of jewelry from i 
Radisson Hotel in Minneapolis, on Nov. 24, 
1919. The salesman said that he would not 
make any attempt to fight extradition pro- 

ceedings. 

The disappearance of the trunk, from the 
hotel, after it had been brought from St. 
Paul, has been a puzzle to the police, wha 
believe that this arrest, together with that 
of another man in Minneapolis, several days 
ago, will solve the mystery. The salesman, 
who has been sought by the authorities in 
Detroit and other cities, was arrested in 
Chicago, where it is alleged, he attempted 
to dispose of some of the jewels. He is 
said to have made a full confession. John 
Finlayson, Minneapolis detective, left for 
Chicago the same evening to bring him back 
for trial. 

The stolen jewelry was the sample stock 
of a salesman of a New York concern. 
Max Goldberg was recently sent to the 
Hennepin county workhouse, for grand 
larceny in connection with the same rob- 
bery. 








Few Gems Coming From Siberia Through 
Regular Channels 


Little hope of getting any gems from Si- 
beria in the regular course of business is 
held out by John A. Embry, former U. S. 
Consul at Omsk, Siberia, who was in New 
York last week. What come here now 
must come from tourists, refugees and 
smugglers and not from the regular im- 
porters. 

In a statement to THE )EWELERS’ CiRCU- 
LAR Saturday, Mr. Embry said that it would 
be some time before we could expect to re- 
sume our trade in the regular way with 
those producing precious stones in Siberia, 
first because of the general demoralization 
that has followed the upset in political and 
economic conditions there and second be- 
cause the Soviet Government, which con- 
trols Siberia, has forbidden the export of 
gems of any kind. This will put a quietus 
on any regular trading for some time to 
come. 

Of course, said Mr. Embry, considerable 
amounts of gems are coming through in 
what might be termed “irregular” channels, 
namely through refugees who are slipping 
out of the country and taking gems with 
them. In fact there is little doubt that 
many refugees have put wealth into gems, 
but a large part of them know nothing 
about the value of the stones that they 
carry and do not know whether they have 
bought bargains or have been very badly 
“stuck.” 

Such stones are to be picked up occasion- 
ally in Vladivostok but, said Mr, Embry, 
the Japanese gem dealer is already on the 
ground there and stands first chance at get- 
ting any of such gems as may be of real 
value to the industry today. 
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SDD LEEK ore 

William Loeb was a business visitor in 
New York and vicinity the past week. 

A mortgage for $10,300 against the estate 
of Louis M. Jackson has been discharged 
by the Rangeley Trust Co. 

Thomas F. Kilkenny et al have trans- 
ferred to William L. Hodgman land with 
improvements near East Greenwich. 

Charles Milliken, for nearly 15 years 
night watchman at the plant of the Ostby & 
Barton Co., died last week aged 70 years. 

Erling C. Ostby and Victor H. King of 
the Ostby & Barton Co. were in Washing- 
ton the past week for several days on busi- 
ness. 

Frank W. Matteson and Herbert J. Wells, 
directors of the Gorham Mfg. Co., have 
been elected directors of the Title Guar- 
antee Co., of Rhode Island. 

Henry L. Breting has filed with the City 
clerk of Cranston information that he is the 
the sole owner of the LaParisienne Novelty 
Co., 9 Bailey St., in that city. 

Mrs. Olive P. Otis has been appointed 
executrix of the estate of Charles B. Otis 
by Judge Stone of the Municipal Court, 
under personal bonds of $60,000. 

Harry B. Cottelle, Metacomet Ave., War- 
ren, is the owner of the Pathe Pearl Co., 
123 Westminister St., this city, according 
to his statement filed at the city clerk’s of- 
fice. 

Mr. and Mrs. Sigmund Lederer are in 
Los Angeles, Cal., for the rest of the month 
of March. Before returning to Providence 
they will visit Santa Barbara, De Monte and 
San Francisco. 

Governor R. Livingston Beeckman and 
Lieut. Governor Emery J. San Souci have 
been appointed members of the local com- 
mittee for the Salvation Army Service 

. Fund campaign. 

Among those who attended the recent 
dinner of the Cornell University alumni in 
Providence at the Providence Art Club 
were Raymond E. Ostby, Harry B. Frost 
and William A. Viall. 

At the 122nd annual meeting of the Grand 
Chapter of Royal Arch Masons of Rhode 
Island, Norris G. Abbott was elected Grand 
Captain of the Host and Adelbert E. Pace, 
‘Grand Junior Steward. 

Francis M. Kane is proprietor of the 
Eastern Glass Co., 158 Pine St., according 
to information filed at the city clerk’s office. 
He has given a mortgage for $2,500 to 
Harry Blacher on contents of shop. 

john J. Egan of Cranston and Merl Spaid 
of this city and the owners of the business 
conducted at 9 Calender St., this city, under 
the firm style of Egan & Spaid, according 
to their statement filed at the city clerk’s 
office. 

Jewelry Workers Union Local 8, voted 
at its meeting the past week to contribute 
to the fund for the aid of the unemployed 
members of the Boston Policemen’s Union 
and to hold another open meeting of the 
jewelry polishers. 

Members of the manufacturing jewelry 
industry and its co-ordinate branches, have 
taken an active interest in the hotel project 
and are now prominently identified with 
the campaign that is being made to secure 
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the popular subscription to the bond issue. 

The Rosenblatt Glass Co. Inc., to be lo- 
cated in this city, with a capital stock of 
$100,000 to engage in a general glass busi- 
ness has received a charter from the Secre- 
tary of State. The incorporators are Sig- 
mond Rosenblatt and Norman H. Leipsic of 
this city and Samuel A. Olevson of Arctic. 

A bill is now pending in the Rhode Is- 
land General Assembly, introduced by 
Adamo R. Ariello, of this city, who is a 
retail jeweler, calling for an appropriation 
of $15,000 to provide medals to be distrib- 
uted by the State to returned soldiers, sail- 
ors and marines who served from Rhode 
Island in the world war. 

Considerable interest attaches to the wed- 
ding on Saturday night of Mrs. Orrel F. 
Smith to Thomas MacDonald, as it is the 
first wedding to take place among the em- 
ployes of the Newport branch of the Ostby 
& Barton Co. The event was held at the 
rectory of the United Congregational 
Church, Newport, Rev. Claris E. Silcox 
officiating. 

In an opinion handed down by the United 
States Court of Appeals in Boston, United 
States District Judge Arthur L. Brown is 
sustained in his opinion of July 28, 1919, 
absolving certain former directors, includ- 
ing Henry Fletcher and Edwin A. Smith, 
of the defunct Atlantic National Bank of 
Providence from responsibility in the mis- 
management and subsequent failure of the 
institution. 

The United Jewelry Co., 113 Point St. 
has been succeeded by the United jewelry 
Mfg. Co., which was recently granted a 
charter under the laws of Rhode Island 
with an authorized capital of $25,000. The 
incorporators are Solomon Weinstein, who 
was elected president at the organization of 
the corporation under the new charter; 
Isaac Silverman, vice-president and Emil 
Ross, secretary. 

Hymann Weinerman, who was arrested 
last week by Detective Goldowsky, also ap- 
peared before Judge Gorham on Thursday 
morning and retracted his former plea of 
not guilty to a charge of stealing 23 ounces 
of silver from the shop of the Sterling Sil- 
ver Mfg. Co., 70 Ship St., where he had 
been employed. Counsel for Weinerman 
claimed that he was suffering from the ef- 
fects of an operation on his ear when he 
put the silver in his coat pocket. Judge 
Gorham imposed a fine of $50 and costs. 

The jewelry manufacturing plant of the 
M. F. Williams Co., on the top floor of the 
building at 409 Pine St., was visited by fire 
last Tuesday, March 9, for the second 
time in less than a month, causing damage 
amounting to several hundred dollars from 
smoke, fire and water. The cause of the 
blaze which broke out just before 7 o’clock, 
could not be determined. The damage will 
amount to several hundred dollars and will 
affect the M. F. Williams Co. seriously 
from the fact that the firm has only just 
been getting into working condition follow- 
ing the incendiary fire three weeks ago. 

Albert Vendette, 20 years of age, pleaded 
guilty in the Sixth District Court on Thurs- 
day before Judge Gorham to a charge of 
stealing 7914 pennyweights of gold scrap 
valued at $39.80 from the Potter & Buffin- 
ton Co., manufacturing jewelers, at 7 Eddy 
St., by whom he was employed. He was 
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fined $50 and costs. The police testified that 
Vendetto had taken gold scraps from the 
plant at least five different times during 
the five weeks that he had been in the em- 
ploy of this concern. The Jewelers’ Pro- 
tective Association, whose agent B. M. 
Goldowsky, began an investigation, linked 
up the charges. 

A vigorous campaign is being conducted 
in this city to raise $2,500,000 by popular 
subscription toward the $5,000,000 that it 
has been estimated will be necessary to 
erect and equip the proposed new Biltmore 
Hotel, to occupy the site bounded by Wash- 
ington, Dorrance and Eddy Sts. The build- 
ing of a new hotel in Providence has been 
a much talked about project for a number 
of years, but nothing tangible has resulted 
until the present movement was inaugurated 
by the Providence Chamber of Commerce 
and a special committee appointed, with 
Arthur L. Aldred, president of the Glad- 
ding Co., chairman. 

Among the jewelry buyers reported in 
this city during the past week were the fol- 
lowing: D. J. Gutman, of L. Gutman & 
Sons, Cincinnati; Philip Barish, of Max 
Barish & Bro., New York city; Emanuel 
Levy, San Francisco, Cal.; Harry R. Wolf- 
son of Wolfson Co., Chicago; A. Kaskell 
and J. Stern, of Weiner Bros., New York 
city; Harry Morris, of Morris, Mann & 
Reilly, Chicago, Mr. Stiffelman, of Stiffel- 
man jewelry Co., Kansas City, Mo.; Mr. 
McDermott of Frank & Seder, Pittsburgh, 
Pa.; Jacob Schorsch, of Emerich & 
Schorsch, New York city; Philip Aarons, 
of J. L. Brandeis & Sons, Inc., Omaha, 
Neb.; Harry Bancroft, of Portland, Me. 

A number of prominent manufacturing 
jewelers and others connected with the 
industry in coordinate branches are inter- 
ested in the formation of the Leonard 
Wood Republican League of Rhode Island, 
to further the nomination of Gen. Wood 
for the presidency by the Republican na- 
tional convention. These include Frederick 
W. Aldred, Edgar R. Barker, George H. 
Cahoone, Walter R. Callender, Frederick 
D. Carr, Harry Cutler, H. Anthony Dyer, 
Ralph S. Hamilton, Ralph S. Hamilton, Jr., 
John S. Holbroow, Arthur W. Holmes, 
George H. Holmes, Horace E. Remington, 
Everett I. Rogers, Rush Sturges, Fred B. 
Thurber, William G. Thurber, William H. 
Thurber. 

At an adjourned meeting of the Irons & 
Russell Relief Association held in the rec- 
reation room of the factory Thursday eve- 
ning, a large clock was presented to George 
Wrinn, for 17 years treasurer of the asso- 
ciation. The presentation was made by 
Thomas A. Hagen, chairman of the social 
committee, in a few witty remarks, which 
conveyed the esteem which the members 
felt. The recipient responded briefly. 
John Vine, president of the association, 
presided at the meeting and conducted the 
business affairs prior to the social features. 
Plans for the annual outing of the asso- 
ciation during the coming Summer were 
discussed but no definite arrangements 
were completed. 








Abel Bros. & Co., 29 Maiden Lane, New 
York, recently secured the registration of 
their trade mark “bridal wreath” and are 
taking measures to protect it. 

















Faso sete va Pa 





pie wee oe 





114 THE JEWELERS’ 


CIRCULAR 




















JADE, OPAL, AMETHYST, LAPIS 
LAZULI, ROSE QUARTZ, TOPAZ, 
CRYSTAL, AGATE, ete. 


NECKLACES 





BUY FROM THE CUTTERS 





American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 





FROM MINES TO MARKET 














Trade Marks of the Jewelry and Kindred Trades 


sotp To JEWELERS’ CIRCULAR suBscriBErs ONLY. 
The work showing actual facsimile reproductions of Trade Marks 
Price $5.00 Express Paid 


One year’s subscription to the JEWELERS’ CIRCULAR $4.00 for fifty-two issues. 
Combination Price, $7.00 for Both 


Order Now—Render Quick Service to Your Customers by knowing the Marks. 


THE JEWELERS’ CIRCULAR PUBLISHING CO., 11 John St., New York 











UNQUESTIONABLY — the 
finest scientifically produced 
pearls in the world. 


FRANK C. OSMERS 


15-17 West 44th St., New York, N. Y. 
Telephone Vanderbilt 2324 






VENUS 
PEARL 
NECKLACES 











March 17, 1920, 





No. 100 





1 6-foot 
Decorations Soot 
Stand 
Willow 
for Ware 
decorated 
res 
we , with Silk 
s Ribbon 
“a Artificial 
Vestibules, Everlasting 
etc. Spring 


Flowers, 
Asparagus 
Grass, etc. 


Complete 
$35.00 
Ask for Catalog No. 21 


Frank Netschert °new"vou 


' ( 
Fine Kandy Garnets | 


Calibre French cut for bracelets 





all 





' 

: 

{ Star Sapphires 
( Matched sets for cuff links 
' 

y 

( 

: 





F. W. Howell 


| 
{ 
Fine Individual Stones ( 
! 
3 Maiden Lane, New York City ( 





The Buyers’ Directory 


Price $1.00 


The Jewelers’ Circular Publishing Company 
11 John St., corner Broadway New York 











ATTENTION MANUFACTURERS! 


Onyx Ring Stones Furnished for any 
Size Diamond, 


Black Onyx, Coral and Meeraing Jewelry. 
ONYX BEADS— CAMEOS 
The DOUBRAVA CO., 61 Maiden Lane,N.Y. 











March 17, 1920. 





a ie 


Henry G. Morris, of the Boston Jewelry 
Mfg. Co., has gone to Cuba for a brief 
vacation. 

The Suffolk Jewelry Mfg. Co., which has 
applied for incorporation, is located at 
room 408, 36 Bromfield St. 

Charles Butler, formerly a post office in- 
spector, is now in charge of the sales de- 
partment of the Essayan Jewelry Co., 
Winter building. 

Patrick Hurley, chief engraver for Wil- 
liam C. Dorrety, Washington building, has 
returned to work, after several weeks’ ill- 
ness due to pneumonia. 


Fire on the third floor of the five-story ° 


building, 170 Summer St., caused several 
thousand dollars damage to the structure 
and the property of the American Ring Co., 
March 6. 

Ralph E. Bold, formerly with the Omega 
Watch Co. and for years with several other 
watch concerns, is now employed by Har- 
wood Bros. Inc., as New England and New 
York salesman. 

Warshaw & Hershoff, Jewelers’ building, 
have dissolved partnership. Mr. Hershoff 
continues the business at 64 Jewelers’ build- 
ing, while Mr. Warshaw has bought a 
jewelry business on Hanover St. 

Lewis F. Cass, merchandise manager of 
the watch and clock department of Daniel 
Low & Co., has accepted an offer from a 
jewelry manufacturing concern in New 
York city. He was with the Low concern 
for 18 years, and assisted in the compilation 
of the firm’s catalogue and other advertis- 
ing matter. 

The Jones, McDuffee & Stratton Co., one 
of the leading china and glass concerns in 
this country, has sold its business, estab- 
lished in 1810, to a syndicate of bankers. 
The stock of the new corporation will soon 
be offered for public sale. There will be 
issued $300,000 worth of 8 per cent first 
preferred, $400,000 class A stock and also 
10,000 shares of common stock of a nominal 
par value of $5 a share. Theodore Jones 
will continue as president and the executive 
staff will remain unchanged. 

Re-arrangement of a group of offices on 
the sixth floor of the Jewelers’ building 
has just taken place. Harris & Lawton, 
diamond dealers, have enlarged their prem- 
ises by taking over room 63 and additional 
floor space, the whole being converted into 
one large establishment, providing accom- 
modation for the manufacturing plant 
formerly at 67, taken over from the late 
Charles H. Jukes, and being equipped with 
individual diamond offices. F. W. Ruggles 
and other occupants of 63 have removed 
to 610, adjoining the old-time offices of the 
E. Howard Clock Co. On the fourth 
floor the M. S. Page Co. has arranged 
t» acquire the offices occupied by M. Galvin 
and others, while on the seventh floor the 
I. Alberts Co. has leased additional offices 
for storage space. There has been a marked 
tendency of late for the larger concerns to 
expand while some of the smaller jewelers 
either have been compelled to accept nar- 
rower space or to remove to other buildings. 

The sale of a gold-filled watch at a pawn 
shop by Francis C. Pettis and the taking 
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of the watch to the jewelry store of David 
M. Howard for repairs by the pawn broker 
led to the discovery that the timepiece was 
one of those stolen from the Howard store 
early in February, when burglars made a 
haul of watches and jewelry valued at more 
than $1,000. Pettis’ house was searched and 
most of the loot was recovered. He pro- 
tested and proved to the satisfaction of the 
police that he was innocent of the theft, 
but a fellow-lodger, Joseph Cavanaugh, who 
was arrested in Medford, near Boston, 
March 9, for non-support of his family, ad- 
mitted his guilt and was held in $1,500 bail 
for the Grand Jury. Cavanaugh is said to 
have told the police where he pawned nine 
of the watches in Boston. Search of the 
snowbank under the window of the room 
occupied by Cavanaugh at the Pettis home 
resulted in the finding of other articles 
taken from the Howard store, including a 
gold stick pin, a gold-filled watch, two dia- 
mond rings, gold pendants, bracelets, etc. 











I. Effenberg has bought out the retail 
jewelry business of T. Drabik at 2868 Rich- 
mond St. 

C. F. Solliday, a retailer of Lambertville, 
N. J., made a Spring buying trip to the city 
last week. 

Mrs. E. C. Morrison and son, proprietors 
of a jewelry store in Millville, N. J., were 
visitors in town this week. 

S. G. Massey, who conducts a retail 
jewelry store at Chester, Pa., was here on 
a buying trip during the past week. 

J. M. Jj. Costello, a diamond merchant 
of 721 Sansom St., has been laid up at his 
home with a severe illness for the past 
three weeks. 

Mr. and Mrs. Sol Sickles and son, Mor- 
ton, the former being a member of Morris 
Sickles & Sons, 9th and Chestnut Sts., 
have returned from a trip to Florida. 

Isadore Weinstock has purchased the 
business of Charles J. Harter, 155 W. 
Girard Ave., and last week opened his re- 
tail jewelry business at that address. 

Fred B. Platt, representing G. H. French 
& Co., New York silversmiths, who has 
been stopping at the Hotel: Adelphia, has 
joined his wife and boy at Atlantic City. 

A. Press, representing the firm of Isaac 
Press & Sons, 8th and Chestnut Sts., has 
left for Europe on a diamond purchasing 
trip. He will visit both Holland and Switz- 
erland. 

Thomas J. Campbell, traveling salesman 
for Aisenstein & Gordon, 712 Sansom St., 
is off on a southern trip which will in- 
clude Maryland, the District of Columbia 
and Virginia. 

J. J. Shellberg, formerly of Comanche, 
Texas, where he conducted a jewelry store, 
has opened a new store at Portsmouth, Va., 
according to his father, J. J. Shelberg, Sr., 
a retail jeweler of 22nd St., this city. 

There was no doubt in the minds of 
those who passed through Sansom St. this 
week regarding the arrival of the long- 
delayed Spring. The sure sign, which 
marked the closing of the Winter season, 
was the thriving curb market. Diamond 
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brokers galore were on the pavement doing 
a thriving exchange business from all re- 
ports. As harbingers of Spring the dia- 
mond brokers have long eclipsed the robin 
in this section of the city. 

Harry Seher, for a number of years with 
the material house of Chas. H. O’Bryon & 
Co., Sansom St., near 8th St., has decided 
to take up farming as a side line. He has 
leased a five acre farm and farmhouse near 
Woodbury, N. )., and has moved his family 
there. ; 

All Philadelphia jewelers, particularly 
the wholesalers, have felt the express em- 
bargo on goods coming from New York. 
The embargo was recently lifted. During 
its two weeks’ duration, local houses were 
unable to get goods except by motor truck 
delivery. 

Its a long journey for a retail jeweler 
from Barbadoes, West Indies, to come to 
Philadelphia on a buying trip, but M. Bay- 
ley, who conducts a thriving business on 
that British-owned isle, appeared among the 
wholesalers this week and stocked up for 
a long season. : 

Fred Hurlburt, of 813 Chestnut St., sailed 
Saturday, March 13, for the diamond mar- 
kets of Europe. Mr. Hurlburt departed 
for New York on March 6th, when his 
boat was to sail. Instead, the ship lost her 
rudder in port and the sailing date was 
changed to a week later. 

Three changes of location along San- 
som St. were effected during the past week. 
Lashof & Liberman, wholesale jewelers, fi- 
nally occupied their recently acquired prop- 
erty at 713 Sansom St., although the re- 
modeling work is still going on, while their 
place of business at 732 Sansom St. was 
occupied by Kramer Bros., who moved 
from 713 Sansom St., and Harry Spivack, 
who moved in from 732 Sansom St. Spiv- 
ack is a retailer and Kramer Bros. conduct 
a material house. 

Philadelphia jewelers have spent more 
time in the past two weeks making out in- 
come tax returns than they have attending 
to their actual business. Among the smaller 
jewelers the task has been a_ perplexing 
one, particularly to the many of foreign 
extraction who have never kept books and 
who have been compelled to guess as to 
their profits and receipts during the year. 
In many instances the wholesale houses 
where they deal have taken the task off 
their hands for them, lending aid and sav- 
ing them the expense of a lawyer’s fee. 








Pacific Coast Notes. 


Miss Ella C. Meade of Albany, Ore., has 
been reappointed to the State Board of 
Optometry. 

Recent visitors at the Seattle office of 
A. I. Hall & Son were A. P. Miller and 
S. O. Wallgren of Everett. 

Daylight robbers smashed the windows of 
the jewelry store of H. Morton,. 102 Grand 
Ave., Portland, Ore., and escaped with 
watches, rings, diamonds and other articles 
valued at $800. The theft is believed to 
have been made at an early hour in the 
morning, just before the store was opened. 
Tire tracks in front of the store indicated 
that the thieves had used an automobile 
to make their escape. 
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There are as many different qualities of Rings as 
there are qualities of clothing and shoes. 


Don’t make the mistake of thinking that Rings are 
Rings. 

No Ring is a good Ring unless it is well made and _ 
well set. No Ring can be well set unless it is well 


made. 


W.W.W. GUARANTEED RINGS are so well 
made and set that they can pass the most critical 
inspection. 

When you buy the famous W.W.W. GUARAN. — 


TEED RINGS, remember, you get not only good 
Rings,—as good as Rings can be made,—but a 


marvelous Advertising Service. 


WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N-Y, 








March i7, 1920. 





Elmer Waldschmidt has just recovered 
from an attack of the influenza which has 
about spent its force in this city. 

Samuel Landaw, who has been in Mt. 
Clemens for a number of weeks resting, 
writes he is getting along very well. 

L. Michaels, secretary of the I. S. Harris 
Co. left last Saturday night on a pleasure 
trip to his old home in Minneapolis, Minn. 

Miss Dorothy Wagner who has been 
with Heeren Bros. & Co. for a number of 
years and Miss Grace George also with the 
firm for sometime have resigned their posi- 
tions. 

C. S. Hauser who recently bought out the 
business of Otto Heineman of the North 
Side and who was laid up with influenza 
for several weeks, has gone to Atlantic City 
to recuperate. 

J. Alexander Hardy, of the Hardy & 
Hayes Co., is back from a buying trip to 
New York and the east, and while he is 
buying liberally for his house, he also 
admits it is with a certain degree of 
caution. 

By action of court, David Weishasky, 
of Grafner Bros, has had his name 
changed to David Weis. Mr. Weis says 
that it was with difficulty that his friends 
and business associates pronounced his 
name or even spelled it. 

P. C. Yester, who has retired from the 
jewelry business in McKeesport, is tak- 
ing a deep interest in the developing 
work going on in the gas field of that 
territory. Most all the merchants of 
that city are interested in gas wells. 

Emanuel Grafner, of Grafner Bros., 
left last week for Albuquerque, N. Mex., 
where he went to join his brother, who 
has been there for several months. He 
will be back in a week or two, but his 
brother will remain there for an indefi- 
nite period. 

Quite a few jewelers heard Col. Frank- 
lin Blackstone, national president of the 
Retail Credit Men’s National Associa- 
tion, address the members of the Retail 
Credit Men’s Association Monday night of 
last week on the subject, “The Credit Man 
as a Business Builder.” 

Jewelers are glad the city council has 
started an investigation of the rent ques- 
tion, for there has been loud complaint 
in the jewelry quarter because of the 
increasing rents being asked. Many de- 
clare that the present doubling of rents 
is profiteering in its worst sense. 

Walter Bonn of the M. Bonn Co., has 
left for California accompanied by his 
mother. Mle will be away for five or six 
weeks and expects to combine business with 
pleasure. Herman Cerf also of the firm has 
just returned from a western trip and spoke 
encouragingly of the business outlook. 

The annual meeting of the Jewelers 24 
Karat Club of Pittsburgh was scheduled 
for Monday in the Union Club but was held 
too late for details in this week’s JEWELERS’ 
Circutar. A proposition to be considered 
was the one inviting all jewelers of western 
Pennsylvania, eastern Ohio and West Vir- 
ginia to the proposed annual banquet. — 

That business men of this section of. the 


THE JEWELERS’ 
country favor daylight saving is evidenced 
by the vote of the membership of the Cham- 
ber of Commerce of Steubenville, O., which 
has just voted by a large majority in favor 
of moving the hands of the clock forward. 
It has been found to be best for the city 
man, although it has its disadvantages for 
the farmer. 

The store of j. D. McCandless & Son, 
Beaver Falls, Pa., was robbed a few days 
ago, when a thief broke the front show 
window and helped himself to goods in 
the window. So many robberies of this 
kind are taking place in the Pittsburgh 
district that jewelers are requested not 
to leave property of value in the show 
windows after dark. 

The Pittsburgh public schools at the 
present time are turning out about 100 
boys and girls a week fitted for positions 
in business and factories and the’ busi- 
ness men are invited to participate in 
making use of the information. It is 
claimed there are about 200 young men 
now desiring employment. The schools 


have been turning out sales people as 


well as those fitted for industrial lines. 

It was with deep regret that the mem- 
bers of the jewelry trade learned of the 
death of William, H. Reinhardt, one of the 
best known in the city, a salesman for Graf- 
ner Bros. who died at his home 291, 40th 
St., this city, last week. He was 58 years 
old and had been associated with the trade 
for many years. He was a member of the 
Elk’s Lodge and of St. Augustine’s Catho- 
lic Church. He*leaves his widow and one 
son. 

The Rosenbaum Co. last week made a 
bonus distribution to the employes of that 
house and the amount for the sales force 
is said to have been around eight per cent 
of the annual salary of the employe and 
for outside employes and other helpers not 
directly identified with the sales force about 
two weeks’ salary. Max Rothschild of the 
house made the employes a speech the night 
before advising them to be saving and 
thrifty. 

Two men were arrested in Homestead 
last week on suspicion of having thrown a 
brick or something else through the show 
window of J. N. Hoffer at 242 Eighth Ave., 
and stealing several hundred dollars’ worth 
of watches and jewelry. Acting Captain 
A. j. Hood and Patrolman James Gillespie 
of the Homestead force, when they heard 
the falling glass rushed to the scene and 
later arrested the men. The police assert 
the stolen jewelry was found in their room. 
Justice Jones of Homestead is holding the 
accused for further investigation. 

As a result of the warning issued by the 
Retail Credit Men’s Association through 
co-operation of the Postal Department, a 
Pittsburgh store last week came close to 
catching a man offering a-post office order 
on Station 43 of Cleveland, where a num- 
ber of orders were stolen. The clerk in his 
glee excited the suspicion of the man, who 
left the place and also the money order, 
which was turned over to the local postal 
authorities. The man is described as being 
about 28 years old and five feet eight inches 
in height. He wears a brown overcoat and 
soft hat, has a smooth face and makes a 
small purchase when he presents the money 
order. This one was for $44. 


CIRCULAR 


117 


A negro was shot in the back at New 
Castle, Pa., according to a telegram from 
that place, March 6, while in the act of 
attempting to rob the jewelry store of 
Charles Douglas. According to the story 
told by the police, the thief broke the show 
window of the Douglas store with a 
brick, grabbed two rings and a watch and 
then fled. The crash of glass attracted the 
attention of a policeman, Thomas Jones, 
who rushed to the building, as the negro 
made an attempt to get away the patrol- 
man called on the man to stop, but he kept 
on and the policeman fired, the negro 
dropping to the ground when a shot took 
effect in the back. The man was taken to 
a hospital and in the meantime the police 
will inquire into his record. 

A severe wind storm struck Pittsburgh 
last Friday and did much damage to the 
jewelry quarter, the 70-mile an hour gale 
blowing out front windows in the estab- 
lishments of Sol. Cerf & Co. and also 
the S. W. Weinhaus Co. No damage 
was done to the interior of either build- 
ing. The storm blew down church 
steeples, toppled over chimneys and. also 
did much damage to the business section 
generally in the shape of blowing in, win- 
dows and breaking them. Nine of ten 
persons were hurt, some seriously. Con- 
siderable damage was done to the Kauf- 
man & Baer Co. store, where the vesti- 
bule window at Smithfield St. and 6th 
Ave. was broken and the contents scat- 
tered about the street. The storm struck 
the city almost without notice, but was 
over in a few minutes. 








Birmingham, Ala. 





Reid Lawson is back after an extended 
trip to Gulf Port, Miss., where he recuper- 
ated after an attack of influenza. 

The wedding ring business has been fine 
in Birmingham for the past year owing to 
the fact that there was 4,800 weddings in 
Birmingham in 1919. 

Mr. and Mrs. Geo. A. Schuetz were 
here Thursday and Friday. Mr. Schuetz 
represents Snow & Wescott Co., and the 
Traub Mfg. Co. of Detroit, Mich. 

G. D. Mabigan of The Whiting Mfg. Co., 
spent Friday in the city while Mr. Ross 
of T. G. Howkes & Co., spent several days 
here during the first part of the week. 
W. C. Haas who represents the Simpson- 
Hall-Miller Co., spent March 11 in this city. 








Burglars entered the jewelry store of 
Orrin P. Phillips of 124 Franklin St., 
Watertown, N. Y., and took jewelry worth 
about $65 on Thursday night. Two neck- 
laces, one of them worth $28 and the other 
$18; a $20 watch and several brooches 
valued at about $1 each. Entrance to the 
store was gained by breaking the glass in 
the rear door and taking down the bar that 
helped to barricade the door. Three clasps 
which locked the door were pushed aside. 
The burglary was discovered by a patrol- 
man, who noticed the broken glass. Mr. 
Phillips believes that someone familiar with 
the stock committed the crime. Less ex- 
pensive necklaces were deft untouched. 
More valuable jewelry and watches were 
in the safe. 
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TRADE MARK 


STERLING 


SILVERWARE 


Satisfaction 







Service 


People instinctively associate silver- 
ware with Gorham, because Gorham 
Silverware includes literally everything 
pertaining to the silversmith’s art. 









The public knows the value of 
Gorham Service, because everybody 
appreciates the beauty and variety of 
Gorham patterns, the originality of 
Gorham desigus and the high standards 
of Gorham quality. 














This preference. also extends to 
Gorham prices, because a satisfied public 
knows them to be synonymous with the 
integrity of Gorham Silverware. Jewelers 
who sell Gorham Silverware reap the 
direct benefit of the public’s satisfaction. 








Gorham Silverware is offered for : 
sale through jewelers exclusively | 





THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
Fifth Avenue at 36th Street, New York 


Branches: ° 









NEW YORK 
15, 17, 19 Maiden Lane 
CHICAGO . 
10 South Wabash Avenue 


Works: Providence, New York, Birmingham 






SAN FRANCISCO 
140 Geary Street 
LONDON 
Ely Place 
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\ DECISION 
4% handed down in 
the Municipal Court 
in New York, recent- 
ly, which was made public last week, will 
interest jewelers in all sections of the 
country inasmuth as it emphasizes the point 
that stolen goods (or the value thereof) 
may be recovered from innocent pur- 
chasers, and that no title can be obtained 
through the thief. 

The principle works both for and against 
the jeweler: For him in the many in- 
stances where he seeks to recover goods 
that he has lost by theft and against him 
in cases where he has innocently purchased 
articles to which the seller had no title. 
But the decision brings home to the trade 
the fact that our dealers must be very care- 
ful in knowing those from whom they buy 
articles, particularly precious stones, and 
knowing that the goods offered are in law- 
ful possession of the seller. 

The court’s opinion, which was rendered 
upon five replevin actions brought against 
New York jewelers, each of whom had 
purchased some diamonds that had formed 
part of a stolen necklace, not only gives 
judgment against the five defendants for 
the full value of the goods which they 
bought and later disposed of, but in addi- 
tion adds to this value the percentage of 
increase in the price of such articles as a 
result in the rise in the market value up 
to the time of trial,.the Court calling at- 
tention to the fact that the plaintiff is en- 
titled, not to the value of the article at 
the time it was stolen, but to the value of 
the article at the time of the trial of the 
suit. 

The five defendants who had purchased 
diamonds which had been part of the neck- 
lace stolen by a dishonest house servant 
from his employer, had bought the gems 
innocently and, as far as the trial showed, 
had paid a proper price for them and ap- 
parently no moral turpitude attached in 
any way to their acts. They had com- 
plied with the law in every way, reported 
the sales and sold the goods again in the 
regular course of their business. Later, 
when the thief was arrested and confessed, 
naming the jewelers to whom he had dis- 
posed of some of the loot, the latter ad- 
mitted buying stones from him, but claimed 
they knew nothing about these stones being 
stolen nor did they know that the articles 
were the diamonds claimed by the plaintiff 
from whom the necklace was originally 
taken. The plaintiff, however, was able 
to establish to the Court’s satisfaction that 
the diamonds in each case ‘purchased by 
the jewelers were diamonds that had been 
part of the missing necklace and the Court 
thereupon rendered judgment against the 
defendants for the selling price of ‘the ar- 
ticles which they purchased, plus 15 per 
cent increase due to the rise in the market 
value. 

After reviewing the facts in the case, 
Judge Genung’s opinion states: 


Liability of 
Man Who Buys 
Stolen Property 


It is elementary that a thief cannot give good 
title to stolen property and that the owner is 
entitled to recover such property from one claim- 
ing to hold it by virtue of purchase from the 
thief. The plaintiff is entitled to judgment in 
each of these cases for the possession of the 
diamonds, or, if their return is not made, to 
money damages. 

The law in this jurisdiction on the question of 
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damages is stated by the Court of Appeals as 
follows: “The successful party in an action to 
recover possession of personality, in case recovery 
or return thereof cannot be had, is entitled to its 
value at the time of the trial” (N. Y. Guaranty, 
etc., Co. v. Flynn, 55 N. Y., 653). 

That rule was also followed in Allen v. Fox 
(51 N. Y., 562), Brewster v. Sillman (38 N. Y., 
423), Duffus v. Schwinger (79 Hun, 541), Pabst 
Co. v. Filter Co. (54 Misc., 305). 

The plaintiff’s expert, a diamond buyer of long 
experience, testified that the value of these 
diamonds had increased at least 15 per cent since 
the defendants acquired them. The value of the 
stones at the time of the trial may be fairly de- 
termined by taking the prices at which the de- 
fendants claimed to have resold them and adding 
the 15 per cent increase since the defendants 
acquired them. ‘ 

On the disputed questions of fact the court finds 
in favor of the plaintiff in each action. Plaintiff 
is entitled to alternative judgment in each action 
in the following amounts. 


He then specifically gives the amount of 
the judgment against each defendant. 

A full report of this decision will be 
found in another column of this issue. 





HE Treasury De- 

partment in an 
opinion rendered last 
week by A. C. Hold- 
en, Acting Deputy Commissioner of Inter- 
nal Revenue, has settled to some extent the 
confusion which arose in the jewelry trade 
some months ago over the action of certain 
Treasury officials who insisted that mem- 
bers of our trade who obtained goods on 
memorandum and sold the same before they 
obtained title, were to pay the vocational 
tax of a broker. According to the decision 
of the Acting Deputy Commissioner, the 
actions of the officials in New York were, 
in many cases, unwarranted and that people 
who buy or sell jewelry for themselves, 
purchasing the same with their own money 
and whose title to the merchandise actually 
passes to them, are not liable to a special 
tax as brokers under section 1001, para- 
graph 1. 

The matter came up for decision through 
the action of the Jewelers’ War Revenue 
Tax Committee which presented to the In- 
ternal Revenue Commissioner a complaint 
made by a New York firm which had been 
required to pay a special tax as broker and 
also had been assessed a penalty of 25 per 
cent for failure to make the special tax 
return within the time prescribed by law. 
The penalty was paid under protest and 
the Jewelers’ War Revenue Tax Commit- 
tee asked a ruling as to whether or not 
the concern was to be regarded as a broker 
under Section 1001 of the Revenue Act. 
It was on the statement of the jewelers 
that they did not sell goods for commis- 
sion; that they rendered their bill for all 
merchandise sold by them and accept, 
drawn to their order only, all checks and 
acceptances in settlement of accounts; and 
that they carry a stock of goods for which 
they pay cash or give acceptances, that the 
Treasury Department rendered the ruling 
exempting them from the tax. 

As was stated in THE JEWELERS’ CIRCULAR 
at the time the agitation first came up in 
New York, the question as to whether a 
dealer in gems or jewelry pays a broker’s 
tax or not will resolve itself into-one of 
fact and not of name. There.is no doubt 
that many men hold themselves out as prin- 
cipals and consider themselves as dealers 
when, in fact, they are brokers working 


A Decision as to 
the Tax on 
Brokers 
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The kind that will double 
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ness proved everything we 
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for others; also there are many men who 
are nominally called brokers who are in their 
transactions, in fact, dealers, and though 
they may get goods on memorandum, they 
sell for their own account and not for the 
man from whom the goods originally came, 

While the Treasury Department’s deci- 
sion may curb the activity of its employes 
in insisting that actual dealers take out 
broker’s licenses, we think that it grants 
no immunity to men who are actually doing 
a broker’s business, selling for the account 
of others, even though their customers may 
consider them as owners. If they are in 
fact acting as brokers for others they will 
be so considered by the Treasury Depart- 
ment despite any camouflage they may use 
in the way of names. 





Encourage Students J NQOUIRIES which 
to Write on : _ — f acl 
d ceived recently from 
Jewelry Subjects scholars in high 
schools and colleges asking for information 
upon diamonds and other subjects to be 
incorporated in essays, bring up the thought 
that jewelers might take advantage of the 
fact that this is the season for the preparing 
of thesis of this kind among scholars and 
encourage in every way possible the choosing 
of subjects that relate directly or indirectly 
to the jewelry business. They can do this 
personally by suggesting it to their friends 
among the students and teaching faculty of 
the institutions of their vicinity and also 
by offering prizes for the best essay on a 
subject of this kind. In this way it is pos- 
sible for our members to foster publicity 
and create added interest in the lines which 
they handle and indirectly get very good 
advertising for the jewelry business in 
general. 

It might be wise in all cases for the 
jeweler to lend his aid to the students tak- 
ing up subjects as to diamonds, jewelry, 
silverware, the art of the goldsmith and 
lapidary, etc., by volunteering to such stu- 
dents information which he has and also 
telling them where other information may 
be obtained. There is a quantity of litera- 
ture upon the subject of precious stones in 
general and upon certain stones like the 
diamond and pearl in particular, from 
which the student or essayist may draw 
many facts of general interest, and in addi- 
tion, there are many books in regard to the 
sentimental, occult or magical side of gems 
and charms and the curious legends and 
lore that surround them that contain much 
of popular interest. There are large and 
small works on the historical side of 
jewelry, rings and trinkets; a few works on 
the practical manufacturing side and in- 
numerable works on old silver, Sheffield 
plate and pewter that are available to those 
searching for facts on the working of 
precious metals. THe JEWELERS’ CIRCULAR 
will be very glad to furnish to subscribers 
a list of the principal works of this kind 
and their publishers in case the same are 
not known to them. 

Incidentally, there is no reason why the 
members of our trade should not make a 
strong effort to see that their local libraries 
have all the standard works obtainable that 
pertain to the industry in any way. This 

a, 
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A regular meeting of the Jewelers’ 24 
Karat Club of New York city will be held 
at the club’s room today (Wednesday) at 
3 P. M. 

Next Saturday afternoon the annual 
meeting of the Jewelers Fraternal Associa- 
tion will be held at the rooms of the jewel- 
ers 24 Karat Club, 15 Maiden Lane. 

Samuel Lenkowsky and his son, diamond 
importers, 71 Nassau St., returned last 
week after a five weeks purchasing trip to 
the European diamond markets. 

Leroy Meyer, representing B. Goldsmid, 
80 Nassau St., announces his engagement to 
Miss Lottie Schmukler, daughter of Charles 
S. Schmukler, of Schmukler Silverware, 
Inc., 133 Canal St. 

Hugo Baer, importer of diamonds, 6 
Maiden Lane, after an extended trip to the 
European markets at Antwerp and Amster- 
dam,’returned to this country last week on 
the steamship La France. 


Ralph O. Shiers, son of Ben Shiers, of 
Ben Shiers & Co., 37 Maiden Lane, will be 
married to Miss Jennie Ginsberg, of Mon- 
treal, on the evening of March 18, at the 
St. Regis Hotel, in this city. 

Henry Paul Hirschberg of the firm of 
Sig. Hirschberg, 65 Nassau St., sailed for 
Europe, March 8, on the Imperator. He 
will visit London, Amsterdam and Antwerp 
to purchase diamonds for the firm. 

Harry Friedman, a member of the firm 
of A. Jaffe & Son, importers of diamonds, 
35 Maiden Lane, left last Friday for a trip 
through the south, with an extensive line 
of loose diamonds. He expects to: be gone 
a month. 

Many friends of Henry Francis Cook, 
vice-president of Joseph Fahys & Co., 15 
Maiden Lane, and of the Alvin Mfg. Co., 
20 Maiden Lane, have received invitations 
to attend the wedding of his daughter, 
Marie Fahys Cook, on Saturday, April 10, 
at 4 p. m. at the Central Presbyterian 
Church, this city. 

For some time past, the Evening Post, 
this city,, has been publishing a series of 
articles entitled “Manhattan Memorials.” 
Last week, among the articles published was 
one describing the Nassau St. tablet which 
was erected in 1916 by the Maiden Lane 
Historical Society. This tablet is attached 
to the building at 71 Nassau St. 

Arthur J. Birkner, formerly of Bell & 
Birkner, jewelers, 54 W. 39th St., has leased 
the entire building at 49 W. 30th St., and 
will move into the new and spacious store 
about June 1. The store floor will be oc- 
cupied by Mr. Birkner and the upper floors 
wil be leased to other tenants. The new 
store will be twice as large as the old store 
and is located opposite his present quarters. 

On Tuesday evening, March 9, members 
of the Golden Hill Post of the American 
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Legion which is composed of ex-service 
men in the jewelry and allied trades, held 
a meeting in the rooms of the Jewelers’ 
Buying Offices, in the Grand Central Pal- 
ace. The meeting was well attended and 
was presided over by vice-president Harry 
M. Levy. At the meeting eight new mem- 
bers were accepted and other important 
business was transacted. The members also 
held an interesting discussion on ways and 
means of increasing the membership of the 
Post and expect to make.known in the near 


CIRCULAR 


121 


a0 
ae 
i li 
fe mu a Ugh nf 
ot aoe Wigs 
ee 


islature of New York State. The: meet- 
ing will be held under the auspices of the 
Jewelers’ Vigilance Committee which has 
fathered the work of having the proposed 
law drawn and will take care of the intro- 
duction of the same in the legislature when 
it is finally approved by the jewelry trade. 
As already noted in THE JEWELERS’ Cir- 
CULAR, the work on this bill has been going 
on for a long time and the introduction 
comes as a result of a demand for regula- 
tion of the manufacture and sale of plati- 








The February Record 


During February, 1920, The Jewelers’ Circular published ‘ 
662 pages of advertising, which considerably exceeded the 
record for any previous month in the 51 years’ existence of 
The Jewelers’ Circular, and 100 pages more than the six other 


jewelry journals combined. 


This is conclusive proof that the manufacturers, importers 
and jobbers in the jewelry and allied trades are alive to the 
great opportunity now offered for business expansion and 
thoroughly recognize and appreciate the dominant position 
held by The Jewelers’ Circular as the one great medium 


between the buyers and sellers. 








future plans for conducting a membership 
drive. It was also decided that the Post 
would hold regular business meetings on 
the first Thursday of each month. All ex- 
service men affiliated with the jewelry trade 
are cordially invited to attend these meet- 
ings. 

No business was transacted at the month- 
ly meeting of the Jewelers’ Manhattan 
Camp No. 2, of the Order of the Golden 
Seal (formerly The Jewelers’ League) 
which was called at the headquarters of the 
Order, 68 Maiden Lane, Thursday morning. 
Owing to the lack of attendance it was de- 
cided to let the routine business’ go over 
until the next monthly meeting. The meet- 
ing of the trustees was adjourned until this 
week when the trustees will meet Supreme 
Leader Bouton in conference on the ques- 
tion of continuing the New York office of 
the Order. 

Members of many organizations in the 
jewelry trade in New York and vicinity 
have received notices calling attention to 
the mass meeting that is to be held at the 
Assembly Rooms of the Merchants’ Asso- 
ciation, Saturday, March 20, for the pur- 
pose of passing on a proposed platinum 


law that is to be introduced in the leg- 


num similar to that governing the manu- 
facture and sale of gold and, silver, stamped 
as to quality. To this meeting which will 
consider the platinum bill, have been invited 
ali members of the jewelry trade directly or 
indirectly interested in the manufacture and 
sale of platinum wares and invitations have 
not only been sent out to the members of the 
Jewelers’ Vigilance Committee and their 
friends, but during the past week, invita- 
tions went to all the members of the Jewelry 
Crafts Association, the Independent Manu- 
facturers, The National Jewelers Board of 
Trade, New York Wholesale Jewelers’ As- 
sociation, the Retail Jewelers’ Association 
of Greater New York and vicinity and 
other bodies. Whether or not a jeweler has 
received an invitation, he is invited to at- 
tend. In addition to those in New York, 
it is expected there will be considerable at- 
tendance from the platinum manufacturing 
centers of Newark and other nearby cities 
as well as of retail jewelers from out of 
town. 

During the past week, the Merchants As- 
sociation of New York reported the addi- 
tion of the following members in the jew- 
elry trade: David Belais, refiner of precious 
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metals, 13 Dutch St.; Robert S. Chapin, 
president of Charlton & Co., retail jewelers, 
634 Fifth Ave.; F. W. Brunswick, president 
of “Frederic’s, Inc.,” jewelers, 5 W. 37th 
St.; Joseph L. Herzog, of Joseph L. Herzog 
& Co., manufacturing jewelers, 45 Rose St.; 
Myron L. Lewenthal of the Royal Jewelry 
Manufacturing Co., 302 Fifth Ave.; Emile 
Tas, treasurer of A. S. Van Wezel, Inc., 
diamond cutters, 535 Pearl St.; Julius 
Wodiska, manufacturing jeweler, 182 
Broadway, and Alexander Arnstein, presi- 
dent of C. Wolfson & Co., Inc., jewelers, 
447 Broadway. 

Alexander Weiss, a jeweler at 3413 Third 
Ave., this city, was married last week to 
Miss Ella Illowsky. 

Irving Wolkowitz of the Rivera Pearl 
Co., 65 Nassau St., recently returned from 
a buying trip in France. 

Among the visitors during the past week 
to the offices of THE JEWELERS’ CIRCULAR 
was W. F. Chears, Sanford, N. C. 

The business of Dattelbaum & Friedman, 
makers of rings, formerly located at 51 
Maiden Lane, has been moved to more spa- 
cious quarters at 15 John St. 

Schlesinger & Krauss, manufacturers of 
earrings, now located at 41 Maiden Lane, 
will move on or about April 15 to new and 
larger quarters at 24 Dey St. 

The business of L. Jabner, manufacturing 
jeweler now located at 102 Fulton St., will 
be moved shortly to new and more com- 
modious quarters located at 45 Lispenard 
at, 

A charter of incorporation was filed at 
Albany, N. Y., last week authorizing the 
Finlay Jewelry Co. to engage in business 
in this city. The capital is $1,000 and the 
incorporators are Dave Gordon, 73 W. 116th 
St.. Mord Marks, 203 W. 85th St., and 
Abraham L. Berman, 55 W. 110th St., all 
of this city. 

The trade was notified last week that 
the partnership heretofore existing between 
H. Greenberg, Morris Pollack and Benja- 
min Schwartz, manufacturing jewelers, un- 
der the style of Greenbaum, Pollack & Co., 
- at 51 Maiden Lane, had been dissolved on 
March 1, by mutual consent. The business 


in the future will be carried on by H. 
Greenberg and will remain at the same 
address. 


Joseph Harnden, traveling representative 
for the Alvin Mfg. Co., 20 Maiden Lane, 
returned to this city last week after a suc- 
cessful trip through the south. Otis Ed- 
ward, another traveler for the same con- 
cern also returned after calling on the trade 
in the south. Henry Labauseur has been 
added to the sales staff of the Alvin Mfg. 
Co., and is at the present time making 4 
trip through the middle west in the interest 
of his firm. 

A meeting of the Society of Jewelry De- 
signers of New York was scheduled to be 
held last night (Tuesday), after THE Jew- 
ELERS’ CIRCULAR had gone to press. The 
meeting was to take place at the headquar- 
ters of the Art Alliance of America, 10 E. 
47th St. Frank Purdy, president of the Art 
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Alliance Club was scheduled to deliver an 
address. The Society of Jewelry Designers 
which was organized several months ago by 
designers engaged in business for them- 
selves, in this city, became affiliated recently 
with the Art Alliance of America. At the 
headquarters of the Alliance, jewelry de- 
signers have permanent meeting rooms and 
in the future all their meetings will be held 
at that place. 

Last Wednesday, Samuel E. Bernstein, 
dealer in cutlery and silverware, 106 Fifth 
Ave., was tendered a dinner in honor of his 
50th birthday, by his employes. At the din- 
ner Harry Greenberg acted as toastmaster 
and Mr. Bernstein was presented with a 
gold watch. The presentation was made by 
Mr. Schaeffer, one of Mr. Bernstein’s oid- 
est employes. The young lady employes also 
presented Mr. Bernstein with an elaborate 
birthday cake. 

After being engaged in the jewelry busi- 
ness for a period of 32 years, M. Barkas, 
jeweler and optometrist, 1157 Broadway, 
Brooklyn, announced last week that he has 
retired. Mr. Barkas opened his first estab- 
lishment at 294 Bedford Ave., from which 
place he move:' to 288 Grand St. He enjoys 
the distinctic.: of being the first merchant 
in the eastern district of Brooklyn, in the 
jewelry business, to install electric lights in 
his store. In 1896 Mr. Barkas moved his 
business to 779 Broadway, and after being 
located at this place for eight years, moved 
to his present location at 1157 Broadway. 
All during these 32 years in the jewelry 
business, Mr. Barkas has been assisted by 
his wife, who recently became ill, but is 
now recovering. Mr. and Mrs, Barkas plan 
to take a trip through the west after which 
they will return to their home in Long 
Island. 








Silversmiths and Watch Importers Among 
New England Concerns That Were 
Awarded a Certificate of Merit 


Bostcn, Mass., March 12.—Nearly 300 
concerns of New England today received 
certificates of merit recently awarded by 
the War Department. Among the recipients 
are the Gorham Manufacturing Co., Provi- 
dence, the Waltham Watch Co., and R. 
Wallace & Sons Mfg. Co., Wallingford, 
Conn. Presentation was made by major 
general Clarence H. Edwards. 

Each certificate was accompanied by a 
brief citation noting the service rendered in 
furnishing supplies for the successful prose- 
cution of the World War. The presentation 
was witnessed by‘the entire staff of the 
department, preceded by a short congratu- 
latory address by General Edwards. 








A necklet of large engraved emeralds and 
cabochon sapphires has been stolen from 
Senator J. S. McLennan, Ottawa, who, is 
now in England. The necklace is composed 
of three large emeralds, the centre one be- 
ing engraved on both sides with floral de- 
sign and the lower one being an emerald 
pear shaped drop. There are also some 15 
cabochon sapphires and a number of small 
diamonds, all in platinum. Jewelers are 
asked to be on the watch for this piece of 
jewelry and should it be offered for sale are 
asked to notify the police at once. A re- 
ward of $500 is offered for its recovery. 
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EXCEEDS ITS QUOTA 


New York Jewelry Trade Subscribes Over 
$11,000 to A. I. C. P. Fund 

Again the New York jewelry trade has 
lived up to its reputation for generosity by 
oversubscribing its quota to the $975,000 
fund which is being collected from: the peo- 
ple and industries of New York for the 
New York Association for Improving the 
Condition of the Poor. In this drive, a cer- 
tain amount was divided up to come from 
the ‘various industries of the city, the 
amount from the jewelry trade and other 
trades being $10,000 each. The chairman of 
the jewelry trade committee, Roland G. 
Munroe, reported yesterday that the sub- 
scriptions had exceeded this amount and 
that the committee had now on hand be- 
tween $11,000 and $12,000, the exact amount 
not being available until all the members of 
the committee had reported. 

The amount received from the first sub- 
scriptions report and the name of the sub- 
scribers were published in the last issue of 
THE JEWELERS’ CircuLaAR. In addition to 
this the following were received during the 
week: 





The Largest Subscribers 


Tiffany & Co., $500; Dreicer & Co., $250; Arn- 
stein® Bros. & Co., $250; William Scheer, Inc., 
$200; L. E. Waterman Co., $200; Gorham Co., 
$200: Baker & Co., $200; J. Mehrlust, $150; 
Arthur Lorsch, $150; Jacobson Bros.; $150. 


Additional Subscribers for $100 


Jaskow Bros., Julius Raunheim, Eichberg & Co., 
Zimmern Rees & Co.. Shiman Bros., M. Bauman 
Co., Stern Bros. & Co., Goldsmith, Stern & Co.; 
Robert H. Ingersoll & Bro., Adolph Schwob, 
Dominick & Haff, Goldsmith Bros., Handy & 
Harman, Kastenhuber & Lehrfeld, Davidson & 
Schwab, Zach A. Oppenheimer. 


Additional Subscribers for $50 


American Gem & Pearl Co., Lassner Co., Anony- 
mous, R. & J. Dreyfus, United Diamond Works, 
Tnc.; I. Lewkowitz, Bunde & Upmeyer, Goldmuntz 
Bros., A. R. Katz & Co., J. B. Bowden & Co., 
Tarter & Sons, Frank T. May, N. J. Weil, Inc.; 
Fera & Kadison, Baumgold Bros., L. Bergman & 
€o., W. G. Knapp & Co., S. Kaplan &. Co., J. 
Macher. J. Bulover, Leon Hirsch, Bayer, Pretz- 
felder & Mills, Inc.; Sig. Cohn, Ketcham & Me- 
Dougel, E. P. Reichhelm & Co., Waltham Watch 
Co. (N. Y. office), L. & S. Loeb, Thomas F. 
Brogan, Henry Freund & Bro. 

Jung & Klitz, $35; Joseph Rosenberg, $35. 


Additional Subscribers for $25 Each 


J. S. Rese, Adolphe Pressel & Co., H. Z. & H. 
Oppenheimer, Fred Kaufman, Power & Allen, 
Inc.; James J. Loeb & Bro.; James P. Harper, 
H. A. Meyers, A. Roseman, S. J. Hunter, J. 
Bulover, Fred. Keim, Edward Lorsca, B. Fiegel, 
Henry Lorsch, Hirsch & Flashner, Henry Zim- 
mern & Co.,, Wiener Bros., Cohen & Rosenberger, 
Naigles & Wolfson, Samstag & Hilder Bros.; 
Joseph Polak, Benedict & Warner, Gattle & 
Hurter, Jones Koch, Benj. F. Levy, John D. 
3atten. 

L. Kroll & Son, Meyerowitz Bros., Lambert 
Bros., John A. Sommer, Louis L. Sommer, I. 
Hochberger & Co., Louis Kahn, Walter Kahn, 
Tohn Lamont & Son, Cross & Beguelin, John W. 
Sherwood, Charles T. Dougherty, Charlton & Co., 
C. P. Goldsmith & Co., F. W. Lawrence, Picksley 
& Co. 

George Thompson, $3. 


On March 3 George E. Shaw, Putnam, 








‘ Conn., gave a friend a package of repair 


watches addressed to Jaques & Tasse, 
Worcester, to be taken there, and the man 
on reaching Worcester left the package on 
the car seat. He thought about it in a few 
minutes and returned to the train, which 
went no further, but the trainmen had not 
seen the package. 
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Charles S. Sweasey is on a trip through 
the New England States for Bishop & 
Bishop. 

Fisher & Co., manufacturing jewelers 
at 14 Oliver St., have enlarged and im- 
proved their office. 

The store at 278 Market St. has been 
leased to Joseph Wagman as a jewelry 
and sporting goods store. 

W. H. Tichenor is visiting the trade 
in Philadelphia, Baltimore and Washing- 
ton this week, in the interest of W. H. 
Schwartz & Co. 

The American Pearl Button Co. is the 
trade name which has been filed for the 
business conducted at 378 Forest St., 
Arlington, by Josephine Stonach. 

“Mortgages” was the subject discussed 
by D. Frederick Burnett at the legal 
discussion luncheon of the Newark Asso- 
ciation of Credit Men in the Down Town 
Club. 

Henry W. Bishop, father of John J. 
and Henry W. Bishop, of Bishp & Bish- 
op, manufacturing jewelers in Mulberry 
St., observed his 90th birthday at his 
home in Cleveland, O., last Thursday. 

Incorporation papers have been filed 
for the Barish Jewelry Co., manufactur- 
ing jewelers, whose registered office is 
at 526 Avenue C, Bayonne. The author- 
ized capital stock is $2,000. The incor- 
porators are Max and Rachel Barish and 
Hyman Schilling. 

The jewelry department of Keers Art 
Galleries, 917 Broad St., has been much 
enlarged and new cases installed. Wal- 
ter B. Michaels, manager of the jewelry 
department of these galleries, has re- 
turned from a visit to his mother at 
Stroudsburg, Pa. 

Incorporation papers: have been filed 
for A. M. Soffel, whose registered office 
is at 919 Broad St. The company is to 
deal in silverware and jewelry. The 
authorized capital stock is $100,000. The 
incorporators are August Soffel, A. M. 
Soffel and Martha W. Soffel, all of 230 
Montclair Ave. 

On Monday the Advertising Men’s 
Club of Newark, of which Jean R. Tack, 
, the jeweler, is president, and the club 
from Elizabeth, held a- joint meeting in 
the Down Town Club, at which William 
P. Green, organization secretary of the 
National Vigilance Committee of the 
A. A. C. of W., was the speaker. 

A “Made in Irvington” exhibit is be- 
ing held in the Free Public Library this 
week, in celebration of the fourth anni- 
versary of the opening of the library. 
Practically every industrial concern in 


the community is represented, among 
the concerns being Kollmer, Rauch & 
Co., manufacturing jewelers, and the 


Jennings Silver Co. 

Mrs. Emma J. Tack, 70 years old, wife 
of Jean Tack, retired Broad St., Jeweler, 
and stepmother of Jean R. Tack,’ presi- 
dent of the New Jersey Retail Jewelers’ 
Association and first vice-president of 
the American National Retail Jewelers’ 
Association, was found unconscious on 
the ice on the sidewalk in front of her 


THE JEWELERS’ 


CIRCULAR 


home at 88 llth St. on Wednesday 
morning of last week, by a Public Serv- 
ice conductor on his way to work. An 
ambulance was summoned and she was 
removed to the City Hospital, where she 
died later in the day. The funeral was 
held from her late home on Friday after- 
noon at 2 o’clock. Interment was at 
Fairmont cemetery. 








Topeka, Kans. 





C. A. Wilson, jeweler, at 110 E. Douglass 
Ave., Wichita, Kans., has taken a five year 
lease on the room at 102 E. Douglass Ave. 
In his new location Mr. Wilson will have 
additional room for expansion. 

Topeka jewelers have reached an agree- 
ment to close their stores at 6 o’clock on 
Saturday evenings. The new closing sche- 
dule was inaugurated last week. For years 
the jewelry stores have remained open until 
9 o’clock on Saturday evenings. 

The Chas. E. Wardin & Sons jewelry 
store here will take over considerable addi-, 
tional room the first of April it became 
known here this week. After that time the 
entire first floor of the building now occu- 
pied will be employed as a selling room. 
This will give about twice the counter and 
display space as both front windows can be 
used. The store found it necessary to en- 
large its work room in order to take care 
of the business and the need for new coun- 
ter space was pressing. Harry E. Wardin, 
manager of the store, reports business as 
very good and prospects of increasing trade. 
Expansion of business and the prospects 
of future growth are responsible for the 
plan to take over additional room. 








Rochester, N. Y. 





Mr. and Mrs. James Given are visiting 
in southern Florida. 

Mr. and Mrs. Tracy E. Darrow, of Bing- 
hamton, are enjoying a vacation in the 
sunny land of Florida. 

Frank Tarrant, of South Ave., who has 
been seriously ill, has so improved that he 
is able to be about again. 

E. H. Hopkins of Penn Yan has sold the 
Hopkins Jewelry Co. stock and business to 
Jared A. Darrow. J. C. Stratton, who has 
been associated with Mr. Hopkins for the 
past 36 years, has agreed to remain with Mr. 
Darrow for a time. Mr. Hopkins has con- 
ducted the business there for 55 years. He 
is widely known and well liked in Penn 
Yan and its vicinity. Mr. Stratton was ad- 
mitted to partnership about five years ago 
in the jewelry business. Mr. Darrow was 
in the jewelry business in Canandaigua 
about 10 years. He sold the business to 
L. M. Campbell. 








B. Raff & Sons, 233 Fifth Ave., New 
York, have recently received the first 
installment of their new catalogues, to 
be sent to their list of customers. The 
book contains 257 pages of illustrations 
and descriptions concerning their cntire 
lines of watches, toilet ware, clocks, 
jewelry, jewelry cases, silverware in 
plated and sterling, jewelry boxes, nov- 
elty display boxes, etc. 
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would be of value not only to the students. 
writing essays but to the jeweler himself 
and particularly to his clerks who may wish 
to study the subject from a historical and 
technical side while they are learning the 
business from the practical side. We have 
no doubt that if the jewelers and thers 
friends will take this up with their local 
librarians, they will be able to make them 
see the necessity of adding such works to. 
their reference library, and to their works. 
on the fine arts. One of the best ways to 
get the attention of the authorities in 
charge of these libraries is to create an in- 
terest in the works by calling for them on 
every possible occasion, also seeing that. 
the works are used after they are purchased. 

Any aid we can give our subscribers in 
accomplishing this end will be gladly ex- 
tended, 





How Foreign HAT the rate 
Exchange Affected of foreign ex- 
‘ ; change affects the 
Diamond Prices. ape? 
welr rade indi- 

ewel 


rectly is known to all, but few members 
of the trade appreciated how directly it 
affected diamond prices until Consul Gen- 
eral Hollis’s report.from London was made: 
public last week in which he clearly stated 
that the rising price of gold in the London 
market was responsible for the rise in the 
price of diamonds on the part of the Syn- 
dicate a month ago. Consul General Hol- 
lis writing under date of Jan. 29, (when 
gold 12/12 fine was quoted in. London at 
over 116 paper shillings per ounce) pre- 
dicted the rise in diamond prices within 
a few days, saying that the arrangement 
was for a small increase to begin with— 
possibly not more than 10 per cent. The 
Diamond Syndicate’s reasons for making 
this advance he stated to be the low value 
of the English pound in the New York 
money market, and “the sudden fall in 
values experienced during the past few 
days appears to have forced the hands of 
the syndicate and obliged it to make this 
increase in its prices sooner than it had 
originally contemplated doing.” 

He then continued: “Whether or not the 
rise will stop at 10 per cent is somewhat 
doubtful, because the demand for the stones 
is as keen as ever, and the supply is stilt 
kept strictly limited by the Syndicate, al- 
though diamond merchants are in hopes of 
a greater quantity of gems being released 
for marketing early in the Spring.” 

The hope of some in the gem trade that 
part of the high prices for diamonds might 
be counteracted by the fall in exchange on 
the London market is apparently without 
foundation. While there appears to be 
little chance now of a further drop in ex- 
change, it is apparent that should such oc- 
cur, it is not the Syndicate’s policy to let 
the American dealer profit by the situation. 








Laurence L. Moore will open up a new 
store in the New Pantages Theatre build- 
ing, 419 West 7th St, Los Angeles, Cal. 
about April 15, under the name of Laurence 


L. Moore Co. 
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Send your orders to us for prompt attention 





—Everything in Jewelers’ Supplies— 


THE C.&:E.MARSHALL CO, 


The Most Progressive Jewelers’ Supply House in America 


Detroit — CHICAGO — Columbus,0. 
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Chicago Notes. 





Louis Stern, St. Louis, paid a visit to the 
city during the week. 

Rud Noel, diamond broker, has returned 
from an out of town business trip. 

E. A. Kelly, of the North American 
Watch Co., recently visited at the factory. 

S. T. A. Loftis, of Loftis Bros. & Co., 
has returned from an eastern business trip. 

C. G. Dungan, of the International Silver 
Co., has returned from an eastern business 
trip. 

Ben Allen, of Benj. Allen & Co., was 
out of the city on business for several days 
last week. 

Charles F. Manahan, south side jeweler, 
has returned from a brief out of town 
business trip. 

R. E. Liston, retail jeweler of Des 
Moines, Ia., was an out of town visitor dur- 
ing the week. 

E. H. Benedict, of Charles E. Graves & 
Co., has returned to his duties after a short 
spell of illness. 

Fred Longacre, retail jeweler of Warsaw, 
Ind., visited in Chicago for several days 
during the week. 

C. J. Lesch, of Lesch & Lewis Co., has 
returned to the city after spending a few 
days in the east. 

Fred Haller, of the Chicago office of Ost- 
by & Barton Co. has returned from a north- 
western business trip. 

George Weidig, of the Chicago office of 
Joseph Fahys & Co., has returned from an 
eastern business trip. 

Louis Goldman, jewelry trade attorney, 
has returned from a couple days spent out 
of the city on business. 

F. B. Hovey, Chicago manager of the 
National Jewelers’ Board of Trade, recently 
returned from an out of town business trip. 

P. N. Nelson, of Nelson & Tuttle Co., 
31 N. State St., has been calling on the 
trade in northwestern and western terri- 
tory. 

Phil Heidler, retail jeweler at Lemont, 
Ill, has sold out his business to F. G. Ful- 
ler, a well-known real estate dealer of the 
suburb. 

A. R. Oughton, representative of silver- 
ware lines in middle western territory, has 
been calling on the trade in the central west 
during the past week. 

The jewelry department of Becker, Ryan 
& Co., will be enlarged when improvements 
in the south side department store, now in 
progress, are completed. 

Mr. and Mrs. M. C. Eppenstein, of Illinois 
Watch Case Co., Elgin, are visiting at Palm 





Beach and Miami, Florida, and will then go 
to Atlantic City before returning to Elgin. 

Emil Noel, wholesale jeweler in the Hey- 
worth building, will leave in a few days on 
a pleasure trip. He will motor among mid- 
dle western points with members of his 
family. 

R. H. Jackson, who conducts a jewelry 
store in Kansas City, Mo., came to Chicago 
last week bringing his wife, who is being 
treated by a specialist in Oak Park for 
rheumatism. 

Sol C. Eppenstein, of Illinois Watch Case 
Co., is recuperating at St. Luke’s Hospital, 
this city, after an operation for a mastoid. 
His doctor reports he is getting along nicely 
and will return to Elgin shortly. 

Al Higginbotham, retail jeweler of 
Bloomington, Iil., passed through Chicago 
last week on his way to New York. He 
will sail for Scotland, where he will visit 
relatives who live in a village near Edin- 
burgh. 

The Brandt Jewelry Co. well known 
jewelry firm of the north and south sides, 
has started a new campaign of street car 
publicity. The company has a store at the 
terminal points of both the north and south 
side elevated railroads. 

H. H. Johannson retail jeweler of the 
north side, will move on May 1 into a 
building across the street from his present 
address at North Ave. and La Salle St. 
Mr. Johannson will have the advantage of 
larger space in his new location. 

Sam Caro will move into his new shop 
in the Morrison Hotel building about May 
1. This will give the center of the loop 
another new diamond store, which Sam, 
with his usual ingenuity, will probably 
make one of the most brilliant in the city. 

Herman Tucker, formerly sales manager 
for A. Quint & Co., and Irving J. Freed- 
man, formerly house manager for the same 
concern, are now in the wholesale jewelry 
business under the firm name of Tucker 
& Freedman, with headquarters at 501 Hey- 
worth building, this city. 

A meeting of downtown retail jewelers 
is planned by the Chicago Association of 
Commerce, as part of the plant to boost 
“Market Week.” This was fast becoming 
one of the regular institutions of the city, 
until the war turned condition topsy-turvey. 
Now it is proposed to revive market week, 
by offering special attractions to out of 
town buyers. 

Detectives are said to have made an im- 
portant arrest last week in the Marshall 
tield & Co. robbery case. A bold thief 
who stole two diamonds valued at $800 un- 


der the nose of the clerk at the counter 


several months ago. The police are hold- 
ing the man arrested at one of the outlying 
stations of the city, and will give no facts 
concerning him. 

F. T. Davis, retail jeweler at 5610 Went- 
worth Ave., has been elected president of” 
the Red Star Athletic Association, an or- 
ganization of young men well known on the 
south side. The policy of this club is to 
have a team in every branch of sport, re- 
gardless of the nature or the season. Mr. 
Davis is captain of the club’s wrestling 
team, and plays baseball in season. , 

The Chicago Jewelers’ Association is to 
hold a meeting as the JEWELERS’ CIRCULAR 
goes to press this week, for the considera- 
tion of various matters before the trade. 
Of these the: most important is the new 
license fee ordinance, now before the city 
council. The trade will definitely decide 
what sort of ordinance will be suitable to 
jewelers. The majority of the members of 
the Association are in favor of paying the 
license fee, since it is recognized that the 
city needs the money. The manufacturing 
jewelers, retailers, and refiners are not in 
a mood to make a strong protest against 
the application of a reasonable fee, although 
dentists, one of the biggest customers of 
the refiners, are solidly opposed to being 
taxed for a fee. City officials have informed 
all classes of business men that the city is 
indeed without the power to levy license 
fees. It is pointed out, however, that the 
refusal of the citizens to pay such fees will 
mean men laid off from the police depart- 
ment, the fire department, and the garbage 
collection department. This will mean that 
the people of the city will be left unpro- 
tected from burglars, fire and disease. A 
composite ordinance, representing the views 
of the jewelers, refiners, and optical people, 
is now before the license committee, and it 
is expected that at the meeting to be held 
this week the views of the city officials on 
the ordinance submitted will be made 
known. 

The express strike in Chicago has seri- 
ously inconvenienced the jewelry trade of 
the city. Although the drivers are not on 
strike, more than 2,000 of the clerks and 
handlers are out, and conditions for making 
shipment of jewelry are frankly not re- 
garded as very safe. The post office has 
been swamped with parcels, because of the 
inability of the express companies to handle 
business. The force, already, inadequate, 
has completely broken down under the 
strain, and first class mail is being seriously 
delayed. This is such an inconvenience for 
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The World 
Must Have 
Precious 
Metals 


Precious metals constitute a good share of the 
back-bone of the world’s industries. Gold 
would fall off in production if it came only from 
mines operated for its recovery. 


Tons and Tons of Gold, Silver and other Precious Metals 
are tied up in Old Stock and other Unsalable Articles 
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Poet 


Thousands and thousands of dollars are thus tied up which benefit no one. 


YOU have a larger amount invested in this manner than you realize, in OLD 


GOLD, SILVER, PLATINUM, JEWELRY, ETC., on which you are not making 


one cent of profit; but losing money. 


Start Gathering Up These Unprofitable 
Articles To-day And Send Them To Us 








We manufacture the entire output of our smelter into specialties for the Jewelry 
and Dental trade. Making our profit from this source enables us to PAY YOU 


TOP NOTCH PRICES. 


If our check, which you receive by return mail, is not satisfactory, your ship- 


ment will be returned intact, express charges prepaid. 


Returns from Sweepings in from 5 to 10 Days 








We Pay for Sterling Silver $0.95 per oz. Platinum Scrap, highest Market Price 


Coin Silver $0.90 per oz. 


Subject to Market Changes 


; Thomas J. Dee & Co. 


“America’s Foremost Old Gold, Silver and Platinum Refiners” 
Office: 


5 South Wabash Ave. Chicago 317-319 E. Ontario St. 





Works: 
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the Chicago factory representatives, that 
they have been using the wire extensively, 
(and expensively), to communicate with 
headquarters on important matters of busi- 
ness. 

“Toby” Aborn, popular retail jeweler of 
Moline, Ill., spent a couple days in the city 
among the jobbers last week. 

G. H. King, representative of factory lines 
of jewelry at Seattle, Wash., passed through 
Chicago last week on his way east. 

Assistant State’s Attorney John M: 
Lowery has questioned several witnesses 
concerning the confessions made _ by 
George and Meyer Cohen, under arrest 
for robbing the Klein Loan Bank on De- 
cember 8. The confessions of the men 
named a house detective of the Hotel La- 
Salle, as the real brains of the robbery. 
The affair seems to have simmered down 
to the details of a war between two taxi- 
cab companies, one of which is owned and 
operated by the Hotel La Salle. All the 
men concerned in the robbery are said to 
have been taxicab drivers, when they were 
not busy at something less honest. Mr. 
Lowery said that the Cohens are facing 
prison, and may have been reckless in their 
statements, but that a thorough investiga- 
tion will nevertheless be made to get at the 
bottom of the matter. The robbery af the 
jewelry store, which is located in the busi- 
est part of the city, occurred in broad day- 
light. The men escaped in the crowds, 
after spending 15 minutes in looting the 
store. Two of them are still at liberty, 
having jumped their bonds. 














Edward H. 
H. Motl Co., 484 Mitchell St., was called 
to Chicago on March 9 by a dispatch 
announcing the death of his mother. 
Funeral services were held March 10. 

C. F. Winter, a pioneer jeweler of 
northwestern Wisconsin, observed the 
35th anniversary of the establishment of 
his business at River Falls, Wis., on 
March 1. Mr. Wintef conducted a 10- 
day sale in commemoration of the event. 

Henry F. Stecher, of the Aug. H. 
Stecher Co., 276 3d St., accompanied 
A. W. Anderson, ‘of Neenah, Wis., sec- 
retary of the American National Retail 
Jewelers’ Association, on a trip to Louis- 
ville, Ky., last week, on business con- 
cerning the annual convention. 

Joseph E.: DuPont, Kewaunee, Wis., on 
March 8 moved his store to a new and 
larger building, which he has leased for 
a term of five years. Extensive altera- 
tions and improvements are going for- 
ward without interrupting the conduct of 
the business. The new location is at 
Milwaukee and Ellis Sts., one of the 
best corners in Kewaunee. 

Krumrich & Konrad, 143 Main St., 
Oshkosh, Wis., have purchased the 
building in which they have been con- 
ducting their business since the opening 
of the store about six years ago. The 
purchase price is reported to have been 
in the neighborhood of $17,000. The 
firm is contemplating extensive improve- 
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ments and will erect an addition to ac- 
commodate the growth of the business. 

The Milwaukee Jewelers’ Club held its 
monthly meeting Wednesday evening, 
March 10, at the Hotel Blatz, following 
the usual dinner at 6.30 o’clock. In the 
absence of President Edward H. Motl, 
who was called to Chicago by the death 
of his mother, Vice-President Art B. 
Meyers presided. Plans for entertaining 
the 15th annual State convention, to be 
held in this city April 6-7, were discussed. 
Reports were received showing that the 
retail jewelers of city and State were 
lending their enthusiastic support to the 
new co-operative supply house recently or- 
ganized and now in operation. The next 
meeting will be held Wednesday, April 
14, at which time nominations will be 
made for officers and directors to be 
voted on at the annual election at the 
monthly meeting on May 12. 

Splendid results in actual sales are re- 
ported by the retail jewelry trade of 
Milwaukee from the big Style Week ob- 
servance conducted by the retail mer- 
chants and department stores of the city 
during the week of March 8 to 13. AI- 
though weather conditions were gener- 
ally unfavorable for the purpose of 
effecting the movement of new Spring 
merchandise, the awakening of the pub- 
lic from the lethargy of Winter was sub- 
stantially reflected by increased business. 
All of the jewelers joined with other 
specialty shops and the department 
stores in presenting beautified interiors 
and window displays with a distinct at- 
mosphere and coloring of Spring. The 
newspapers were kept filled with com- 
ment on the event and while immediate 
results were of a most gratifying nature, 
it is felt that the greatest benefit is yet 
to come, as the outgrowth of sustaining 
interest created by the event. In the 
competitions arranged among merchants 
to promote window displays, the jewel- 
ers fared well. The Rank & Motteram 
Co., 75 Wisconsin St., was awarded sec- 
ond honors in the downtown district, and 
Henry J. Oberst, 392 National Ave., 
ranked second in the Grove-National- 
Eleventh Ave. district, while E. J. Rohn, 
1437 Green Bay Ave., won the premier 
award in the Green Bay Ave. district. 
Style Week was first introduced in 
March, 1919, so that this was the second 
annual event. 








Extensive improvements that contemplate 
remodeling the entire building have been 
started by the W. J. Lukens Co., Wheeling, 
W. Va. The entire building, consisting of 
three floors will be remodelled and occupied 
by the company. A complete new front will 
be installed, consisting of marble for the 
first two stories, and above this terra cotta 
trimmed with ornamental iron. There will 
also be a new arrangement of show win- 
dows. Inside there will be a complete re- 
arrangement of the first floor with new fix- 
tures to correspond with the general scheme. 
The second floor will be used as a display 
room. The: third floor will be given over 
to the manufacturing and repair depart- 
ment. The work of remodeling will be 
rushed as rapidly as possible. 
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Road men of 
left the city Saturday, March 13. 
Lindenberg also went out. 

Joe Rosenbaum and Abe Solomon 
both have left on trips that will keep 
them on the road for many weeks. 

Jonas Wise, of Frohmaan & Co., has 
left for a month’s road trip. Sol Wetz- 
stein and John Gerwe have just returned. 

Henry W. Deters, who has been en- 
gaged in the wholesale and retail ma- 
terial business for many years, has en- 
tered the employ of A. G. Schwab & 
Sons. 

A. Roos, who has just started in busi- 
ness at Sandusky, O., was in the city 
during the week buying equipment and 
supplies for his new store through C. E. 
Richter. 

A cablegram has been received an- 
nouncing the arrival in Havre, France, 
of Walter Mayer and Isadore Oppen- 
heimer, Cincinnati jewelers who are 
abroad on a buying trip. 

An employe in the home of L. B. Her- 
schede swallowed a poison tablet by 
mistake at the Herschede home Thurs- 
day, March 11. She was sent to the 
General Hospital, where her condition is 
reported not serious. 

Assistant District Attorney James 
Clark, son-in-law of Mr. and Mrs. Frank 
Herschede, is being mentioned as the 
next District Attorney for the South- 
western Ohio district, to succeed his 
chief, who recently resigned. 

Cincipnati entertained the following 
visiting jewelers during the past week: 
R. G. Ross, Beckley, W. Va.; J. J. Fessel, 
Denance, O.; William A. Bradford, Wil- 
liamson, W. Va.; H. G. Roberts, Spring- 
field, O.; J. H. Herrick, Paragould, Ark., 
F. W. Shock, Liberty, Ind.; Charles 
Deck, Blanchester, O.; E. E. Mosiam, 
Bluffton, Ind.; F. D. Ausman, St. 
Mary’s, O. 

A prisoner who registered as Robert 
Danneman, 23, salesman, has been re- 
turned to Cincinnati from Butte, Mont., 
to answer charges that he obtained nine 
diamond rings from the D. Jacobs Sons 
Co. by representing himself to be an 
employe of another jewelry house in 
Cincinnati. Chief of Detectives William 
J. Love and other members of the police 
department allege that Danneman ad- 
mits getting the diamonds and disposing 
of them to a Newport, Ky., man for 
$450, half their value. The prisoner also 
admitted getting from C. C. Rosenberg, 
New York jeweler, $11,000 worth of cut 
diamonds several months ago, Chief 
Love stated. Love said the prisoner ad- 
mitted selling the same diamonds to a 
Newport man for $2,200. Efforts are 
being made to locate the Newport man 
to ask him about the transactions and to 
secure the return of the jewelry and 
diamonds. 


Mr. 








J. H. Peckham & Son, J. J. Sommer Co. 
and the Whiting & Davis Co. have made 
contributions to the Rhode Island School 
of Design. 












Few out-of-town visitors have been in 
the city during the past week. Those who 
have been here are Manuel Harbaum, 
Wellsville; J. J. Gaffner, St. Jacobs, IIl.; 
O. J. Falk, of Bowling Green. 

J. I. Gutfreund, of Gutfreund-Arnold 
Jewelry Mfg. Co., is at the Missouri Baptist 
Sanitarium, where he went last week to 
have a minor operation performed. He 

- will probably be there for three weeks. 

A man, 25 years old, was arrested last 
week and identified by George Tissot, a 
jeweler at 1411 S. 14th St., as one of two 
men who on Feb. 12 last year, disappeared 
after Tissot advanced $1,300 to start a 
restaurant. Tissot, at the time he reported 
his loss, said that the man and another man 
came to his jewelry store, 1229 Chouteau 
Ave., and informed him that they were 
from Canada and wanted to start a French 
restaurant in St. Louis and wanted him to 
manage it as he could speak French. Tissot 
said that he advanced the men $1,300, his 
life’s savings, when they informed him they 
were going to Canada to get their money 
and would return. Tissot went to Union 
Station with the men. While there one of 
them sent him to get a railroad guide book 
and when he returned the two men were 
gone. The man denies any knowledge of 
the affair. 








Minneapolis. 





C. T. Bryant, Cherokee, Ia., 
week of influenza.’ : 

Bb. D. Shapiro has sold his Washington 
Avenue store to a Mr. Brody. 

B. S. Harris of Jeffery & Harris suffered 
a bereavement in the death of his mother, 
Mrs. Frances Harris, recently. 
ris was well on in years. 

Following a week’s sickness, Louis J. 
Brody of Jeffery & Harris has submitted 
to an operation for intestinal trouble and 
is now rapidly recovering. This is Mr. 
Brody’s second operation in three months. 

News has reached Minneapolis of the 
sudden death of Erik Melin, well-known 
jeweler of Cambridge, Minn., from influ- 
enza. No arrangements have been made, 
regarding the disposal of Mr. Melin’s busi- 
ness. 

Recent visitors to the various Minne- 
apolis wholesale houses included: Jesse 
Cross, Staples; Frank Waterbury and P. 
Girard, Grand Forks, N. Dak.; A. B. Cone, 
Owatonna; Frank Schisler, Winthrop; 
R. C. Videen, Detroit; R. Gabriel, Arm- 
strong, Ia.; Oscar Larson, Zumbrota; J. P. 
Westerheim, Kenyon; Geo. N. Staarke, 
Pine City; Fritz Guy, St. Cloud; A. M. 
. Foss, Clarkfield; M. j. Swedland, Barron, 
Wis.; Mr. Parden of Parden & Casey, 
Aberdeen, S. Dak.; H. L. Winter, Minot, 
N. Dak. 

A “gentleman bandit” is being sought by 
the St. Paul police as the man who walked 
out of the G. W. Wooley jewelry store, 401 
Ryan annex, early on the afternoon of 
March 1 with $1,000 worth of diamonds. 
Police are scouring the city for the thief 
who is described as being tall and ex- 
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ceptionally well dressed. Mr. Wooley said 
that he examined the stones and returned 
shortly before 1 Pp. M. when he examined 
the diamonds again and left the store, Mr. 
Wooley did not miss the jewels until a 
few minutes later. No one else was in 
the store in the meantime. 

Max Goldberg, against whom charges of 
grand larceny failed after he had been ar- 
rested for alleged complicity in the theft 
of $15,000 worth of diamonds from the 
Hotel Dyckman, three months ago, pleaded 
gifilty recently before Judge Steete, in 
District Court to a charge of receiving $93 
worth of diamonds, which were said to 
have been a part of the loot. He was 
sentenced to 10 months in the workhouse. 
The sentence followed a fight for freedom 
waged in two cities, Minneapolis and Chi- 
cago. The theft of the diamonds created a 
sensation here when it was perpetrated. 
The diamonds, owned by a New York 
jewelry concern, were stolen after they 
had been transferred to Minneapolis from 
St. Paul in a small grip. Goldberg was 
arrested in Minneapolis and was said to 
have offered to show members of the Min- 
neapolis police department where the miss- 
ing diamonds were concealed in Chicago. 
When detectives accompanied him there, a 
writ of habeas corpus was secured and his 
release brought about. Goldberg was then 
re-arrested and extradited to Minneapolis. 
Then followed the vain attempt to hold 
him on a charge of grand larceny. After 
the failure of this procedure, Goldberg 
pleaded guilty to the lesser charge. 








Evansville, Ind. 





T. C. Basye, retail jeweler at Rockport, 
Ind., was a business visitor in Evansville 
a few days ago. 

Eye glasses are now made in Evansville, 
according to M. O. Cockrum, the optician, | 
who has his office in the Andres building 
on Main St. 

Carl Stocking, who operates a retail 
jewelry store on Division St., in this city, 
has returned from Rockport, Ind., where 
he visited his brother, John Stocking, who 
operates a pearl button factory. 

The pearl button factory at Leavenworth, 
Ind., on the Ohio river, located in the old 
Crawford county court house, is being oper- 
ated gn full time, with indications that it 
will be busy all Spring and Summer. 

Ben Kruckemeyer, of Kruckemeyer & 
Cohn, 407 Main St., took an active part in 
the big Spring convocation of the Scottish 
Rite Masons that was held in Evansville 
March 16, 17 and 18. Because of this convo- 
cation and the annual ceremonial of Hadi 
Temple of the Ancient and Arabic Order 
of the Nobles of the Mystic Shrine, the 
local jewelers did a nice business on Scott- 
ish Rite and Shrine jewelry for several 
days. 

Joseph Kern, retail jeweler at 642 Wa- 
bash Ave., Terre Haute, Ind., reported tg 
the police of that city a few days ago that 
burglars entered his place of business and 
took more than $1,500 worth of diamonds 
and watches. The jewelry had been left on 
the counter when the proprietor closed his 
store in the evening and when he returned 
the next morning it was gone. The burglars 
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entered the store through a scuttle hole in 
the roof. 
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The Campbell Jewelry Co has bought 
out the Rambo Jewelry Co., of Argen- 
tine, Kans. 

George C. Matteson, of the Kansas 
City Clock & Silverware Co., left March 
7 for a trip through Kansas 

Frank Hanna, formerly credit man for 
Harris Goar Jewelry Co., is now with 
the L. B. Price Co. in Des Moines, Ia. 

H. W. Porter, formerly of .the Porter 
& Wiser Jewelry Co., who is now living 
in Chicago, was in the city this week. 

W. O. Hensley, manager of the Kan- 
sas City Clock & Silverware Co., has 
returned from a short visit in Emporia, 
Kans. 

The Porter & Wiser Jewelry Co. has 
signed a lease for another four years at 
their present location, 1113 Walnut St. 

H. Williams, head watchmaker for the 
Jaccard Jewelry Corp., has been seri- 
ously ill of pneumonia. He is convales- 
cent and will be taken to his home from 
the hospital the last of the week. 

Among the recent visitors in the city 
were: Sam C. Lee. Holden Mo.; F. B. 
Elliott, Sheldon, Mo.; ‘J. H. Crane, 
York, Neb.; R. L. McGuire, Tulsa, Okla.; 
M. Wasserman, Tulsa, Okla.; J. M. Dun- 
can, Ada, Okla.; Sol Marks, Law- 
rence, Kans.; Richard Coffey, Weston, 
Mo.; C. J. Warren, Ada, Okla.: Mr. and 
Mrs. C. E. Bagshaw, Belton, Mo.; Mr. 
Vawter, Marshall, Mo.; Roy Keenhal, 
Hale, Mo.; C. R. Gibson, Douglas, Kans. 








Omaha. 





C. B. Brown and wife have gone to San 
Francisco, Cal., for a six weeks’ visit. 

T. J. Brunner has gone to Excelsior 
Springs, Mo., for a short rest. 

Jospeh Haskell, a New York diamond 
importer, was in the city last week calling 
on the trade. 

J. P. Byrne, president of the Byrne-Duff 
Jewelry Co., has gone on a business trip 
to Ravenna, Neb. 

T. L. Coombs is chairman of the Public 
Welfare Committee of the Chamber of 
Commerce and will undertake to federate 
all different charities of the city under one 
head. 

Jewelers who were in Omaha last week 
included: E. Cassell, Sioux City, Ia.; 
George Lerew, Hamburg, la.; Gus Linder, 
Oakland, Ia.; E. F. Strain, Gregory, S. 
Dak.; E. E. Freeman, Oakland, Ia.; E. E. 
Morey and wife, Chadron; J. O. Stranne, 
Fairfax, S. Dak.; R. H. Hillhouser, Elliot, 
la.; R. Fitch of H. A. Fitch & Son, St. Ed- 
wards; A. G. Barnett, St. Louis, Mo.; Wal- 
ter Wick, Mitchell, S. Dak. 


Jerry Rexford, many years jeweler at 
Redwood, N. Y., died March 11 of apoplexy. 
He was born in Oswego May 1, 1846. In 
1893 he opened a jewelry store at Redwood 
and had been there since. A widow and 
eight children survive him. 
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Carl Homes, Long Beach manufacturing 
jeweler, has moved into a large new office 
building. 

James 
Canada, is spending a short time in south- 
ern California. 


Ryrie of Ryrie Bros., Toronto, 


Mr. Burnett, prominent Seattle jeweler, 
accompanied by his wife, is in Los Angeles 
for a short visit. 

Meyer Brown of the Nate Meyer Jewelry 
Co., wholesalers in the Broadway Central 
building, has retired from that company. 

H. R. Berger, 1162 5th St., San Diego, 
has sold out to D. F. Badgley, who came to 
Los Angeles from Livermore about a year 
ago. 

J. F. Brannon, watchmaker in business 
for himself for several years at 427 N. 

’ Broadway, is now with the Rebuilt Watch 
Co., 430 S. Broadway. 

Mr. Goldstein, formerly in business in 
Needles, Cal., and more recently in San 
Bernardino, is reported to have closed out 
his business in the latter place. 

Ivor Eriksen, formerly of Eriksen & Niel- 
sen, Fresno, has retired from this firm and 
started in business under the firm name of 
Eriksen & Co., at 1136 )' St., the same city. 

Don Patten, 2312 So. Vermont Ave., is 
enlarging his business and has taken the 
entire space in the store, part of which has 
heretofore been used for another line of 


business. 

David Schwab, of Davidson & Schwab, 
New York, is here, accompanied by Ed. 
Hutton of the same firm. MHarry Bliss, 
representing Heidell & Trow Co., Newark, 
is also a visitor here. 


Among the out-of-town jewelers here re- 
cently are: C. W. Ernsting; San Diego; 
J. B. Morrow, Oceanside; Mrs. L. S. Lee, 
Pomona; L. L. Gilman, Bisbee, Ariz.; Ray 
Cole, Covina; Mrs. W. G. Barks, Monrovia. 

Mr. Foster, formerly in Burbank, Cal., 
but recently in Park City, Utah, has sold 
his business in Park City, has come back 
to Los Angeles, and will return to his Cali- 
fornia ranch, where, he says, he expects to 
rest for a year. 

George A. Brock has nearly recovered his 
normal health and is again at work in his 
office. Clem Class, vice-president of Brock 
& Co., is still confined to his bed by illness, 
but is thought to be slowly recovering. E. 
O. Fleek, floor man of the same company, 
is still seriously sick, but shows some signs 
of improvement. 

H. Hartman, formerly of this city and 
later of Van Nuys, a suburb, who is in busi- 
ness with his sons who conduct a jewelry 
business in Salem, Ore., under the title 
Hartman Bros. Co., has been here for a 
few days. He has been Sack to his hold 
home, Waupakonita, O., where one of his 
sons is still in the jewelry business. He is 
accompanied by another son, a member of 
the firm at Salem. 

George E. Feagans of Feagans & Co., has 
secured a passport and expects to sail from 
New York for Europe on March 20 on 
the Mauretania, intending to be gone about 
months. He left Los Angeles 
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March 12. He will go direct to Paris, vis- 
iting London on his return. In Paris he 
will be located at 58 Rue de Faubourg 
Poissoniere. It will be a strictly business 
trip and he will be unaccompanied by any 
one from here. 

A recent United Press report announcing 
that as a matter of economy and because of 
the growing tendency toward short engage- 
ments, there was likely to be a demand for 
combination engagement and wedding rings, 
is especially pleasing to Moss & Zack, man- 
ufacturing jewelers in the Title Guarantee 
building. Mr. Moss has held a patent on 
a ring of this character invented by him- 
self since December 11, 1917. A consider- 
able demand has arisen for this new style 
of ring, and requests for rights have been 
received. 

Fred J. Peacock, charged with using the 
mails in a scheme to defraud, pleaded guilty 
in United States District Judge Bledsoe’s 
Court and was sentenced to three months 
in the County Jail. Peacock wrote a letter 
to Louis Rudnick, proprietor of a jewelry 
store at 343 S. Main St., offering to return 
to him some valuable diamonds that had 
been stolen from the store on the night of 
last Feb. 4, if he would deposit $2,000 under 
a concrete block on one corner of the build- 
ing of the Walnut Growers’ Association at 
Puente. The money was not sent, as the 
diamonds had been restored to Mr. Rudnick 
before the letter was received. 

True to his declared intention, Edward A. 
Clark, the diamond expert, who was ar- 
rested in Ohio and brought back to Los 
Angeles on a charge of having “switched” 
a diamond belonging to G. E. Stith of this 
city, has filed suit against Mr. Stith for 
damages amounting to $146,500. Asserting 
that he was arrested while closing a deal 
for a large tract of land in the Sacramento 
valley and thereby lost a commission of 
$18,000 and that his business as a diamond 
merchant was ruined, he demands the 
amount named. Mr. Clark was arrested 
Nov. 11 last on a telegraph request, from 
this city. He was tried in the Superior 
Court here February 13 and promptly ac- 
quitted, the jury being out but five minutes. 
The diamond was insured, Mr. Clark says, 
by Lloyds for $2,000. 

A meeting of 10 of the leading jewelry 
engravers of Los Angeles was held a few 
evenings since. It was the original inten- 
tion to organize an engravers’ association, 
but this plan was changed, and James Apffel 
and E, L. Deacon, representing the South- 
ern California Manufacturing Jewelers’ 
Association, were present on the invitation 
of the engravers. Theodore Peterson acted 
as chairman of the meeting. Messrs. Apffel 
and Deacon explained the methods and 
purposes of the jewelers’ organization, and 
as a result the engravers resolved to apply 
to that association for membership, thus 
securing the advantage of the greater num- 
ber, greater strength and experience of the 
jewelers. 








W. R. Burke, who has conducted a jewel- 
ry establishment for the past 10 years at 
Gresham, Ore., has purchased the business 
of A. A. Handle, Berkeley, Cal. Mr. Burke 
contemplates making some improvements 
and will extend the lines to larger propor- 
tions. The business will remain at the old 
location, 2119 Center St. 
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Mark L. Lichtenstein and wife of Bakers- 
field, Cal., were recent visitors in San Fran- 
cisco. . 

J. G. Heermance, retail jeweler of Suisun, 
Cal., was in San Francisco recently with 
his wife. 

E. Marks, Modesto jeweler was in San 
Francisco a short time ago purchasing 
goods for his store. 

The death of J. B. Klune of the Sacra- 
mento jewelry firm of Klune & Floberg 
was reported last week. 

L. L. Cohn, retail jeweler at Spokane, 
Wash., is visiting in San Francisco this 
week. Mr. Cohn is accompanied by his 
family. 

F. W. Frisch, Healdsburg, Cal., has leased 
additional space adjoining his present place 
of business and is planning to remodel and 
improve the store. 

Paul Neuffer, Olympia, Wash., after an 
absence of 14 years, paid a call on a num- 
ber of his old friends and acquaintances in 
San Francisco recently. 

L. L. Bridge, who has been engaged in 
the jewelry business in Porterville, Cal., 
for a number of years has sold his business 
to W. P. Baucom, also of that place. 

The local office of the National Jewelers 
Board of Trade is agitating on behalf of 
the Daylight Saving rule. Practically all 
the jewelers in this section being in favor 
of it. 

The former partnership of De Marie & 
Matteia, North Beach, San Francisco jew- 
elry firm, has been dissolved and the busi- 
ness now operated under the name of De 
Marie. 

G. Castagnetto ‘of the North Beach jew- 
elry firm of Castagnetto & Matteucci has 
the sympathy of the trade in the death of 
his mother, who recently passed away at 
her home in this city at the age of 75 years. 

Albert S. Samuels of the local firm of 
Albert S. Samuels Co., expects to leave 
shortly for the European diamond market. 
Mr. Samuels is desirous of securing some 
fine stones and will remain abroad for a 
number of weeks. 

The firm formerly known as M, Birn- 
baum & Co., located on thé seventh floor 
of the Kamm building, 717 Market St., is 
now being conducted under the name of 
Birnbaum & Kasper, S. L. Kasper of San 
Francisco having recently purchased an in- 
terest in the firm. 

A new jewelry store has been opened at 
2300 Mission street by A. J. Lyons, known 
as the Lyons Jewelry & Diamond Palace. 
Mr. Lyons has been identified with the 
jewelry trade in this city for a number of 
years and has established an attractive new 
store with a complete line of -diamonds, 
jewelry and watches. 








A charter of incorporation was filed at 
Albany, N. Y., last week, by Abelson-Small 
Corp., Utica, N. Y. The new corporation 
has authority to conduct a jewelry business 
and according to the certificate, has a capital 
of $50,000. The incorporators are Mitchell 
Small, M. S. Abelson, and H. M. Abelson, 
all of Utica. 
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VERY South Bend 19 Jewel Watch has its 
E timekeeping accuracy tested while running 

in each of the four positions, illustrated. 
Unless the watch runs very accurately for many 
hours in every one of the four positions, it 1s 
scientifically corrected by an expert adjuster until 
it does perform within the strict limits set for it. 


Since these four positions are the identical 
four positions in which the average watch 1s 
most often placed and carried, it 1s easy to under 
stand why South Bend 19 Jewel, 4 Position 
Watches are making time-keeping records never 
before thought possible for watches of their 
moderate price. 


While this 4 Position Adjustment adds the 
final skillful touches which insure accuracy, every 
item of construction and every detail of workman- 
ship entering into the watch are factors in its 
unvarying high quality. 


For instance, this watch has the same highest- 
grade mainspring that 1s used in our $155 


Chesterfield Watch. Its Ruby and Sapphire Hole ° 


Jewels are carefully chosen, matched and set 








South 


Lhe Watch with the Lurple Ribbon 





to imsure bearings as 
science knows. 


Of modern Bridge Model Construction, all 
other necessary improvements for most accurate 
time-keeping are included. Has finely polished 
Steel Escape Wheel, Double Roller Escapement 
and Micrometric Regulator with Precision Ad- 
justment. 





Encased in high grade Gold Filled Case espec- 
tally designed for it. Re-timed after casing at 
factory to make sure that the complete watch 
just as it comes to you, will prove a thoroughly 
good time-keeper. 


In either 12 size Extra-Thin or Standard 16 
size, this 19 Jewel, 4 Position Watch costs you 
but $41. 

Jewelers are proud to show this timepiece. 
Ask yours. And write us for your copy of “A 
Book of Beautiful Watches.” 


SOUTH BEND WATCH COMPANY 
13 Studebaker Street South Bend, Indiana 


For Years, Makers of Standard Railroad Watches 
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The above advertisement, in full page size, appears in the March 
issue of American Magazine and in Collier’s Weekly March 20th. 
These publications have a combined circulation of 2,500,000. 
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That this department shall prove mutually bene- - 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
CrrcuLar regarding any advantageous 
plan which they-are utilizing in con- 
nection with their business. 
































“Mr. Punch—the Show-Card—the 
Selling Power” 





Written Expressly for The Jewelers’ Circular 
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F all the mistakes made in window*trim- 
ming none equals the inexcusable 
mistake of leaving the show-card out of ‘the 
calculations. If there was any way of ar- 
riving at something near the actual figures, 
it certainly would be appalling to’ all mer- 
chants to know the volume of sales that has 
been lost by that one seemingly small neg- 
lect. In countless thousands of cases it has 
meant the difference between a sale and noe 
sale. 

Discerning merchants frequently make 
the remark that “goods well displayed in 
the show window are half sold.” There is 
much truth in this statement, but the fact 
remains that they are only half sold. 

Your window display may be so attrac- 
tive that it will cause almost every passerby 
to stop and look, and it may arouse an in- 
terest in the onlooker, but if it fails to 
prompt action on the part of the onlooker 
and entice him into the store to make a pur- 
chase, the display is lacking in “Selling 
Power.” 

The aim of the commercial window dis- 
play is to sell goods, not to an occasional 
customer, but to every possible passerby. 
Almost any kind of a window display will 
secure some customers, but we should en- 
deavor to make our windows such that will 
secure every possible customer in sight. We 
must, therefore, enhance the value of our 
display space and increase the efficiency and 
the “selling power” of our displays. 

The sales ability of the average store win- 
dow should be greater than that of the best 
salesman employed in the store. The win- 
dows, however, cannot sell goods unless 
real business-getting displays are made in 
them. The window display space up front 
is a mighty big*factor in the rent we pay, 
therefore, we should make the very best use 
of it. We are apt to attribute the high 
rental to the location, forgetting that the 
location would be worth very little if it 
were not for the fact that through the dis- 





te 


play windows ‘we. are able to take advantage 
of the location. . 

Whether. .your» display is silent, loud or 
even noisy depends altogether on the man 
in whose charge the display work is. The 
man who is surcharged with enthusiasm 
and is enthusiastic in his work will have his 
think-tank busy all the time and new ideas 
will germinate faster than he can take care 
of them. 


The big idea is to make your window 
Stop, Attract and Sell, and the biggest of 
these is Sell. 

Window trimming, like personal sales- 
manship, to be successful, requires organ- 
ized action. It must involve the human 
equation. It must follow very largely the 
same line of action employed by the sales- 
man. It must first attract attention, must 
then arouse interest, then convince, create 
a desire, and, finally, produce action. 

It is not enough that the display be at- 
tractive, although the “stopping-power” is 
absolutely essential to a successful display, 
but it must go further than this and finally 
induce the onlooker to act. No merchant 
would tolerate a salesman who would 
merely hold out some article in front of 


the customer and never say one word re- 


garding the article in an effort to sell the 
customer. We would think such a sales- 
man a mighty dumb piece of humanity, yet 
merchants will tolerate window display 
after display that does this very thing. Too 
many merchants will doll their windows up 
with expensive and very attractive trim and 
they will possess a world of “stopping- 
power,” the “attention-getting power,” but 
not one iota of “selling-power.” 

_In personal salesmanship we know that 
in presenting an article to the customer we 
must create a desire for that article in the 
mind of the customer or no sale is made. 
We also know that in order to create that 
desire we must tell the customer of the 


splendid qualities and merits of that par- 
ticular articlé*in such a way as to create 
the desire. Tis is also true of the window 
display. The rules for successful window 
selling are almpost identical with those for 
successful personal salesmanship. 

The attractive display may attract and 
arouse interest, but it cannot convince the 
customer and create the desire. To turn 
the interest into desire is the purpose of 
the show-card. Good show-cards are the 
making of many a display. Without them 
some trims aren’t worth a nickel; while 
the display is stopping the passerby, the 
show-cards sell him the goods. They put 
snap, pep and ginger into the display. They 
furnish the “Punch,” the “Selling Power,” 
which is so essential to a successful window 
display, Oftentimes a display will not 
make one single sale because it lacks the 
“selling-power,” whereas if the display man 
would get busy- and. display with the trim 
several suitable show-cards, the cash regis- 
ter would get a hotbox because of its con- 
stant use during the whole display. 

The passerby, as he stands gazing into 
your window, isn’t-under any hypnotism 
from a salesman. He stands outside of the 
store, a cold being. Nobody at his elbow to 
convince him of the merits of the article 
displayed. He can’t reach out his hand 
and fondle the article. There isn’t any 
warming influence about it, at least, there 
isn’t as much warming influence as if he were 
on the inside of the store considering it. 
The display doesn’t have a salesman to say 
words for it, and if the display is to create 
a desire for the goods displayed it must 
talk to the onlooker, and its only mode for 
talking is through the show-card. The 
show-cards take the chill from the dis- 
play. They tell the onlooker of the definite 
features, and functions of the article, and 
it takes on a different look to the onlooker, 
It would not be so much iron and steel as 
it was. It is just like a human individual 








Silas Says: A Smile Without Sincerity Is Mere Stage Scenery 
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The Instant Appeal of 
Your Display 


Q The attraction of beautifully artistic glass- 
ware is beyond the control of the young 
lady who is planning her wedding for this 
coming month of June. 


(| She knows that a home is not complete 
without a variety of artistically cut glass, 
with a certain number of engraved crystal 
novelties. 


Q Her mother has Libbey pieces of known 
quality, and she will not be contented with- 
out her representation to match. 





Q Is your assortment for your display com- 
plete, so that you will profit by her pur- 
chases as well as her friends ? 











The Libbey Glass Manufacturing Company 


Toledo, Ohio 130 West 42nd Street 
Established 1818 New York 
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Storekeeping Department. 











had gotten inside of the display and 
warmed it up to Mr. Onlooker. 

Window displays are limited in size, and 
it is, therefore, impossible to give an entire 
selling talk in the window. However, 
through the use of the show-card you may 
bring before the onlooker all of the im- 
portant facts and features of the article 
displayed. Remember that a display of one 
single line, well displayed and accompanied 
by suitable show-cards will prove far more 
effective and result in more sales than a 
window full of various articles none of 
which can be displayed well nor leave suffi- 
cient room for the right number of show- 
cards. 

To be attractive a show-card must be ar- 
tistically designed. An ugly card may at- 
tract some attention, but it will have the 
opposite effect to that which you desire. 
What you want for the window display is 
attractive, neat, readable cards. 

Preparing attractive show-cards is really 
a very simple matter. A little time and 
careful practice and patience will make you 
proficient in show-card writing. Good tools 
are a necessity in show-card work. To 
start with, you should first have a desk or 
table upon which to work. This table 
should be about 3 x 4 feet, inclined so that 
the front side will be lower than the hind- 
side, and it should be high enough to work 
at while standing. The top of the table 
should be perfectly true and then by tack- 
ing a cheap yardstick along the bottom and 
left side, with the numerals reading from 
the left hand corner this will hold the card 
in position and simplify ruling with a “T” 
square. 

At first a large number of brushes, while 
convenient, is by no means necessary. Sev- 
eral red sable brushes, sizes 7, 10, and 14, 
should be enough to start with, others may 
be added from time to time. The brush 
should have a handle about six inches long 
and should be round at the ferrule, as this 
shape allows them to be rolled between the 
fingers in making circular strokes and may 
be squeezed between the thumb and fore- 
finger to be made flat, like the end of a 
chisel. Brushes should always be put away’ 
clean after each work. 

You will also find a “T” square needed. 
You will also need an assortment of pens 
for pen work. You will want both the 
round and square points. The pens will 
be found much easier to use in making 
small letters. With them you may do 
quicker and better work. 

You should use first-grade mat board, 
the kind used for mats in framing pictures. 
The reason mat board is more desirable is 
because it comes in beautiful soft tones 
of gray, green, brown, tan, in fact almost 
any color you may wish. The commonly 
used coated cardboard, known as the “rail- 
road ticket,” is made only in harsh colors 
that are undesirable for show-cards to be 
used in a first-class jewelry store window. 

There are several good brands of pre- 
pared card colors on the market, and it is 
hardly advisable to make your own. 

As legibility is the first consideration in 
a card, it is advisable to avoid freak al- 
phabets, as many of them cannot be read 
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with any degree of ease by the average on- 
looker, and they very often require more 
time to execute than a standard alphabet. 
The lettering of a card should be quite 
simple and easy to read. It is best to 
choose one style of lettering and stick to it 
wherever possible. Two styles will be 
plenty. Too many styles of lettering cause 
confusion to the eye. Practically all our 
alphabets are descended from two or three 
parent alphabets, such as the Egyptian or 
Gothic, and the Roman. Those of the for- 
mer group are characterized by all strokes 
being of the same width, and the latter by 
the use of a hair-line for certain strokes. 
You may buy paper letters of various de- 
signs over which you may outline your let- 
ters on your card before painting ; however, 
it is better to learn to do your lettering 
direct with the brush. 

Your brush should be held easily, be- 
tween the thumb and first finger, and in 
an almost perpendicular position. This per- 
mits of the “roll” necessary in making a 
curved stroke. A moderate pressure should 
be used, as it is impossible to do good 
clean work with only the tip of the brush. 
Always use a free arm motion, for letters 
made by using the fingers or wrist are 
cramped and lack the snap they should 
have. 


Always keep your lettering well centered; 
that is, leave plenty of room between it 
and the edge of the card. Better to make 
it small and leave plenty of space between 
the lettering and the edge of the card than 
to run the lettering too close to the edge. 
The letters forming each word should hug 
close together, but not run into One an- 
other. Each word should stand apart so 
that it is easily distinguished from the 
others, but be careful of wide breaks in 
the sentence that will cause it to read dis- 
connectedly. 

The inexperienced card writer will find 
several hours spent watching a good card 
writer at work will be time well spent. 
Never try to memorize the letters, but give 
your time to watching the way in which he 
handles his brushes, and how he gets the 
desired results. 

In spacing the card, leave about three 
inches of margin on either side, with about 
the same margin at the top, and a little 
larger margin at the bottom, for the optical 
center of a card is a trifle higher than the 
actual center and it gives a better effect. 

To illustrate your cards you may well 
use pictures taken from your trade jour- 
nals, current magazines, etc. By a few 
strokes of the pen you can very often 
make the illustration appear to be painted 
directly on the card. Initial panels may be 
purchased to be used for the beginning of 
the line or sentence. These usually come 
on small narrow cardboard about 2%, 3 
and 4 inches high, with the letter on the 
upper half and an artistic design on the 
lower half. They are also usually finished 
in attractive colors and add very materially 
to the appearance of the showcard. You 
may also purchase stencils of various de- 
signs for use in making attractive show- 
cards. You can purchase various designs 
to fit the season of the year, together with 
cut-out subjects for showcard ornaments. 
These may be applied to the cards in any 
color you may desire. 


135 


Do not crowd your card space—leave 
plenty of margin. Use several cards if 
necessary rather than over-crowd your 
cards. Get a good book of instruction 
and keep everlastingly at it. Practise is 
the main. thing. 

A large number of showcard writers, like 
a great number of window trimmers, have 
gotten away from the real purpose of the 
card. The real aim of the showcard is to 
sell goods, and never sacrifice selling-power 
for attractiveness. Let your showcards 
carry the onlooker a real message regard- 
ing the goods displayed—make them con- 
vince the onlooker that he should have the 
article and that right now is the time to 
buy it. 

One of the leading features of a good 
showcard is to have it finished in several 
colors. Be sure you select colors that har- 
monize. Always have the most important 
phrases in larger letters than the balance. 
Nine out of every ten onlookers will read 
the display card first before noticing the 
display. This in itself is a convincing 
argument for the showcard. Above all, 
vour card should possess originality and 
individuality. And, then, don’t forget the 
price. The human attitude toward most 
any article is, “What does it cost?” It 
doesn’t matter whether the customer is a 
pauper or a millionaire, whether it is a pin 
or a two-carat diamond that he is con- 
templating the purchase of, “How ‘much 
does it cost?” is the great question. 

Oftentimes the difference between a dis- 
play without a showcard and a display with 
the showcard is many dollars in sales. The 
most of us want to make every sale that 
is possible, and we spend both time and 
money in improving our selling methods, 
and adding new equipment in order to at- 
tract more trade, yet we will neglect so 
simple a thing as showcards in our win- 
dows, which at the most would not cost 
us more than $1 or $2 a week, even though 
we have to hire them done. Experience 
has taught me the value of the showcard. 
The showcard puts the “punch” to the dis- 
play that brings home the bacon. 

An informative showcard is a warm 
stove in a chilled room. Every window 
display which says nothing in way of show- 
cards is a deaf and dumb individual, freez- 
ing, half-stiff, in a frigid bedroom. The 
window display without the showcard lacks 
“punch,” the selling power which is so es- 
sential.to the real live, selling display. 








Everywhere in life the true question is 
not what we gain, but what we do.— 
Thomas Carlyle. 

* * * 

“Be not ashamed of an humble home or 
an humble occupation; be not ashamed of 
poverty, or even of a small amount of 
natural endowments; but you may well be 
ashamed of misspent time and misdirected 
talents.” 

x * 

“You have to live on this twenty-four 
hours of daily time. Out of it you have to 
spin health, pleasure, money, content, re- 
spect, and the evolution of your immortal 
soul. Its right use, its most effective use, 
is a matter of the highest urgency and the 
most thrilling actuality. All depends on 
that.” 
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—12 Months to Pay 


The first payment brings you the sign—you have the 12 months to make 
the final payments. Pays for itself many times over. 


A Permanent Fixture That Soon Pays 
for Itself Many Times Over 


Everyone who passes within blocks of your store is a prospective customer. 
If you put your name and business before the public, you may expect them to buy. 
But the store that is lost in darkness loses: many a sale and also much prestige 


“ 

Sure bri ngs in with the people of the community. 

t busin sa" Electric sign advertising is indispensable to every merchant. It carries your 
: message day and night, attracting the attention of people from blocks around. 


It gives a timely suggestion to the prospective customer that here is a store ready 
to take care of his needs. And a timely suggestion brings many a sale. 









: But it pays to invest in a sign that will be a permanent fixture in front of 
your store. This Federal Electric Sign is made of porcelain enameled steel, 
will not rust, decay or fade—never needs refinishing. An occasional washing 
keeps it sparkling like new. Costs but a few cents a day for electricity—no 
other expense. It is strongly legible both day and night from a distance in either 
direction. It will last a life time and will pay for itself many times over in 
increased business. 


Send the coupon today for full information—no obligation. 


FEDERAL ELECTRIC COMPANY 


Representing Federal Sign System (Electric), Lake and Desplaines Sts., Chicago, IIl. 


Please send me full information on Porcelain-enameled Steel Sign for my business. Explain your 
12-months-to-pay-Plan. 
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Storekeeping Department. 


———— 








You Cannot Afford 


you cannot afford to keep other than a 
spick-and-span store, for people shun 
the untidy store; besides, soap and water 
are the cheapest investment you can make. 

You cannot afford to offer other than 
trustworthy goods to your patrons, for the 
simple reason that a person once “stuck” 
will fight shy of the store which makes 
that error. 

You cannot afford to employ other than 
first-class store helpers, for in retailing, as 
in many other things, the best is cheapest 
in the long run. 

You cannot afford to avoid giving passing 
attention to what the other fellow is doing, 
for he is as wide-awake as you. Besides, 
lie may give you hints that will help. 

You cannot afford to extend credit with- 
out judgment, as some day the number of 
persons who owe you will make serious in- 
roads on your profits. 

You cannot afford to slight the advertis- 
ing of your store, no matter how little you 
do, for a slipshod advertisement inserted 
in haste is worse than none at all. 

You cannot afford to have a poorly as- 
sorted stock, for the stock which is top- 
heavy spells disaster and much sooner than 
you thought possible. 

You cannot afford to neglect inventory, 
as a business run without inventory is like 
a ship without rudder; it simply drifts and 
one day lands on the rocks. 

You cannot afford to have people come 
in and not be greeted with courtesy, as 
people have a way of telling their friends 
when a storekeeper is unbusinesslike. 

You cannot afford to treat visitors who 
do not buy as a necessary evil. People like 
to receive every attention, or they will go 
to the store which has an owner who is 
courteous. 

You cannot afford to slight the small 
sale, refuse a favor or be uppish to people 
you do not like, for a retail store is in a 
measure, a semi-public institution. 

You cannot afford to neglect your win- 
dows or think them a place into which 
“oddments” can be tossed. People have a 
habit of forming an opinion of a store’s 
worth by its windows. 

You cannot afford to “call down” the 
clerks or give loud, officious orders before 
customers, as such a breach of ethics re- 
flects on your standing. 

You cannot afford to refuse to look at a 
salesman’s line, for without the hard work- 
ing salesman your store would soon cease 
to exist. B. M. 


oe 


No Secret to Success 








66".HERE is no secret about success. 
Success simply calls for hard work, 
devotion to your business at all times, day 
and night. I was very poor and my edu- 
cation was limited, but I worked very hard 
and always sought opportunities. , 
“To win in the battle of life a man needs 
in addition to whatever ability he possesses, 
courage, tenacity, and deliberation. He 
must learn. never to lose his head. But, 
above all, hard work is the thing.”— 
Henry C. Frick. 
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Taking Inventory 








By H. Victor Wright, Director, Jewelers’ Research Bureau. 

















7° every retail jeweler throughout this 

broad land of ours, whose creed em- 
braces honesty of purpose and an unques- 
tionable loyalty and devotion to the prin- 
ciples upon which our Republic was 
founded—to the men and women of our 
craft who believe in America for Ameri- 
cans—to those who preach and who prac- 
tice the observance of law and order—the 
Jewelers’ Research Bureau extends its 
greetings and wishes one and all a most 
happy and prosperous year. 

We have much occasion for gratitude as 
we enter its portals, for not only have we 
in the year just ended passed through a 
period of possibly unequaled prosperity. 
within the recollection of any of us, but 
the future still holds for us prospects al- 
most, if not equally, as bright. 

Moreover, the year through which we 
have just passed has, in spite of (or should 
we say because of?) its many trials, 
brought to the trade as a whole a greater 
sense of comradeship; a breaking down of 
the barriers which the sense of competitor- 
ship has oftentimes falsely created, and we 
enter a new year with more local clubs of 
retail jewelers, with more and larger State 
organizations and with a National Asso- 
ciation greater in numbers and more ef- 
ficient, than ever before in the history of 
the craft. 

“Taking inventory” is a wholesome occu- 
pation and as essential as it is wholesome— 
and this is the customary season for de- 
termining present conditions, thereby en- 
abling us to accurately review the 
accomplishments of the past and to center 
our activities intelligently upon the possi- 
bilities of the future. 

“Taking inventory” in its broader sense 

implies more than a mere listing of mer- 
chandise, or fixtures, or accounts, for it 
embraces an intense survey of every fac- 
tor which contributes to success or failure, 
but in its more limited sense “taking in- 
ventory” suggests the enumerating of mer- 
chandise on hand—of our stock in trade— 
and it is a vitally necessary procedure. 
_ Unfortunately, the labor which it fre- 
quently entails, and particularly the dis- 
crepancies which inadequate and inaccurate 
stock records so often disclose, usually 
make the task unwelcome and is not infre- 
quently neglected. 

Its importance, however, can scarcely be 
over emphasized, and one has only to real- 
ize tthe worthlessness of any financial state- 
ment which does not include an accurate 
record of merchandise on hand in order to 
appreciate this. 

A physical inventory of merchandise on 
hand should be taken at least once a year, 
even in cases where a perpetual inventory 
is maintained by proper stock-keeping rec- 
ords, but it would be far more desirable to 
take inventory more frequently. 

Merchandise should be inventoried at 


cost, not at selling price, for the reason 
that the “mark-up” which represents the 
difference between cost and selling price is 
a gross profit only when goods are sold; 
while so long as they remain on hand no 
actual profit has accrued. 

However, if the market value of goods 
on hand has depreciated, it is a sound pro- 
cedure in such event ‘to inventory at mar- 
ket value rather than at cost—in other 
words, inventory should be taken either at 
cost, or at market value, whichever is 
lower. 

In this connection it may be well to direct 
attention to the requirements of the War 
Revenue Tax Bill in this respect. 

Under Treasury Decision No. 2609, dated 
Dec. 19, 1917, inventories of unsold mer- 
chandise must be taken either at (a) cost, 
or (b) at cost or market price, whichever 
is lower, provided that the method adopted 
must be adhered to in subsequent years, so 
that under this decision whatever method 
has been adopted must for revenue purposes 
be maintained so longas the War Revenue 
Bill is effective and the decisions atfecting 
it remain unchanged. 

Whatever else we do let us not fool our- 
selves regarding the value of our stock, or 
the condition of our business in any regard. 

If our stock is too large for the business 
which we are doing, let us take steps to re- 
duce it, or to expand the volume of our 
sales. 

If our stock is inadequate, let us take 
steps intelligently to increase it—in lines 
where increase will be profitable. 

If our merchandise is shop-worn or the 
Victim of changing styles, let us inventory 
it at its present worth to us and find early 
means for its disposal. Dead stock is not 
only unprofitable, but it is costly. Its pres- 
ence is unsavory, and it breeds the disease 


‘of accumulating interest charges upon the 


investment. 

If goods are not registered and no stock 
record of merchandise on hand is main- 
tained, the form (No. 011) illustrated and 
described upon pages 41 and 42 of the pam- 
phlet entitled “Practical Forms,” published 
by the Jewelers’ Research Bureau may be 
found helpful for the proper listing of mer- 
chandise on hand, and copies of this torm in 
such quantities as may be required can be 
obtained at actual cost upon application. 

Those who maintain stock records of 
merchandise on hand may find it profitable 
to call from their stock on hand direct to 
their registers, thereby verifying the ac- 
curacy of their perpetual stock records, at 
the same time indicating the year or period 
of the inventory by some distinguishing 
mark upon the stock records. 

Having secured an accurate record of the 
merchandise on hand in the manner sug- 
gested is, however, but one step in the 
process of “taking inventory,” which we 
owe to ourselves and our business. This 
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HAWKES 


Hawkes Crystal Glass 


You can’t afford to be showing only the old- 
fashioned low dishes, when milady demands 
covered comports in the latest style. 





Hawkes Crystal always registers the latest 
fashions in glassware, in a range of prices 
to meet all demands. 

You can sell Hawkes luminous engraved 
crystal at very moderate prices, and still 
make a better-than-usual profit for yourself. 


Get our prices on what you need. 


T. G. Hawkes & Company 








No. 3108. Clermont 

Pattern Covered : 

Comport. Diameter Corning, N. ae 

4% Inches. Copper = ee z 
Wheel Engraved. Pacific Coast Office: 140 Geary St., San Francisco, Cal. 
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Storekeeping Department 


survey of ours must also embrace our fur- 
niture and fixtures, with a proper deprecia- 
tion depending upon their present and 
future value, the length of our lease, etc. ; 
it must take accurate account of our ac- 
counts receivable, with the writing-off of 
such accounts as may have proven worth- 
less, and the transferring to a suspense ac- 
count of such accounts as are of -doubtful 
character; it must take cognizance of our 
cash on hand or in bank, and it must in- 
clude an accurate record of our indebted- 
ness of every nature. 

With these facts confronting us we will 
find in the difference between our assets 
and our liabilities the amount of our net 
worth. 

“Taking inventory,” if it is to be made 
profitable mist, however, go further than 
this, and must include a close analysis of 
our gains and losses, and an accurate profit 
and loss statement carefully analyzed will 
enable us to avoid many a pitfall in the 
future, and will frequently prove a veritable 
revenue producer. 

For those who are uncertain how to pre- 
pare this, attention is directed to the pam- 
phlet (bulletin No. 15) which has just been 
published by the Harvard Bureau oi Brsi- 
ness Research in our behalf, which gives 
full particulars relating to this statement, 
copies of which have been mailed, without 
charge, to all subscribers to the Sustaining 
Membership Fund for Research Work, and 
which may be obtained by others upon ap- 
plication to the Harvard Bureau of Business 
Research, Harvard University, Cambridge, 
Mass. Readers may address all communi- 
cations (other than those relating to the 
pamphlet issued by the Harvard Bureau of 
of Busines Research) to Jewelers’ Research 
Bureau, 439 South Broadway, Los An- 
geles, Cal. 











Listening In 





GOMETIMES it does us good to hear 
what other people think of us and say 
of us. It may jar our feelings just a little— 
but what of it? If it is true we should be 
glad to know the truth. If it is not true it 
gives us a chance to prove that we have 
been unjustly represented. 

When people think we are unsuccessful 
in business or having a hard time of it, 
they are much more likely to crowd us to- 
ward the wall. And this isn’t so unfair 
as it would seem, for unsuccessful ways do 
not merit confidence or respect. Lack of 
success is a business declaration of poor 
judgment. 

You and I would often like to use the 
wire, but the answer comes back “The line 
is busy.” Impatience should never possess 
us, for we must do one of two things, either 
pay for the use of an exclusive line or take 
our turn with the rest on the party line. 
It is equally true in business. If we do not 
stand at the head we must be content to 
line up with the procession farther down 
the street. 

The man who devotes himself to the de- 
velopment of a hobby may be wise or un- 
wise. If he lets his hobby absorb him he is 
unwise. If he uses his hobby to balance up 
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his life and life interests it will broaden 
and enrich him. 

Many a man pays more for his goods 
than he need do, if he would only study his 
price list and file his price catalogues for 
ready reference. 

The man who has made many failures is 
not necessarily a failure. Some of the men 
who are most successful in the business 
world today, are those who have made fail- 
ures, have learned the reasons why and 
have turned these failures to account. 

There are more opportunities to make 
good than there are people who are shrewd 
enough to see those opportunities. 

The man who looks for nothing but 
money has a mighty hard task. He is bound 
to be humdrum and discouraged in time. 
The thing to do is to work for money and 
satisfaction in service. If you do that you 
will soon get where your money will work 
for you. 

All action should be preceded by a definite 
plan. Just to act without thinking is to 
court disaster. 

The individual who is over-timid is the 
one who is really vain or egotistical. Just 
remember that we are all pretty much alike 
after all. 

Clothes and careful grooming mean a 
lot to the man who would succeed in bus- 
iness. They are the introduction which we 
first offer to those whom we would meet. 

The man who never makes a mistake is 
a dead one. Use your experience as cap- 
ital for future business, and see that your 
investment of both capital and experience 
are well placed. 

Don’t get into ruts. Perhaps you need 
to exercise more—to walk to business in 
place of going on the trolley or by auto- 
mobile. Remember our sturdy forefathers 
who carved homes for us out of the wil- 
derness had no machines to do their walk- 
ing or thinking for them. 

Perhaps your business is not as suc- 
cessful as it should be, because the men 
who are drawing the big salaries are doing 
the work of cheap helpers; while cheap 
helpers are left to assume the responsibil- 
ity of the important tasks of the concern. 
This isn’t sensible and surely it isn’t good 
business. 

To advertise once in awhile is as likely 
to cause business indigestion as only to 
eat meals spasmodically, or when the hun- 
ger urge is very great. Be steady. Be 
consistent, and you will likely be successful. 

Statistics tell us that the death rate of 
people under forty-five is decreasing, while 
that of people over forty-five is increasing. 
There is a reason, of course. One of the 
main reasons is too little physical exercise. 
Which class are you in? 





Be Courteous 


A MAN may fight fiercely to hold his 
own in business; but he does not 
need to fight to get ahead of someone in 
the elevator, or up the car steps, or at 
the post office window. And no matter 
how strong competition is, business and 
personal courtesy make it easier and 
pleasanter for everybody.—William H. 
Hamby. ; 
No one can cheat you out of ultimate 
success but yourself.—Emerson. 
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Retailers Becoming Better Merchants 





GEVEN years ago THE JEWELERS’ Circu- 

LAR began a campaign of education in 
behalf of retail jewelers for better account- 
ing methods. An investigation at that time 
showed that a large percentage of retailers 
were losing money because they did not 
know how to figure their profits correctly. 
Many of them could not figure their profits 
accurately because they did not know their 
cost of doing business. The same unscien- 
tific methods were found to exist among 
retailers in different lines—in the shoe busi- 
ness, in the hardware business and in other 
industries. 


GINCE that time THE Jeweners’ Cir- 

CULAR published enough articles on 
accounting methods and on the correct 
method of figuring profits to make several 
business volumes of generous size. In our 
investigation, the retailers co-operated most 
admirably, answering all questions « with 
sincerity and candor. Many of the ques- 
tions asked were of a confidential nature, 
and the frank way in which these were 
answered indicates the great faith which 
the trade puts in a trade journal which 
labors continually for the trade’s advance- 
ment and welfare.. We appreciate this 
faith and we extend here and now our sin- 
cere thanks for all co-operation which has 
been rendered. 


(THESE early efforts by THE JEWELERS’ 

CrrcuLaR were later aided by the 
splendid co-operative work of the Ameri- 
can National Retail Jewelers’ Association 
which later worked in co-operation with 
the Harvard Bureau of Business Research, 
of Harvard University, in an endeavor to 
determine the exact operating costs of re- 
tail jewelry stores. Harvard University 
has already issued an interesting little pam- 
phlet giving much helpful information to 
retailers. We quoted from it in our An- 
niversary Number, Feb. 4. Jewelers should 
write for the book itself. Ask for Bulletin 
No. 15. 

Before very long we will have another 
noteworthy report from Harvard Univer- 
sity giving further valuable information to 
retail jewelers. A development of all 
these investigations along such resultful 
lines will, undoubtedly, place jewelers in a 
high position as real business men. 


A FIER all this investigation, research, 
education and stimulation for better 
methods there will certainly be no excuse 
for laggards. Men must work harder and 
study harder today in order to succeed, but 
the opportunities offered are abundant, and 
failure to take advantage of them puts the 
blame and resulting inefficiency up to the 
merchant himself. R. F. N. 





Some men seem to have -the habit of 
making good decisions so quickly that it 
would appear that no weighing of values 
has for them been necessary; but the truth 
is. that they have highly developed mental 
faculties, have had the necessary experi- 
ence and practice to enable them to think 
quickly.—Lieutenant Colonel Charles F. 
Martin, in “Shoulder Straps—How to Win 
and Wear Them.” 
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We Are Manufacturers of 


Ostrich Feather Fans 


in Many Styles ond All Colors 






Distinctive handles of JEWELED carved and in- 
laid amber, shell and pearl. We also carry a large 
assortment of imitation handles. Fans complete range 
in price from $7.50 to $250.00 each. 


Compare our styles and workmanship with any 
other manufacturer. 


7 East 37th St. 
New York City 


Established 
Since 1882 



































Have Solved Your Wrist Watch Troubles 


Carry the line where you are 
sure of always getting material 
for repairs 
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“The Alco Lever” ie oe 


movements are carried by us 2 «648 15 w 
in 834, 93%, and 10% ligne. _.*, 
These movements are so good << F. , tT s_- a ~ i 

and give such satisfaction that 18 49 2 2 2 23 24 - 

we have given them a part of | 
our own name and therefore z= Ba ; —~\ Ff ] | Tt ft f 
our personal endorsement. 28 29 30 31 92 33 34 «435 38 37 


We carry the above material , fT zz mes 7 82 @ @ @ 
movements always in stock. 














Write for our Catalogue containing these movements, mailed to Retail Jewelers only on application. 


165 Madison Street 


Between Fifth Ave. and La Salle St. 
Over Childs New Restaurant, 
Second and Third Floors 





_ (THE HOUSE YOU CAN'T FORGET} . — 
Wholesale Jewelers and Opticians Chicago, Illinois 
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Advertising an Eighty-third Busi- 


ness Anniversary — 
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C. D. Peacock, Inc, pioneer retail 
jewelry firm of Chicago, has celebrated its 
83rd anniversary. The celebration was 
continued throughout the month of Feb- 
ruary. The company was founded by Eli- 
jah Peacock in February, 1837, when Chi- 
cago was a trading post, made up of a 
few scattered cabins and tepees of friendly 
Indians. 

C. D. Peacock, Inc., has taken elaborate 
pains and has spared no expense to im- 
press upon Chicagoans and visitors the dif- 
ference between Chicago in 1837 and Chi- 
cago in 1920. On the State St. side of 
the store, which is located at the corner 
of State and Adams Sts., a most remark- 
able window display has been installed. 
One of the big windows, to the north of 
the main entrance, contains a miniature in 
natural colors of Chicago in 1837. The 
miniature takes up the entire window, 
showing the river, winding between its 
swampy banks, the log cabin stores and 
dwellings, the stockade of old Fort Dear- 
born, the tepees of the Indians, and even 
inch high figures of the citizens of the 
place, including the Indians. Above the 
display, fashioned out of pieces of wood 
with the bark intact, is the title which reads 
“Chicago, 1837.” In the south window is 
“Chicago, 1920.” The display is a miniature 
of the buildings along Michigan Ave., fa- 
miliar to everybody. 

The two miniatures show in startling 
fashion the progress which has come in 
less than a hundred years. It does not 
seem possible, and yet both miniatures are 
accurate and historically correct, down to 
the smallest detail. On the Adams St. side 
of the store is a long stretch of window 
space, extending half a block, which con- 
tains about a dozen colored panels, repro- 
duced from photographs and drawings. 
They show the various high lights of Chi- 
cago’s interesting and rapid growth. There 
is the Father Marquette, talking with the 
Indians and warming his’ hands over a 
rude fire in front of his Winter quarters, 
the Fort Dearborn massacre, the big flood 
on the Chicago River, the ruins of the 
city after the Great Fire in 1871, repro- 
duced from an actual photograph and show- 
ing the ruins of Peacock’s store. Only 
the vault remained unleveled by the flames. 
Other panels show the arrival of the first 
railroad locomotive in Chicago. Still other 
scenes remind one of present day scenes 
in small country villages in the Middle 
West. The display is certainly getting the 
crowds. On one day it was necessary for 
the store to put out several special police- 
men to prevent the crowds from stamped- 
ing through the windows. The policemen 
were instructed on the fine details of the 


display, and soothed the intensely curious 
people by telling them about some of the 
things at which they were looking, at the 
same time preventing undue crushing about 
the windows. 

The window display, remarkable as it is, 
constitutes only a small part of Peacock’s 
anniversary celebration. Inside the store, 
at one of the big cases well up toward the 
front, is a display of old-time jewelry such 
as has not been seen in Chicago in all its 
history. The advertising department of the 
store had a brilliant idea, which made the 
display possible. The accompanying ad was 
run twice in all the Chicago papers. 








WANTED 


Residents of Chicago 
having in their posses- 
sion old jewelry dating 
around 1837 to 1850, and 
who would permit it to 
be placed on Exhibit at 
our Establishment (with 
proper credit) for a short 
while, are requested to 
call upon our Mr. Crosby. 


C. D. PEACOCK’S 


Jewelers and Silversmiths 


State and Adams _ Streets 








Jewelers should read the ad carefully, 
for it pulled better than any ad inserted 
in a daily paper by C. D. Peacock, Inc., 
in all its 83 years of existence. Walter 
Peacock himself is authority for the state- 
ment. The ad received an immediate re- 
sponse, and makes it possible for C. D. 
Peacock, Inc., to exhibit to the public 
articles which it could not have bought 
at any price, because they belong to people 
who prize possession of the articles more 
than they prize the possession of the value 
they represent. For the protection of the 
curios the jewelry firm immediately took 
out a thirty-day insurance policy for $100,- 
000. Included in the display is a Dutch 
clock of 1870, said to be the oldest clock 
in the United States. It is in good con- 
dition, and gives some idea of the prog- 
ress of the clock manufacturing busi- 
ness since that early date. It is wound by 
rope pulleys. The display also includes 
an Italian amulet of silver, presented to 
His Royal Highness the Duke of Essex 
by Queen Victoria. It dates from the 15th 


century, and contains a religious inscrip- 
tion on parchment, describing the suffer- 
ings of early Christians. There is also a 
Masonic jewel, containing the ritual of 
the order on parchment, in the Hebrew 
language. This is very ancient. While 
the representative of the CrrcuLAR was 
present a messenger brought a box of 
curios from a well known American watch 
company. They included some watches 
which belonged to the early French 
traders in the Illinois country. They were 
of enormous size, but still efficient looking. 
One of these is more than 250 years old. 
Other curios are still coming into -the 
store. The interest of the public is. in- 
tense, and all the newspapers, in spite of 
the value of front page space in these 
turbulent days, are devoting long articles 
to the Peacock anniversary, 

The company, in a booklet gotten up in 
ornate style and sent to customers and 
friends, makes the following statement: 
“In his ‘Reminiscences of Early Chicago,’ 
E. O. Gale says: ‘Eliah Peacock came here 
in 1837 and engaged in his trade of jeweler 
and watch repairer, a calling that had al- 
ready descended through three generations, 
following the English custom, and which 
his son, Charles (C. D.), who was born in 
1838, and who has been one of our leading 
men in that line, tells me, will be con- 
tinued indefinitely, as the mantle is slip- 
ping from his shoulders onto his sons.’ In 
tracing the history and early business 
moves of the Peacock store, it is signifi- 
cant that it has invariably followed the 
crowd, in ‘being located in the heart of 
the city’s business district, even as it is 
today, at State and Adams Sts., which is 
acknowledged to be the busiest retail cen- 
ter in the world. Chicago’s business dis- 
trict in 1837 was on the south side of 
the river, so Elijah Peacock opened a 
frame store at 15514 Lake St., moving, in 
1843, with the business district a little far- 
ther west to 195 Lake St. then to 199 Ran- 
dolph in 1849, which had become the lead- 
ing retail thoroughfare. From 1854 to 
1857 he was at 205 Randolph St. After 
the Chicago Fire in 1871, Mr. Peacock took 
up temporary headquarters at 96 W. Madi- 
son St. In 1873 the store was at State 
and Washington Sts., and in 1894 it moved 
to the present location at the corner of 
State and Adams Sts. The first Peacock 
newspaper advertisement of record ap 
peared in the Democrat, April 5, 1841, and 
the firm has advertised ever since, being 
probably the oldest continuous jewelry ad- 
vertiser in America.” 

The human stream that passes the cor- 
ner of State and Adams Sts., however, is 
chiefly interested in the window display 
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U. B.C. WATCH © 


A fourteen size thin model watch In nickel. Pull out gtem 
set, equipped with unbreakable crystal. 


GUARANTEED . 
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Efficiency in organization, production 
and management is rapidly finding its 
way into American retail business. Of 
recent years there has been no greater 
step forward in this direction than the 


installation of Unico Equipment in pro- Write us at once for’ prices on the 
> U. B. C. and other popular pri 
gressive J ewelry stores. watches in six and_ sixteen oa 





As a sales help Unico Equipment pro- immediate Delivery 

vides for proper and get-at-able display ESKA MFG.CO. Baltimore, Md. 
of stock. It speeds the transactions be- 
tween the sales force and the customers. 3 
Decorative in design and finish, its at- ™ 
tractiveness creates an atmosphere af jin 
pleasing to the customer. As an effici- { h 

ent means for serving the individual | 

customer, it is in a class by itself. 

















Polishing Cloth 


“IT CLEANS WITHOUT A 


SCRATCH” 

We can ship from stock in ten designs 
and our Planning Department is in a ~ Guaranteed | 
position to co-operate with you to the to Clean and Remove 
fullest extent. ; 

| Tarnish | 
Send us today dimens ions of — floor From Silver, Gold and Plated Ware. | 
space. Plans and estimates will be sub- fo cemeee <algiedl Jame. 
mitted promptly without cost. 30c size—$2.00 per dozen 

40c size—$3.00 per dozen 
ADDRESS OUR NEAREST OFFICE Small, Attractive and Dignified Sign in Black 


and White Ivory Free with Standard Package 


3 dozen small in box 

















Unico Construction Unico Designs a ; 

‘ | ozen large in box 

is patented are patented | 

Insist Upon Chaffin Cloth from 
UNIT CONSTRUCTION COMPANY Your Jobber. 
= iain emgage . 
st PHILADELPHIA Se The Chaffin Products Co. 
ian , eimai 5511 Euclid Avenue CLEVELAND, O. 
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Retail Advertising Department. 














and in the showing of curios. Alfred Islin, 
of Chicago, has loaned the company a 
“antern clock” which is one of the most 
peculiar articles in that line ever brought 
to light out of the dim past. It has but 
one hand, which indicates the hours. Peo- 
ple in those days weren’t so particular about 
the minutes as they are today. It runs 
for thirty hours. There is also the first 
lady's thin watch ever made. It is the 
work of the grandfather of Elijah Pea- 
cock in Huntington, England. It is al- 
most as thin as a modern watch. There 
are some ancient “specs” which should ex- 
cite the interest of optical folk. There is a 
brooch presented to Acting Mayor Samuel 
Smith of New York by King Emanuel of 
Italy. It was made by the royal gold- 
smiths. There is a set of solid silver table- 
spoons, the edges of whose bowls are 
ragged and broken at the edges. It is said 
that the spoons got into this pitiful con- 
dition by being used to scrape pots and 
kettles. There are gold chains which look 
heavy enough and strong enough to moor 
a battleship. There is not a single article 
in the show-case which would fail to stim- 
ulate the soul of an antiquarian. 

One of the most interesting features of 
the celebration of the 83rd anniversary is 
the manner in which the entire force of 
employes of C. D. Peacock, Inc., has taken 
hold to make the event a success. The 
main work has fallen upon the advertising 
department. The members of that depart- 
ment spent more than two weeks in bur- 
rowing into the history of the company. 
The Chicago Historical Society gave 
valuable assistance. At the end of two 
weeks there was the additional job of com- 
piling the information gathered. The 
printers, window decorators, newspaper re- 
porters and friends of the company were 
called into the council, and all co-operated 
to open the anniversary on Feb. 1. 

Now it is certain that before the end ot 
the month the entire city knew all about 
the celebration of the anniversary. In a 
city of 3,000,000 people, with greatly varied 
interests, that is “going some.” The secret 
of the success of the celebration is the 
human interest involved. Every person 
who lives in Chicago is interested in what 
the town looked like and in what the peo- 
ple were doing in 1873, and at intermediate 
dates. Added to this, there is a natural 
interest in old trinkets, which grips nearly 
everybody of intelligence. 








Common Sense Maxims 


MAX Ms posted on the walls of his bank 
by the elder Rothschild were the fol- 

lowing: 

Dare to go forward. 

Never be discouraged. 

Never tell business lies. 

Be polite to everybody. 

Employ your time well. 

Be prompt in everything. 

Pay your debts promptly. 

Bear all trouble patiently. 

Do not reckon upon chance. 

Maintain your integrity as a sacred thing. 
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Publicity That Penetrates 
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i iggeei success of jewelry advertising de- 
pends upon the same principles that 
underly the success attendant upon other 
forms of publicity although the preparation 
ot jewelry advertising must be based, ot 
course on the jeweler’s own viewpoint. 

The most primitive forms of communica- 
tion were accomplished by impressions and 
although the world has progressed and 
prospered to an extent where “intelligence” 
is linked with publicity the fact is not al- 
tered that “impressions” still accomplish 
wonders in advertising. 

The jeweler can prepare his newspaper 
and other advertising to be timely, season- 
able and different, yet in this endeavor a 
consistent means of “impressing” can still 
be retained. Each piece of copy, no mat- 
ter how widely different in points, should 
contain some thread of a distinguishing 
mark by which an impression is made, 
This can be achieved with a trade-mark, 
a registered name, a peculiar border, a cer- 
tain application of space, the use of special 
type and in many other ways. 

A jeweler in the East, for example, al- 
ways has his advertisements set up in a 
triangular border. Each piece of copy var- 
ies and there is no “sameness” about the 
reading matter, yet an impression is gained 
each time by use of the familiar border 
which immediately upon appearance is 
recognized as an announcement of this par- 
ticular jeweler. He even sometimes includes 
cuts in his advertising and frequently in- 
dulges in larger space—yet the triangular 
border is always in evidence. 

The value of having some such distin- 
guishing mark is found in the impression 
the jeweler can so create which will ad- 
vertise his service to all readers—not only 
those who happen at the time of publication 
to be interested in a jewelry purchase. In 
fact by adopting some such method of con- 
sistent advertising the jeweler kills two 
birds with one piece of copy. He appeals 
to immediate prospective purchasers with 
the copy or illustration used to feature some 
particular article or series of article and 
also to the general reader in the recognition 
of the advertisement in general which his 
individual “impression” brings about. If 
he happens to be featuring clocks the very 
announcement will be observed by readers 
in a glance with the thought that “Smith 
is having a clock sale” even without re- 
ferring to the name of the advertiser. 

Perhaps the easiest way of carrying out 
this plan is in the adoption of a symbol 
such as a seal, a monogram, a pen and ink 
signature or a small and appropriate de- 
sign of some kind. By including this sym- 
bol in each and every piece of publicity an 
“impression” is developed which will not 
limit the jeweler to keeping to any particu- 
lar size space or copy. The mere sight of 
the recognized symbol regardless of the 
form in which the layout appears will be 


enough to remind folks that you are still 
doing business through the evidence of your 
regular advertising. 

Even the adoption of a slogan will in- 
dividualize your plan of advertising provid- 
ing the slogan is well selected and not of 
a make-up which after repetition will get 
on “one’s nerves.” Such slogan as “Better 
Quality Means Better Service” and “Every- 
thing In The Jewelry Line—including Serv- 
ice” are examples of the kind of slogans 
that help build a store and its advertise- 
ments. 

It is well once the means of gaining an 
impression is decided on to adhere to it in 
order to reap the benefits of its worthwhile- 
ness. Many advertisers have evolved ex- 
cellent plans for such purposes only to 
deviate from them in the rush of business. 
Others have changed their means of ad- 
vertising individualization with success. A 
successful merchant who had distinguished 
his publicity for several years by means of 
a bull’s eye bearing a slogan, substituted 
for this emblem an attractive silhouette of 
a figure representing his trade. He accom- 
plished this by first including the silhouette 
cut along with the bull’s eye. Finally he 
dropped the bull’s eye from all advertising 
excepting the newspaper publicity he car- 
ried and by removing it from there by 
degrees he switched his trade-marks much 
to his own favor as the silhouette cut was 
an improvement over the bull’s eye plan. 

While in instances this can be ac- 
complished the case is mentioned to dem- 
onstrate the importance of making a care- 
ful and thoughtful selection of a proper 
symbol or form of “distinguishments” to 
begin with, for the repetition of a poor 
emblem might bring results to the contrary. 
The profession of jewelry offers many ex- 
cellent opportunities for successful advertis- 
ing along this plan which is in such vogue 
with all large advertisers and which with 
a little careful planning can be carried on 
locally with as much success as it is now 
carried on nationally. Co Fore 








Worth Remembering 





HEALTH and long life are usually bless- 
ings of the poor, not of the rich—and, 
indeed if a rich man does not, in many 
things, live like a poor man, he will cer- 
tainly be the worse for his riches.—Sir 
William Temple. 

* * * 

Efficiency means being physically, men- 
tally, and morally fitted for the job, know- 
ing thoroughly all the details of it, and 
being a master in getting results. 

It is the duty of an officer not only to 
develop his own character but to develop 
the character of his subordinates.—Lieu- 
tenant Col. Charles F. Martin, in “Shoulder 
Straps—How to Win and Wear Them.” 
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Emerson Watch Cases _ 


20-Year Gold Filled Quality, All Made with 
Solid Gold Bow and Catch 934 and 1014 Ligne 


Above cases also made in 14K Gold 
These cases are symbolic of the Highest Grade Workmanship and Quality 


LOOK FOR THE 
Gilsey 
TRADE MARK 


JOBBERS AND IMPORTERS EXCLUSIVELY 
Immediate Delivery. Send for Samples. 


Gmerson atch Case Company 


ae ae |  OfficeandSalesroom: 47-49 Maiden Lane, New York Factory: 481 Washington St., Newark, N. J. 


TT/VVV]V]V]}@}}}V VW /@ EV] #=EE@ TVT/=T_ CT 
Immediate Delivery 


Lincoln Pattern Wm. Rogers & Son 26 pe. 
Set, consisting of 6 ea. Tea Spoons, Table 
Spoons, Med. Forks, S. H. Med. Knives; 
1 ea. Butter Knife and Sugar Shell. 


March 17, 1920, 
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No. 4981 — Cheese 

and Cracker 
Baskets Cut Glass 
Lining . 


Price in Bulk......... $8.00 Net 
Price in Morey Case. ..$9.00 Net 


Cheese and Cracker Baskets 


Famous Dolly Varden Mid-Sil-Craft Shef- 
field reproduction heavily plated on Nickel 
Silver compares with Sterling in quality. 


DED: ibs ikininin a ews wae $8.50 Net 


A. Cohen & Sons 


The Leading Silverware House 


130 E. Broadway NEW YORK 





















ESTABLISHED (688 INCORPORATED (9:0 


Wolfsheim & 5. achs Inc. 

anufacturers o 

Jewelry Boxes, Trays ond Novelties 
35 (Maiden Lane 


New York 
Factories at New York Gty and Buffalo, N. Y. 








The Advertised Phone, John 563 SUTTLE 


J.W. JOHNSON . 


SILVER PLATED WARE 
Established 1869 


33 MAIDEN LANE 






On or about May Ist we shall move to 








Nickel Plated Sells $2.50 


a 26 John St spor nc 
New Price—New Size—New Style ® Nickel Plated, $18.00 per Dozen. 





















































Australia’s Plans for Making More 
Watchmakers 








The Trade School’s Stimulus to Education 


Written Expressly for The Jewelers’ Circular. 

















HE baffling problem of making more 
T watchmakers has been perplexing Aus- 
tralia quite as seriously as the United 
States. Australia, however, with a well or- 
ganized jewelry association has begun to do 
things quite efficiently. The plan is very 
much akin to suggestions which were set 
forth in an article entitled “How to Develop 
More Watchmakers,” published in THE 
JEWELERS’ CIRCULAR, issue of Aug. 13, 1919, 
page 125. The jewelers believe in begin- 
ning with the youngster while his mind is 
susceptible and: plastic. Boys attending 
school for the last year go several after- 
noons each week to the Technical School 
of Sydney for instruction in the theory and 
practice of horology. Horology is made 
part of the pupil’s school training. In this 
way, the regular public school system co- 
operates effectively with the Technical 
School. This latter does not confine itself 
entirely to horology, but teaches numerous 
other subjects as do technical schools in 
this country. 


AFTER completing a year at the Tech- 
nical School, in Australia, the pupil 
may begin apprenticeship under the super- 
vision of a capable watchmaker, and care 
is taken to see that the boy’s continuous 
instruction is not neglected. The boy’s term 
at the Technical School is intended to take 
the place of one year’s apprenticeship. At 
the end of the year at the school, the boy 
may continue to pursue horology or not, 
just as he pleases and, by that time, he will 
know pretty well whether or not horology 
should be his life work. Moreover, he will 
be young enough to take up any other sub- 
ject if horology proves distasteful to him. 
without having lost any great amount of 
time. A knowledge of horology, in fact, 
will help him in any vocation in life. 


ENGLAND, too, is working hard to en- 

courage ‘-horological training in which 
the British Horological Institute is an im- 
portant factor. American institutes like the 
recently incorporated New England Watch- 
makers’ Institute of Boston, Mass., can 


win for themselves national esteem for the 
promulgation of technical education. Re- 
ferring to the value of Trade Institutes for 
this purpose we read the following in a 
recent issue of the London Horological 
Journal: 

“Such trade institutions have frequently 
given the lead to other educational bodies 
in showing the need for higher technical 
training, and may thus claim to have stimu- 
lated education; and their influence in that 
direction has reacted on our educational 
system, more especially in calling into exis- 
tence the Secondary Schools and Technical 
Colleges. The educational influence of 
trade institutions, however, extends. still 
further among their respective members, by 
their meetings for the reading of papers, 
discussion and interchange of opinion, as 
well as by their publications and the provi- 
sion of libraries. 

“Another aspect of the activity of such 
bodies is in the furtherance of legislation, 
since with the weight of opinion which they 
are able to bring to bear on public matters, 
constantly pressing for necessary reform, 
makes for better administration and consti- 
tutional stability. On the other hand, as 
Departments of Government become aware 
of the existence of such bodies, they turn 
increasingly to them for advice and assist- 
ance on the matters with which they are 
directly concerned. Evidence of this is fur- 
nished by the use made of the British 
Horological Institute by Government De- 
partments in connection with the classes 
for training discharged and disabled sol- 
diers now being run under the direction of 
the Council with such conspicuous success. 

“For the more direct benefit of the in- 
dividual member, the mere possession of the 
hall-mark of competence gives him a status 
among ‘his brethren. * * * * 


“Other benefits usually include the right 
of attending meetings and lectures, the use 
of a library, the receipt of a journal, and a 
voice in the direction of the affairs of his 
trade. If he is a keen member it may be 
his privilege eventually to serve on the 





Council or even attain the distinction of 
serving as an officer of his Institution. 

“Again, the meeting of these bodies afford 
opportunities not only for the elder mem- 
bers to give the younger the benefit of their 
knowledge and experience, but for those of 
the: coming generation to bring new life 
into the proceedings, as they frequently do 
with credit to themselves and to the ad- 
vantage of others. 

“They are not established for profit, nor 
do the members thereof derive or seek any 
pecuniary benefit from their membership. 
They are not Trade Unions, and are not in- 
tended to be; but their work has always a 
tendency towards maintaining if not im- 
proving, the social status of their mem- 
bers.” 





Exhibits in Botch Work 





] HAVE seen years at the bench and 
many horrible botch jobs have passed 
before me. I therefore submit to you for 
your approval an article entitled “A Botch 
Watchmakers’ Contest.” 
First Contest ‘“Pivoting”’ 

Mr. A. exhibits a balance staff of a 21 
jewel movement the balance arm and staff 
heated to a sick looking blue, the upper 
pivot like the point of a needle, soft sol- 
dered, in a hole far from being in the cen- 
ter. It was thought to be a first class 
botch job. 

Mr. B. submitted his masterpiece, in 
about the same manner as A. but claimed an 
improvement. He does not use soft solder, 
but sticks the pivot in the hole, using soft 
soldering fluid only, and finishes his job 
after it gets well rusted in—a decided im- 
provement on botch pivoting. 

Mr. C. does not approve of discoloring 
the balance, but grinds away the staff to 
the hairspring hub and solders to it a piece 
of brass wire, in which he drills a hole and 
inserts a pivot. It was declared to be a 
most ingenious piece of botch work. 

The writer thinks there is a better way 
of doing botch pivoting and goes about 
it in the following manner: 

He holds the lower end of the staff in 
a suitable split-chuck in his lathe, observes 
that the balance and staff run true, clamps 
the upper end with a rather heavy silver 
clamp, supported by the tailstock and heats 
the clamp until the hairspring hub turns 
blue, but does not permit it to reach the 
balance arm. He then grinds the face of the 
pivot shoulder flat, not more than the size 
of the thickness of the drill he is about to 
use, a No. 8 mascot pivot drill being the 
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Radium Watches and Clocks 








A Suggestion to Dealers 


It is important that you make sure that the radium watches 
and clocks which you buy from jobbers and sell to your customers 
are licensed under the patents owned by the American Radium 
Company. 


If they are not, you may find yourself in the undesirable 
position of an infringer of our patents, in which case you would be 
liable to suit under these patents. 


Our patents relate to the combination of radio active salts and 
other materials which form a permanent luminous compound— 
fixed upon the dial and hands of watches or clocks. 





The patents include :— 


Number 789,811 . , , May 16, 1905 
“789,812 . , . May 16, 1905 
“« «911,401. , ‘ Feb. 2, 1909 


Further information will be supplied to any dealer in radium 
watches or clocks desiring it, upon application. 


AMERICAN RADIUM COMPANY 


ORGANIZED 1912 


7 EAST FORTY-SECOND STREET 
NEW YORK 



































proper one for a 16 or 18 size staff. He 
now puts the drill in a chuck in the tail- 
stock, and proceeds to find the center, using 
high speed but very slight pressure and 
does not start to drill until he is sure he 
has the center. He drills a hole as deep as 
possible and drives in a plug made of a 
high grade sewing needle, detempered to 
a blue. 

He next grinds to the proper length and 
finishes the pivot in the same manner as a 
new staff; he removes the blue from the 
hair-spring hub and pivot shoulder with a 
piece of wood and oilstone powder. A 
high grade staff which can not be held true 
in a split chuck, after drawing the temper, 
he holds in a cement chuck. 

In pivoting a pinion, he puts the pinion 
in a tempering tool of his own invention, 
covered with iron filings. He draws the 
temper, drills a hole in the usual manner, 
finishes the pivot and places the pinion as 
before in the tempering tool and hardens 
in the same way as one hardens a piece of 
steel. He then removes the pinion and af- 
ter drying the tool over a lamp, puts the 
pinion back in the tool as before and draws 
the temper until the tool assumes a light 
blue color. Then he plunges it in water 
to cool. Upon removing, the pinion is 
found to have the proper temper and is 
free from fire marks, retaining the original 
high polish. 

I send you three samples,—a_ balance 
staff in which the upper pivot is put in 
without removing the balance, a fourth 
wheel, 18 S. American pinion with upper 
pivot inserted in the manner above de- 
scribed; a fourth wheel, 18 S. American 
pinion, detempered. The pivot is bent to a 
hook and both pinions are filed hard with- 
out showing fire marks. 

I will leave it to you to decide which is 
the best job of pivoting. 

I have successfully pivoted high grade 
railroad watches with a high grade rating. 

Perhaps some watchmaker like my 
friend from S. C., will claim he had on 
his bench a tempering tool as above de- 
scribed, for over 20 years, and he will be 
correct, for, about 24 years ago I adver- 
tised the tool and sold them all over the 
United States at 50 cents each. 

E. J. KAsseEL. 





Confidence 


WHat can defeat a strong man who be- 
tieves in himself and cannot be ridi- 

culed, talked down, or written down. 

Self-reliance is the best capital in the 
world. 

Self-depreciation is a crime. 

Every child should be taught to expect 
success. 

If others can do such wonderful things, 
why can’t I? 

He can who thinks he can.—Orison Swett 
Marden, 








Three Things We Learn from Work 


1, That work is good for us. 

2. That we should find our greatest hap- 
piness in it, and not in escape from it. 

3. That the most salutary form of rest 
consists in change from one kind of useful 
work to another kind. 
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A Magié Clock for Home Enter- 


tainment 





FOR mystifying your audience the magic 

pointer is a “sure-fire hit.” It is used 
in combination with a large clock dial hav- 
ing a center pin, which the pointer spins 
upon, and stopping at any number indi- 
cated. It tells the day of the week, the 
time of day, number on a card, etc., the 
numbers all being controlled by the clock’s 
operator. The pointer works upon the 
gravity principle; that is, the lead weight 
E always comes to rest at the lowest point. 
Since the lead weight can be moved in a 
circle to different points, it is easily seen 
that the relation of the lead to the center 
of the pointer determines its position on 
the clock dial. 

The performer is able to gage the 
pointer’s stop by the action of spring M 
passing over a series of twelve holes in B. 
To start with, the pointer is set at a cer- 
tain number, and if any other number is 





SPINNING THE CLOCK 


The performer spins the clock hand and de- 
mands it to stop at a certain numeral asked for 
by the audience. How does he do it? 


required all the performer does is to turn 
the center portion of the pointer over a 
required number of holes. 

The actual making of the clock can best 
be understood by following the details set 
forth below. The parts are made from 
odds and ends of old material. [ 

A is the pointer. It is filed down from 
1/32-inch sheet brass. The %4-inch hole in 
its center must balance the pointer accu- 
rately. 

B is a piece of 1/32-inch sheet brass, 
equally spaced holes 1% inches from its 
center. This piece is sweated to A, as 
shown in the diagram, the %4-inch holes, of 
course, being in line. 

C isa curtain-rod end. Attached to C 
is the index spring M that revolves over 
the index circle B. The square hole fits 
over the square end of the spindle L. D 
is another curtain-rod that contains the 
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lead weight E held therein by shellac. D 
is soldered to the spindle L. E is the lead 
weight, this being made by first filling D 
with hot lead, which is removed and sawed 
in half after it has cooled. K is the 
knurled nut that holds C and D together 
on the pointer. JL is the spindle made 
from %-inch drill rod with a 1/16-inch 
hole in it that fits freely over the pin in 
the center of the clock dial. 

On L under the thread portion is a 
square part that fits into the square hole 
in C. This is necessary in order that parts 
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THE MECHANISM 


By carefully following the above diagram and 
the description in this article the clock dial and 
pointer can be easily made from odds and ends. 


C and D will turn together on the pointer 
A. M is a brass spring that is soldered 
in C and acts as an indicator to the per- 
former as he feels it pass over the holes in 
part B. The dimensions given can be 
changed to meet individual needs. 
Experimenters and amateur mechanics 
will get a lot of pleasure in making and 
using this piece of mystery apparatus.—R. 
S. Myers in Popular Science Monthly. © 





Conquering Difficulties 





;VERY youth would like to attain suc- 
cess, honor and influence. But nearly 
everyone fails. Why? Because there are 
difficulties in the way. What are these 
difficulties? The things that -prevent 
achievement—the hard things. What is the 
customary way of treating them? To 
dodge them or slur them. Why should that 
be the common way? Because it is the 
easy way, of course. 
To yield is easy, to resist is hard. 
Grapple the first difficulty that comes up. 
Wrestle till you down it, if it takes till 
break of day. Get on top of it with both 
feet—Archer Brown. 








A shoplifter recently stole a ring from 
the jewelry store of K. M. Campbell, Can- - 
andaigua, N. Y. 
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Responsible Dealers and Manufacturers 


Use Luma 


Every responsible dealer likes to know the luminous 
watches and clocks he handles will give the 
kind of service expected of them. 


That is why so many Dealers insist 
that the dials be Luma-lited. 

And that is why so many Manufac- 
turers, careful of their reputations, use 
only Luma. 

Luma has a grade, or degree, of lumi- 
nosity to meet every requirement,each 
grade being absolutely uniform in qual- 
ity, and all grades containing only pure 
Radium as the activating agent. 
Luma is backed up by the IRONCLAD 
guarantee of the biggest manufactur- 
ers of luminous material in the world. 
Read the guarantee. Then remember 
to specify “Luma-lited” when placing 


your next order for watches, clocks; 
dials, or instruments of any size or 
kind. 


Do this for your own reputation, as 
well as for the protection and greater 
service of your customers. 


For the convenience of Manufacturers 
this company maintains factories in 
various parts of the country where we 
apply Luma to watches, clocks and 
dials of every description. This serv- 
ice is immediately available. It assures 
the highest character of workmanship, 
and is of sufficient flexibility to meet 
all requirements of the trade. 





RADIUM DIAL COMP ANY, Pittsburgh, Pa. 


BOSTON 


NEW YORK 


This Certificate of Guar- 

antee is signed by the 

Radium Dial Company 

and attached to every 

watch and clock which 

has LUMA on it. ad aaa 
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Without LUMA 
a timepiece cannot 
serve its best. 


CHICAGO 









Write for interesting booklet 
and full information. 


Beardsley Watch Company 
Elgin National Watch Co. 
William L. Gilbert Clock Co. 
Hamilton Watch Company 
Hampden Watch Company 
Illinois Watch Company 


The’ Radium 
LUMAnous Compound 





MANUFACTURERS WHO USE 
LUMA 


Keuffel & Esser Company 
Leonard Watch Company 
New Haven Clock Company 
Parker Clock Company 

Seth Thomas Clock Co. 
South Bend Watch Co. 


Waltham Watch Company 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 








UNITED STATES PATENTS. 


Issue of March 2, 1920. 


1,332,206. GEM-SETTING. Jutius DiInuoreEr, 
New York. Filed Oct. 21, 1919. Serial 
332,156. 1 Claim. 


In a setting of the character described, a plate 
having a serrated outline, a gem held in said 
plate, a framework of wires attached beneath 
said plate and depending downwardly therefrom, 
said framework having a plurality of points, the 








outline of said wire framework being coincident 
with the outline of the plate when viewed along 
the axis of the setting from either side thereof, 
with the points of the wire framework coinciding 
with and attached to the points on the plate. 


1,332,295. WATCH DETAIL. Henry E. Hyatt, 
Singer, La. Filed Jan. 9, 1918. Serial 
211,060. 1 Claim. 


A watch comprising a pendant; a nut threaded 
into the pendant and having wrench-receiving 
openings, the outer end of the nut being flush 
with the outer end of the pendant; pins fric- 
tionally held in the openings and having their 
outer ends flush with the outer surface of the 
nut; a crown having a recess receiving the outer 





end of the pendant, the crown being rotatable 
on the pendant; a stem journaled in the nut and 
carried by the crown, the stem being provided 
adjacent to its inner end with a head; a yieldable 
washer in the recess and fixed for rotation with 
the crown and the stem’ in contact with the 
outer end of the pendant, the outer end of the 

nut and the outer ends of the pins; and a 

Spring interposed between the head and the nut 

and constituting means for maintaining the 

washer seated on the pendant, on the nut and 
on the outer ends of the pins. 

1,332,569. ALARM SHUT-OFF FOR NICKEL 
ALARM-CLOCKS. Whitson E. Porter, New 
Haven, Conn., assignor to New Haven Clock 
Co., New Haven, Conn. Filed Sept. 6, 1919. 
Serial 322,019. 1 Claim. 

In an alarm shut-off for nickel-alarm clocks the 
combination with a cylindrical sheet-metal case 
formed in its upper face with a slot at a right 
angle to its axis, of a friction device consisting 
of a thumb-piece having a shoulder and a stem, 
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a friction-washer fitting over the said stem and 
against the said shoulder in position to have fric- 
tional engagement with the inner surface of the 
said case at points adjacent to the said slot, and 
a nut-bearing against the said washer to hold it 





against the said shoulder, the said parts being 
mounted in the case through the slot thereof and 
turning in the said slot as a unit, in addition to 
having lateral movement in the slot as a unit; 
and alarm-mechanism adapted to co-act with the 
said nut by which it is controlled. 

1,332,827. CIGARETTE-CASE. Cuartes THomas 
Guy, Lisbon, Ohio. Filed Aug. 11, 1919. 
Serial 316,861. 3 Claims. 

A cigarette case comprising a receptacle of sub- 
stantial rectangular cross section having one 
lower corner portion cut away to provide an 
opening for extracting cigarettes, a lid hinged at 
its upper end to the top wall of the casing and 





e . . . 
extending to the top of said opening, a closure 


member slidably mounted on the outer face of 
the free end portion of the lid and adapted to 
extend about the sides and the outer end of the 
opening when lowered, locking pins projecting 
from the sides of the receptacle, and elements 
carried by said closure member adapted for en- 
gagement with said pins for securing the closure 
member against outward movement when lowered. 


Designs 
54,532, WATCHCASE OR LOCKET.  JosEeru 
Davinc, New York. Filed May 21, 1918. 





Serial 235,900. Term of patent 3% years. 
54,533. WATCHCASE OR_LOCKET.  Josrrx 
Davinc, New York. Filed May 21, 1918. 





Serial 235,901. Term of patent 3% years. 





54,535. CUFF-BUTTON. Cuartes J. Dztkces, 
New York. Filed May 2, 1919. Serial 
294,337. Term of patent 7 years. 


153 


54,547. RING. Harry Gitsey, Cincinnati, Ohio. 


Filed July 8, 1919. Serial 309,513. Term of 
patent 7 years. 


54,548. RING. Harry Gitsey, Cincinnati, Ohio. 


-%- 





Filed July 8, 1919. 
patent 7 years. 
54,568. CASING FOR INDICATORS, SUCH AS 

CLOCKS, BAROMETERS, OR THE LIKE. 


Serial 309,513. Term of 





Matuias Wetwopa, Brooklyn, N. Y. Filed 
Aug. 23, 1917. Serial 187,892. Term of 
patent 7 years. 





UNITED STATES TRADE-MARKS. 


[The following trade-marks have been adjudged 
entitled to registration, under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 





Issue of March 2, 1920. 


113,158. CLASS 3. BAGGAGE, HORSE EQUIP- 
MENTS, PORTFOLIOS, AND POCKET- ~ 
BOOKS. Max Hirscu, Philadelphia, Pa. 
Filed Sept. 13, 1918. 

The trade-mark consists of an outline representa- 
tion of a pig contained within an oval border. 
The words ‘Porous Pigskin’ appear upon the 
representation of the pig; but these words are 
disclaimed. 





Particular description of goods.—Wrist-Watch 
Straps. 
Claims use since Aug. 1, 1918. 
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A Westclox Alarm 


and its job 


HOUSANDS of time- 

pieces leave this factory 
every day. Some to wake 
farmers that the world may 
have food—some to rouse 
workmen that factories may 
start on time and produce 
goods—some to mark the 
hours in small shops which 
may some day be giant fact- 
ories, some to time household 
tasks. They fit in dozens of 
places where faithful time- 
keeping is required. 

Every one of these clocks 
or watches has a part of the 
Westclox reputation in its 
hands. If it does well people 
take it as a matter of course. 
Westclox are supposed to 
make good. But if it fails 

There are over eighteen 
hundred and fifty reasons why 
so few Westclox fail. To 
name them would be to list 
the payroll. Every person 


who works on Westclox is 
responsible for the good 
name these timepieces have 
made for themselves. 

There are few inspectors 
who do nothing but inspect. 
Every worker is an inspector. 
His work on that clock helps 


. to maintain the reputation of 


Westclox. If it were not for 
that ingrained pride in West- 
clox that runs through the 
factory, we should not have 
clocks to be proud of. 

Because we realize the res- 
ponsibility placed on the 
alarm clock, we set ourselves 
to meet it, and the result is a 
timepiece that is making a 
name for us wherever time is 
told. Every Westclox product 
that gives a good account of 
itself is paving the way fora 
bigger Westclox factory for 
the future, and is made with 
that in mind. 


WESTERN CLOCK CO.—MAKERS OF WESTCLOX 


LA SALLE—PERU, ILL., U. S. A. 
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Hartford, Conn. 





TRADE gp ate ogg , . 

f the retail jewelers of this city .re- 
apple that business during the month 
of February was rather quiet, due mostly to the 
e snow and wind storms and the tieup of 
and suburban trolley and steam train traffic. 
onth of March, however, has started sales 
and the prediction is that business 
d from now until after the June 


sever 
local 
The m ‘ 
booming again, 
will be very goo 
wedding season. 

The \Sessions Clock Co., Forestville, 
Conn., has deeded to Mary Collins Le 
Vasseur certain land on Pine St. in that 


town. 
William J. Smith, Waterbury, Conn., has 


been granted a patent by the government 


for an alarm clock. Mr. Smith has assigned _ 


his rights to the Waterbury Clock Co. 

The Arrow Pin Co. Waterbury, Conn, 
has taken out papers of incorporation at 
the office of the Secretary of State in this 
“city. The concern will start business with 
a capital of $50,000. 

Letters received in this city the past week 
from Albert M. Kohn of Henry Kohn & 
Sons, Inc., 890 Main St., who is spending 
the month of March near Charleston, S. C., 
indicate that he is having an enjoyable 
vacation. 

H. B. Hawkins, formerly a diamond 
dealer in the Waverly building, this city, 
was a visitor in Hartford last week. Mr. 
Hawkins is now proprietor of the Connois- 
seur Shop in the Hotel Taft building, New 
Haven, Conn. 

Among those who have been elected dele- 
gates from the 10th ward to the republican 
city convention are Foster E. Harvey of 
Harvey & Lewis, opticians, 865 Main St., 
and Samuel H. Havens, manager for Henry 
Kohn & Sons, Inc., 890 Main St. 

At the annual meeting of the Veteran 
City Guard Battalion held in connection 
with the banquet at Bond’s last Wednesday 
evening, Foster E. Harvey, of Harvey & 
Lewis, opticians, Hartford, Springfield, 
Mass., and New Haven, Conn., was elected 
captain of Company A. 

The wireless outfit at the retail jewelry 
store of The Merton W. Bassett Co., 1005 
Main St., which was dismantled during the 
war to comply with the government order, 
is being replaced so as to take the official 
time flashes from Arlington, installing to 
continue for several days. - 

C. F. Potter of New York, a well-known 
window display expert, has been engaged 
as the chief speaker at the meeting of the 
Charter Oak Ad Club to be held at the 
Hotel Garde, in this city, on Wednesday 
evening of this week. Mr. Potter will illus- 
trate his lecture by using actual models of 
the most up-to-date type. 

James H. Napier, who entered the service 
of the International Silver Co., Meriden, 
Conn., several years ago and later resigned 
to accept a position as managing director of 
The E. A. Bliss Co., gold and silver novelty 
manufacturer, was recently elected presi- 
dent of the latter concern. Mr. Napier suc- 
ceeds Captain William E. Bliss, who was 
elected vice-president of the company. 
Harry M. Smith was elected secretary and 
treasurer. 

The income account for the year of the 
Seth Thomas Clock Co., Thomaston, Conn., 
recently made public in the annual report 
of the treasurer of the company, Arthur 
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S. Hamlin, shows the current assets to be 
$1,290,706.34 with liabilities of $246,045.04, 
the net profit for the period being $287,- 
821.57. A brief history of the concern’s 
career from 1914 to 1919, both inclusive, 
has been given by president Seth E. 
Thomas, jr., in his message to the stock- 
holders of the company. 

Word was received in this city last week 
to the effect that a man, his wife and her 
mother, said to be of Vancouver, B. C., 


had been arrested in Springfield, Mass., , 


charged with the larceny of a diamond 
LaValliere worth $250 from a Springfield 
retail jeweler. The rooms occupied by the 
prisoners here were searched by the police, 
who found a quantity of jewelry and furs, 
estimated to be worth between $4,000 and 
$5,000, and which the police are inclined to 
believe were stolen. The trio came to 
Springfield a week ago Friday in a touring 
car containing a complete camping outfit. 
The machine bears a 1919 Oregon auto- 
mobile registry. 

Samuel H. Havens, manager of Henry 
Kohn & ‘Sons, Inc., 890 Main St., notified 
the police recently that three unidentified 
men attempted to sell a diamond weighing 
a carat and a half at the store. The 
strangers, who appeared to be of Polish 
extraction, remained at the store for some 
time, asking a certain price for the gem. 
Mr. Havens told the spokesman that if they 
could identify themselves and:the stone 
appeared as claimed, upon examination he 
was willing to go further with the trans- 
action. The men thereupon left hurriedly 
but the police were unable to locate them 
later. A stranger also attempted to sell a 
diamond the same size as the one offered 
at the Kohn store at The M. W. Rassett 
Co, office during the week but Mr. Bassett 
refused to consider the proposition under 
the circumstances. 








Lancaster, Pa. 


George R. Weber, of Louis Weber & Son, 
was in New York last week. 

Frank Ziegler, a manufacturing jeweler 
of Stockton, Cal., formerly of Lancaster, 
has been visiting his parents for the first 
time in 10 years. 

Alfred Steller, manager of the Martin 
Jewelry Co’s store at Rocky Mount, Va., 
visited his parents in Lancaster county last 
week, his wife and child accompanying him. 

Treasurer Frank C. Beckwith, of the 
Hamilton Watch Co., will be a lay delegate 
at the annual sessions of the Philadelphia 
Conference of the M. E. Church at Phila- 
delphia March 17 to 23. 

Edward Greiner, formerly an engraver of 
the Hamilton watch factory, and Philip 
Finger, formerly a watchmaker with that 
watch company, have been added to the 
staff of J. D. Wood & Co. 

‘Mr. Sultzbacher, of the Sultzbacher 
Jewelry Co., Florence, S. C., who was in 
New York on business, stopped in Lan- 
caster last week on his way home, to visit 
the Hamilton watch factory and Ezra F. 
Bowman Technical School. 

A. W: Moyer, president of the Non- 
Retailing Co., was a guest. the night of 
March 10 at‘a banquet held in York of the 
Rotary Club of that place. The engagement 
is announced af a son of Mr. Moyer, lieut- 
enant A. W. Moyer, now of the firm’s 
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traveling sales force, and Miss Helen Ris- 
ser, of Rohrerstown. 

R. A. Schaeffer, Greenville, Pa., a Federal 
vocational student at the Ezra F. Bowman 
Technical School, has returned home by 
advice of his physician for a rest. W. W. 
Appel, of W. W. Appel & Son, recently 
addressed the school on the subject of the 
jewelry business. 

‘An official of the Hamilton Watch Co. 
is authority for the statement that the 
company does not expect any strike among 
its 750 employes as the result of the de- 
mands of the local Watchmakers’ Union. 
He stated that the operatives had been dealt 
with individually and only the most radical 
were not satisfied. What action the union 
will take at the expiration of 30-day notice 
for a 25 per cent increase in wages is not 
known. 











J. J. Weinfurter, Sr., was honored with 
a dinner on the 67th anniversary of his 
birth Sunday. The dinner was given by 
a close friend, George Hocksky and in- 
cluded the entire Weinfurter family with 
his sons, who are jewelers, and grandchil- 
dren. 

‘Al Newhauser has purchased the interest 
of T. A. Flettrich in the establishment for- 
merly conducted under the style of Flet- 
trich & Newhauser, at 127 Camp St. Mr. 
Newhauser has already taken charge and 
put out his new sign and reports plenty 
of work on hand. ° 

August Royerre, Jr., has sold his jewelry 
store and repair shop located at 1454 N. 
Claiborne Ave., to Emer Karajulles. Mr. 
Royerre will now be with his father, August 
Royerre, at 122 Exchange Pl., where a large 
shop for the trade is being established. 

For a while one morning recently the 
jewelry establishment of W. V. Weinfurter, 
located in Bennett’s Photo Supply house, 
was in danger from fire. The fire occurred 
in the Stratford Club occupying the upper 
floors of the building. Prompt service of 
the fire department prevented the fire 
spreading and only a small loss was sus- 
tained by the club and some damage to 
the building. 

‘Henry Ginder, president of A. B. Gris- 
wold & Co., century old jewelry establish- 
ment on Canal St., has tendered his resig- 
nation as a member of the Board of Ad- 
ministrators of the Tulane Educational 
Fund after serving 36 years. The board 
has general supervision over Tulane Uni- 
versity and the H. Sophie Newcomb Col- 
lege. Mr. Ginder had served actively the 
past 36 years. He has been with the Gris- 
wold house for 67 years continuously and 
will be 89 years of age next December. 

Jewelry valued at $923 was stolen from 
the jewelry department of the D. H. Holmes 
Co. on the night of March 8 by a burglar. 
Had it not been for the ringing of the bur- 
glar alarm the thief might have taken thou- 
sands of dollars worth of jewelry. The 
thief made entrance by climbing into a 
building across Iberville St. in the rear of 
the store, which has been reconstructed, 
and from which there is a viaduct leading 
to the Holmes store. 
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Get the Most 
from 


Your Sweeps 
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Send Them to Us for 
Refining and Selling 





Maximum returns—because we 
use greatest care in handling. 


Write teday for shipping tags 


AMERICAN PLATINUM WORKS 
225 Railroad Ave. 


NEWARK, N. J. 
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N. Y. Office: CHAS. ENGELHARD, 30 Church St. 
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Refiners 


Gold 
Silver 
Platinum 








HANDY & HARMAN 


31 Gold St., New York City Bridgeport, Conn. . 


SHIP TO EITHER PLANT 
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Better Acquaintance 
Leads to Better Understanding 





Our returns on your WASTES 
Gold, Silver and Platinum will en- 
able you to better understand why a 
concern 


Once Our Customer Is 
Always Our Customer 


PEASE & CURREN 


Assayers REFINERS 
403 Richmond St., Providence, R. I. 





Smelters 
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Webster-Whitcomb, Magnus and Elect 
Watchmakers’ Lathes 


Manufactured by 








F. W. DERBYSHIRE Waltham, Mass., U. S. A. 











The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 


In Yellow Gold 14K $4.5¢ Dozen 
White Gold 14K $5.00 Dozen 
6 Sizes 


The Lion Safety Pin Clutch Co. patented Feb. 20, 1919 


mpi SS. SB, Sit 81 NassaJ St., N. Y. Other Patents Pending 








Other Patents Pending 
Old Gold, Silver, Platinum, 
Scrap, Filings, Sweepings, 


Do You Ship Polishings or Solution? 


If so give us @ trial shipment, and convince yourself of our honest and prompt remit- 
tance, poe AT by accurate assays—backed by 20 years’ experience. Gold, Silver and 
Platinum Filings Refined in 48 Hours. Platinum returned If requested. 


Novo Smelting and Refining Company 


Smelters and Refiners of Precious Metals. 269 PEARL ST., NEW YORK. 
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